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Water Heaters Find Ready Market 





DOMESTIC ENGINEERING 


KEWANEE 


STEEL Riveted 


Be°ILERS 


It is true economy in the purchase of 
a boiler to think of the first-cost first. But the last 
thought, which is usually given to the cost of upkeep, must not be the 
least consideration. 


Whenwe find that a boiler burns every 


year a quantity of fuel costing anywhere 
from 14 to %4 of the purchase price, then we know the 
cost of upkeep counts for more than the first cost. Actually 


it will pay to scrap inefficient heating equipment 
even before it is worn out. 
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But the best time of all to scrap a cheap, uneconomical boiler 
is before the idea of buying it has materialized into action. 


In order to figure on the least cost 
of heating a building, it is necessary that the 


first cost of the boiler be sufficient to include sound riveted con- 
struction, with the best quality of steel. And then, if the name 


KEWANEE is on the boiler you may be sure of all those features 
of design which will guarantee economy of upkeep in operation 
throughout the life of the building. 


KEWANEE BSILER COMPANY 


Kewanee, Illinois Branches in Most Leading Cities 
STEEL HEATING BOILERS RADIATORS WATERHEATERS TANKS AND WATER HEATING GARBAGE BURNERS 
































August 13, 1927 DOMESTIC ENGINEERING 3 


Ml! 


HAUNT ANMULULALLANGDAT 





Ambition is like love, impatient both of delays and rivats. 


The ambition that guides plumbers to sell the VQGEL 


line of Frost Proof Hydrants and Closets is the same 
ambition that has built fortunes for men in every walk 
of life. 

This ambition knows no delays or rivals—it leads right 
through the most trying situations and brings its 
possessor to the light of real success in the end. 


With the VQ@GEL line, there are no delays and there 


are no rivals. 





‘s , ”" ~ - ”2re 7 > 66, 7 ac 99 
VOGEL Frost Proof Closet Some you will find that are called “just as good” but 
No. 1 the VOGEL resources have made. possible the pro- 
duction of a line of plumbing necessities unsurpassed. 
Write for full information on the VOGEE, line—let 


us show you hw YVQGEL products have made BIG 
PROFITS for others. 
Our 
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JOS. A. VOGEL CO. 


Wilmington, Del. St. Louis, Mo. 
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he ‘No. 586 CF Solid Flange—Female Pa . = 589-F Solid Fl —Fi ! 
No. 586 CM Adjustable Flange—Male a No. 589-CM Solid pedicel 


No. 501 XF Solid Flange—Female 


Double Sink Faucets 





| HE improved line of Wolverine Double Sink 


Faucets are dependable. 


Over and above everything you may have or own 
the good will of customers well served is the biggest 
asset. 

Our business has been built by giving our customers 
what they want; brass goods so well made that we 
retain our customers and add to their number con- 
stantly. 

Having always availed ourselves of every oppor- 
tunity to improve our product, as a natural result 
our standard of quality is of the best and our service 
is prompt and efhcient. 

Buy direct from the Wolverine and secure 
Guaranteed Protection. 


WoLvERINE Brass Works 


o> 
GRAND RAPIDS (WB) MICHIGAN 
SF 





No. 587-AF Solid Flange—Female 
No. 587-AM Adjustable Flange—Male 


No. 587-CF Solid Flange—Female No. 580-AF Solid Flange—Female 


No. 587-CM Adjustable Flange—Male Also Furnished with Eccentric Shanks Adjustable 7%" to 8%" No. 586-AM Adjustable Flange—Male 
No. 587-CFE—Female No. 587-AFE—Female No. 58-AFE—Female 
No. 587~-CME—Male No. 587-AME—Male No. 58-AME—Male 
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THE 


‘BEATON & CORBIN 
MFG. CO. 


SOUTHINGTON, CONNECTICUT. 
SB) 
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R cutting clean, round 

holes from 34” to 3%” 
in diameter, in any mate- 
rial which can be cut with 
any hacksaw. 

Designed especially for 
Plumbing and Steamfitting 
work for cutting faucet or 
drain plug holes in sinks, 
tubs, lavatories, etc.—also 
for cutting large holes in 
boilers, furnaces, soil pipes, 
etc., for tapping. These Hole- 

aws save a_ tremendous 
amount of time and effort. 


Because of their construc- 
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MOLE "SAW 


Designed for use with Black §§ Decker Portable Electric 


Drills % inch size and larger 








tion they are unusually 
durable. The saw itself is a one- 
piece cup with the teeth cut on the 
edge and with a detachable mandrel 


which automatically holds the pilot’ 


drill which guides the saw. 




























PRICES 


Saws: 
34", 4%", 1", 14%" and 1%", each... . 
134”, 2”, 214”, each 


24%", 234”, 3” and 3%”, each 


Mandrels, for Saws from 34” to 114”, each $1.5 


for Saws from 114’ to3%4”, “ $1. 


“ 
Special Plumbers’ and Steamfitters’ Set 
of Hole Saws, consisting of 2 Mandrels, 
and one each of correct size saw for 34", 


1”, 1%", 1%” and 2” Pipe Taps 











You can secure from your Plumbing Jobber 


°THE BLACK & DECKER MFG.CO. 
TOWSON, MD., U.S. A. 
Black & Decker Mfg. Co., Limited, Toronto, Ontario 


Black & Decker, Limited, London, England 


N 
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PAGE BOILERS 


“The Distinguished Service Line’’ 


Burn Oil, Gas and Any Coal 


VOLUNTEER BOILERS are 
successfully meeting the pres- 
ent day conditions, demanding 
in heating boilers an efficient 
and durable construction, adapt- 
ed for the economical use of 


Oil, Gas and any Coal, as fuel. 


Meeting these conditions as suc- 
cessfully as they have met the 


demand for better heating boil- 


ers during the past seventy 
years. 


There is a Page Boiler — MON- 


ARCH square sectional Water 
Tube and Smokeless, and VOL- 
UNTEER round—for every 


heating requirement. 


a 


THE WM. H. 
PAGE BOILER CO. 


200 Madison Avenue 





NEW YORK 
““D’’ Series Volunteer Steam Boiler 
san sci mieten: tt italia a BOSTON CLEVELAND 
1e Series ofunteer, illustrate , is BROOKLYN MEADVILLE 
recommended for installation where oil is 
to be burned as fuel. stablished 1856 Incorporated 1876 


Makers of Boilers for over seventy years. 
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The meaning of the 
“Blue Ribbon” name 


There is real significance in a name — particularly 
when that name is “Blue Ribbon.” It stands for 
true leadership of organization and of product — 


excellence of product, backed up by a truly intelli- 
gent service. 


“Blue Ribbon” on a carton of nipples is stringent 


guarantee that every nipple in the carton is accu . 


rately cut to length from clean, new pipe —steel, 
brass or genuine wrought iron—that every thread 
is accurately and smoothly cut, and that both ends 
of each are carefully chamfered [ beveled} to make 
it impossible for the plumber or steamfitter to jam 
starting threads. In other words, the name “Blue 
Ribbon” stands for a product of the highest quality 
—made by the oldest firm in the business. 


“Blue Ribbon” nipples are sold 
by the better jobbers. 





Other 
‘*Blue Ribbon”’ 
Products 


Closely allied with our line of 
“Blue Ribbon” nipples is 
another group of “Blue Rib- 
bon” products. Floor and 
Ceiling Plates, Steel Sink 
Brackets, Perforated Hanger 
Bars, Pipe Hanger Rings, 
Adjustable Steel 
Beam Clamps, Assembled 
Hangers, Flat Head Lag 
Screws with Bolts, Pipe Coils 
(all styles and sizes in stock, 
or made to order) Headers, 
Vaporizers, Receivers and 
Pipe Benders. 


You may be assured of full 
“Blue Ribbon” quality when 
buying any one of these 
products. Buy “Blue Ribbon” 
products and buy with assur- 
ance. 


CHICAGO NIPPLE MANUFACTURING CO. 


CHICAGO LOS ANGELES . 


BALTIMORE 
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Seven facts 
behind the seven ‘“Warcos” 





*“‘Warco’”’ No. 1 
Air Valve 


(2/3 Actual Size) 


Your nearest jobber will be 
glad to quote the liberal 
“Warco” discounts. Write 
us for his name and for 
attractive folder. “Make 
Your Steam Installations 
Do Better Work.” 


W. A. RUSSELL & COMPANY 


Grand Central Terminal Bldg 
NEW YORK CITY 
Established 1890 


Chicago Boston Pittsburgh 


Los Angeles 


1 Together, they meet every Air and Vacuum Valve 
need. 


2 They constitute a standardized line—each having a 
definite, necessary function to perform. 


3 They are correct throughout in design and workman- 
ship, as they were developed by the actual inventor 
of the volatile liquid Air Valve principle and are 


made under his personal supervision. 


4 They are backed by an organization with thirty- 
seven years of experience in this special field and by 
a new, aggressive policy of complete co-operation 


with the Wholesaler and the Heating Contractor. 


§ They are guaranteed —every one of them — when 
properly installed and operated, to give five full years 
of satisfactory service. 


6 They have met the test—not only the severe factory 
test under actual steam conditions, but the acid test 
of daily average use. 


7 They are ready now for immediate delivery 


through your nearest “Warco” Wholesaler 
and, thanks to greatly improved production 
facilities, will be delivered promptly through- 
out the coming season. 


66 





TRADE MARK REGISTERED 


Automatic Air and Vacuum 


Valves 
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STEEL HEATING BOILERS 
AND WATER HEATERS 
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pene Efficient with Coal 


The following letter from Walter R. Garvin, Plumbing and Heat- 
ing, Glenside, Pa., is self-explanatory: 


“‘T have six Coil Boilers working on oil burners as well as many with coal. 
When selling an oil burner, I always try to sell a Coil Boiler if possible. 
The Boiler has plenty of combustion space and heating surface. 


As compared with the average job, I can count on an oil saving of better 
than 25%. This, I believe, is particularly due to the fact that the Coil 
Boiler generates steam and raises the water temperature almost instantly 


the burner goes into operation.” 
WRITE FOR CATALOGUE. 


MONTTOR BOILER COMPANY 


1505 Race Street ve Philadelphia, Pa. 











1,52d St. and 5th Ave., Hickson, Inc. 


Springsteen & Goldhammer, Archts. 


2. Cannon Pl. and 238th St. 
Ft. Independence Corp. 
Springsteen & Goldhammer, Archts 
3. 176th St. and Popham Ave. 
Philsal Bldg. Corp. 
Lang & Rosenberg, Archts. 


4. Rochambeau Ave. 
Compo Realty Corp. 
Geo. G. Miller, Archt. 
5. 11th and Hudson Sts. 
65 Morton St. Corp 
Chas. B. Meyers, Archt 
6. Kenilworth Hall 
742 Montgomery St. 
Edw. M. Adelsohn, Archt. 


7. Giles Pl., Ft. Independence Corp. 


Springsteen & Goldhammer, Archts. 


8. Sedgwick Ave. and 238th St. 
Ft. Independence Corp. 
Springsteen & Goldhammer, Archts. 

9. Harrison Ave. and 176th St. 
Tremont-Harrison Corp. 
H.1. Feldman, Archt. 

10. Sunrise Apts., 179 Linden Blvd. 
Seeling & Finkelstein, Archts. 
Leiboritz & Sons, Builders 


11. Paramount Apts., 1002 Foster Ave. 
Seeling & Finkelstein, Arcats. 
Leiboritz & Sons, Builders 
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—and Approves 
Continental Classic Radiators 


The best looking radiators in America 


HE hotels, apartments and stores pictured above 

are but a few of the many metropolitan buildings 
equipped with Continental Classic Radiators. 

Their beauty is matched by their economy and 
heating efficiency because — 

They get the most heating surface into the 
least space. Their open tube design provides 
unusually free air circulation. Their ample water- 
ways give good interior circulation. 

Their strong metal line is accident insurance 
against breakage. 

They are made in 4, 6 and 8 tube to fit actual 
installation requirements. 

They are double tested, rigidly inspected and 
backed by a fair and broad company policy. 

P.S. We have a useful “‘see at a glance’’ Classic 
Radiator specification sheet worth writing for. 


(ontinental Heater (@rporation 


General Office and Factory 
Dunkirk, N. Y, U.S.A. 


























August 13, 1927 


A Letter from 


Nye Drop Forged 
Pipe Cutters 
No. I-A %to1l\%’..... $2.25 net 


Mo. BA Wh t0 FM . 00.0 3.00 net 
No. 3-A 1to03”........ 5.00 net 


ir 


Nye Saunders Pipe 








Cutters 
GA Kaen dsscevaveeve $ 1.80 net 
NO. Bi600: Pesvenediaae 2.70 net 
Pb sgkveesoes s4604 6.60 net 
Pb Mikeesenerseeeke 10.80 net 
a 16.80 net 





Nye Four-Way Solid 


Die Stock 
Complete with %, 4%, % 
and l-inch Dies. 
| ee $12.25 





Nye Three-Way 
Armstrong Pattern 
Die Stock 
Complete with %, %{ and 

l-inch Dies. 
HOD WO ck ccreswss $12.34 





Nye Self-Locking Vise 


No. 00 % to 2”........ $2.82 net 
No. 10 % to 2%"...... 3.34 net 
No. 20 & to 34%”...... 5.00 net 


No. 30 16 to 446”...... 7.33 net 
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Harry G. Nye 


August 13, 1927 


To the Plumbers and Steamfitters 
of the U. a. &% 


Friends: 





This is the time of year when the papers print "Hot Weather 
Hints," so why shouldn't we? There are a lot of things to 
avoid in summer, especially if you are afoot. A lot of people 
wonder where all the cars come from, but we have noticed that 
most of them come from the rear. One thing to avoid in summer 
is automobiles; also in spring, fall and winter. 


And be careful in summer about the water you drink. All water 
is full of bacteria, which is what a doctor calls them, be— 
cause he couldn't charge you as much if he said bugs. Of 
course there are good bacteria and bad bacteria, just as there 
are good plumbers and plumbers who haven't a Nye tool in the 
shop. The good bacteria won't hurt you; but the bad bacteria 
are the meanest little cusses. 


It is a simple matter, however, to tell good bacteria from bad 
bacteria. Just drink out of any stream you come to, and if 
nothing happens you will know that the bacteria were all 
right; if they weren't, it will all come out at the inquest. 
So it is nothing to worry about. Some fellows get around this 
by being careful not to drink any water at all. 


You can't be too careful. I know a Sunday school superin— 
tendent who went to a Sunday school picnic, and the water 
ought to be good at a Sunday school picnic if it is going to 
behave itself anywhere. So he drank freely from a bubbling 
brook that looked all right. He didn't know that the brook 
ran through a mountain still. In fact it tasted fine. 


But even a Sunday school superintendent is likely to forget 
himself when he is full of mash. He tried to mash the Dea— 
con's wife, and the Deacon mashed him, and it busted up the 
picnic, and darned near busted up the Sunday school. So be 
careful where the water comes from, if you are a Sunday school 
superintendent, and, if you are a Deacon where your wife goes 
to. . 

When you drink from a bubbling spring, make sure what is 
causing the bubbles. The land is full of hills, and the hills 
are full of stills, and the stills are full of ills. The 
quartz in the rocks may not cause you any trouble, but the 
pints may raise the very dickens. You can't be too careful 


about the water you drink, and about the dies you buy. Here's 
another hot weather hint: 
Putting in plumbing is hot work in hot weather. Why make it 


any hotter and harder with poor tools? Nye tools work faster 
and easier than any other, and, as they last longer, are 
cheaper than any others. To avoid sweating and swearing, use 
Nye plumbing tools. Keep cool with Nye. That's the best hint 
you ever heard of for hot weather. 


Cheerfully yours, pee. F ys E 


OTHERWISE KNOWN AS 
THE NYE TOOL & MACHINE WORKS 
MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1927 by Harry G. Nye. 
- wall righte reserved. P 
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Touer Garden 
Apt 
Jackson 
Heights, N.Y.C 
Andrew J 
Thoma, Arch'ct 
Weber & 
Hamilton, 
He =Plbg. Contr'tors 


A Building is as 
Old as Its Arteries 


The pipe in a building are 
its arteries. They must meet 
every test of pressure, and they 
must resist rust and corrosion. 


fully met these conditions through the Hand 
Puddling Process which is the ONLY sure 
method for making Genuine Wrought Iron Pipe; 
and it may truthfully be said, Cohoes Pipe outlasts the 
building. 


N 


AN For over 72 years Cohoes Pipe has faith- 


The Cohoes Hand Book of pipe facts will assist in 


writing specifications or for installation. Send for it. 


COHOES ROLLING MILL CO. 


COHOES , NEW YORK 


BRANCH OFFICES: 
Philadelphia Fort Wayne Minneapolis New York Boston Norfolk 
Los Angeles Cleveland Kansas City Fort Worth 
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Two No. 75 Semi-Indirect Taco Water Heaters 
have been installed in the New Hotel Savarine at 


Detroit, Michigan. 


The 238 rooms in the hotel are supplied day 
and night with more clean hot water than its bachelor 
tennants can possibly use. 


Your jobber handles the Taco Line. 


Patented 
Dec. 27, 1921 


THERMAL APPLIANCE COMPANY 


342 Madison Avenue, New York 
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Hote, Park Roya 


| 23 W. 73rd St. of New York City 
—another large building equipped with 


A-M-B BRASS PIPE FITTINGS 


Plumbing Contractors: Ludins & Co. 














One of more than 20 
new buildings in New York 
in which A-M-B Brass Pipe Fittings 


are installed 





We manufacture regularly and in quantity, Red crag ig Band Fittings, 
Flanges and Flanged Unions—standard and extra heavy, for use with Steam, 

NOTE Water, Gas and Oil, also Hydraulic Bronze Fittings, 250 pounds to 1500 pounds NOTE 

pressure at 500 degrees F. 

















AMERICAN MANGANESE BRONZE CO. 
Founders and Metallurgical Engineers 
ry <l HOLMESBURG $3 PHILADELPHIA 
on Every Fitting PITTSBURGH CLEVELAND NEW ORLEANS NEW YORK 

a a a ee ee ee eee _ 

Please send me literature and further details regarding A-M-B Brass Fittings. ; 

| 
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The full line of McKeesport Radiation comprises three, four, five, 
and seven tube sizes, all in active production. A plant capacity 
of 4,500,000 feet annually insures prompt service. . 




















Also Makers of 
Columbia Boilers 


McKEESPORT, PA. 





Mention Domestic ENGINEERING when writing advertisers. 

















18 


DOMESTIC ENGINEERING 


August 13, 1927 











Bemus which took place over five thousand years 
ago were recorded on tablets of clay by the Baby- 
lonians and Egyptians. That was the beginning of 


pottery making. 


Today, the same fundamental principles, discovered so 
long ago, are applied to the manufacture of sanitary 
plumbing fixtures. 


There is nothing new about the idea of trade-marks, 
either. The old sword makers of Damascus placed their 
individual insignia upon the work of their hands. 
Stradivarius and hundreds of other master craftsmen 


identified their products by distinctive marks. 


Today, modern plumbing fixtures made by skilled ex- 
perts in one of the largest plants of its kind in the 
world can be identified by this mark 








The Sign of One Quality 


THE TRENTON POTTERIES COMPANY . 
TRENTON, NEW JERSEY, U. §. A. 
BOSTON SAN FRANCISCO NEW YORK 


World’s Largest Makers of All-Clay Plumbing Fixtures 


Established 3500 B.C. 
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Radically Improved 


HEATING RESULTS 


extended to smaller buildings 


Venturafin Heater 
Size Number 2 





Diagram above shows 

how heated air rises 

from radiators, steam 
coils, etc. 





Diagram shows the ac- 

tion of the Venturafin 

Method. Note more 

even distribution ot 

heat and how heat is 

forced out into the area 
to be heated. 








ENTURAFIN 
NTURAF 


Over 15,000 satisfactory installations have proved the re- 
markable heating qualities of the Venturafin Method of 
Unit Heating in industrial buildings of practically every 
size and description. 





Now these same advantages and economies are extended 
to smaller buildings—stores, offices, garages, depots, show- 
rooms, entrances, etc., with the new, smaller Venturafin 
Unit size No. 2. 


Only 2234" high, 14%" wide and 12%" deep, this new unit 
delivers from 450 to 900 cubic feet of heated air per minute(a 
heating capacity equal to from 125 to 200 feet of direct radia- 


tion), and is five times as efficient as an equivalent amount 
of ordinary direct radiation yet it weighs only 1/19 as much. 


This new unit is pleasing in appearance and will not in 
any way conflict with the architectural settings. It is easily 
and quickly installed—and in addition to tremendous heat- 
ing capacity, gives more even distribution of heat and 
better heat control. 


For complete information, prices, etc. send for technical bulletins 
AMERICAN BLOWER COMPANY, DETROIT, MICHIGAN 


BRANCH OFFICES IN ALL PRINCIPAL CITIES 
CANADIAN SIROCCO COMPANY, LIMITED, WINDSOR, ONTARIO 


merican Rlower 








[661] 


r 
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SWINGING INTO THE LEAD! 


Gas as a heating fuel is rapidly gaining in favor 
with the builders of better homes and apart- 


ments. 


Naturally, with the growing demand for this 
type of heat, Kane Cast Iron Sectional Gas 
Boilers began to gain in sales— 


We say “naturally” because builders using gas 
began to look thoroughly into the matter of a 
boiler that would burn this fuel with the great- 
est economy. 


It didn’t take them long to discover Kane’s 
many economy features. And a line will bring 
you full information on the Kane line. 

Ask us today. Get in the swim with the others 
who are swinging into the lead with Kane Gas 
Fired Boilers and Water Heaters. 


MIEARS-KANE-OFELDT, INC. 


Manufacturers of 


GAS FIRED BOILERS AND WATER HEATERS 
1903-1915 EAST HAGERT STREET PHILADELPHIA 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


HIS WEEK’S ISSUE CARRIES THE SIXTH 

of our special “Plumbing and Heating Merchandis- 

ing” sections. It deals with the merchandising of 
water heaters, one of the most profitable items a plumb- 
ing and heating contractor can push, according to the 
men who were interviewed in gathering the material for 
this section. 

This feature section, which is appearing once every 
four weeks, is,.to Your Weekly, the very logical out- 
growth of its consistent study of the subject of mer- 
chandising. For years we have gone out into the field 
and brought back stories of the 


a new element—he has invited those of the Class who 
desire to do so, to put in their estimates on the three-story 
apartment house about which the problem is built. Here’s 
an opportunity for the alert reader to practice his pro- 
fession in a practical way. The Schoolmaster permits 
him to make his drawings from the plans just as he 
pleases—ordinary elevation or isometric. Then, if he’s 
so inclined, he may put in his estimate of the cost of the 
job. You will see how the features which are carried 
in Your Weekly from issue to issue proceed along 
planned lines. We try to lay the groundwork; and then 
apply what we've learned. 





methods which individuals were using 
to build up their business. This 
method served very well to spread 
more generally the idea of mer- 
chandising. It still serves to point 
the moral that merchandising pays to 
those who have not yet seen the light. 

But there are many men who are 
merchandisers. For them something 
in a more highly organized form was 
necessary. They were sold’ on the 
idea of merchandising—what they 
wanted was classified material, so 
that they could follow from month 
to month a planned series of mer- 
chandising studies. So we started 
the new section with a study of 
direct-mail advertising; and _ since 
then we’ve gone into retail store mer- 
chandising, methods of merchandis- 
ing the portable repair shop, selling 
through salesmen. This month we 


dustry ? 


is allowed? 


renheit ? 


Chicago? 


page 84. 


took up a single product and you see 
the various methods of merchandising 





Do You Know— 


1.—When the Trade Re- 
lations Committee of N. A. 
M. P. was set up? 

2.—What important work 
Secretary Hoover inaugu- 
rated for the plumbing in- 


3. — How many $s states 
have a code governing san- 
itation on railway coaches ? 

4.—How many national 


delegates a state association 


5.—How to change a 
Centigrade reading to Fah- 


6.—Which past president 
of N. A. M. P. was for many 
years plumbing inspector in 


Answers will be found on 


+ OK OUT OVER THE 
roofs of an industrial district. 
It will make you think of the Easter 
parade of new hats. Every roof is 
dotted with odd-shaped sky-pieces in 
the form of ventilators. “Moving Air 
with Roof Ventilators” is the result 
of a series of tests conducted at the 


’ 


Mellon Institute of Industrial Re- 
search by Prof. J. H. Young. Some 
of the tests are described and the re- 
sults attained will be of interest to the 
ventilation engineer, Such points as 
the effect of wind on sloping roofs 
were investigated. Five different 
types of ventilators were tested. The 
factors, to be considered in the in- 
stallation of the roof ventilator are 
given in brief and usuable fashion 
This article is one in that series which 
appears from time to time, giving the 
data which is being developed in the 





laboratories of the country. 





applied to the sale of water heaters. 
We've planned the section so that you can go to it and 
pick out the ideas you think would help in your com- 
munity—a sales letter from this man, a sales argument 
from this one, a method of securing prospects from an- 
other—and so on all along the line, until you will find 
material to build up a complete water heater sales cam- 
paign from the material in this feature section. 

We regard that as the highest service we can render 
just at this time—practical, profitable, proven. 








A WHILE THAT WORD “PRACTICAL” IS 
on our lips, we want to call attention to the Plumb- 
ing Problem in this issue. The Schoolmaster has added 


HOSE WHO HAILED THE ESTABLISH- 

ment of the professorship in plumbing, heating 
and ventilating at Carnegie as a great forward step 
in providing the industry with scientifically trained 
men, will be interested in the article, “The Future of 
the New Carnegie Professorship.” What the out- 
side world thought of the establishment of the pro- 
fessorship is most entertainingly set forth in the news 
clippings which Prof. Dibble has kept on file. 
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NOW— 


YOU NEED “THIS FINEST PRODUCTION UNIT’’ 


“TOLEDO’’ No. 1000M PIPE MACHINE 
FOR CUTTING AND THREADING 14” TO 2” PIPE 








“The finest production unit on the market,”’ 
‘fone of the greatest labor and time savers,’’ “Shas 
more than paid for itself,’’ ‘“we have three and all 
doing good work,’’ and ‘‘the best investment we 


have made’; such are a few expressions we have 


received from the hundreds of owners of the 
**Toledo’’ No. 1000M pipe machine. 










NEW LOW NET PRICE 


— $32500 — 


(West of Rockies $341.25) F. O. B. Toledo, O. 







Improved manufacturing facilities and quantity 
production have enabled us to produce new costs 
that make possible this new low net price for the 
finest 44 to 2-inch power pipe machine on the 
market. 








Instant change from cutting or threading, 10 
seconds to change die heads. Pipe is reamed as 
thread is cut and the edge bevelled as it is cut off. 
\4-inch pipe threaded in 15 seconds, 2-inch in 28 
seconds and 14-inch pipe cut off in 6 seconds, 2-inch 
cut off in 20 seconds. Equipped with universal 
motor that operates from any ordinary lamp socket. 
Weighs but 450 pounds. It is complete with oil 
pump, dies, bushings, pipe support and an extra 
set of dies furnished without charge. 










Use the coupon and investigate now the merits 









of this remarkable machine, and how it will save 
FILL OUT AND MAIL for you. 
? US THE COUPON 
NOW FOR 
% COMPLETE When Results are Required Insist on 
4 %, DETAILS. - _ 
. 3 TOLEDO 
° TRADE a USTED 
Ve. 
“e. 
“ : 
3 THE TOLEDO PIPE THREADING 
Se MACHINE CO. TOLEDO, OHIO 
<< 
e 
; NEW YORK OFFICE: 72 LAFAYETTE ST. 
2 
¢ 
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; Sep The work of expanding the activities of 
Publicity the Trade Extension Bureau and of 
Begins 


putting the plumbing and heating in- 
dustry in better position to compete for the public’s dollar 
has been steadily progressing. The initiation of the idea, 
its introduction to the industry, the raising of money, or 
part of it, and the selection of a directing head are some 
of the work which has been accomplished. 

The job of actually getting the program into action has, 
thus, been the next development to look for. It can be 
found in the meeting last week in Chicago of the manu- 
facturers who have been actively interested in further- 
ing the whole idea. These men met with representatives 
of the wholesale and contracting branches of the industry, 
officers of the Bureau and other interested association 


officials and started the national publicity phase of the 
work. They appointed a committee of four men, adver- 
tising managers of Standard Sanitary Manufacturing 
Co., American Radiator Co., Crane Co. and Kohler Co. 
These four men are to take charge of the national adver- 
tising campaign which has been planned, and, as adver- 
tising is their forte, it would seem that the job is in good 
hands. It will probably not be long before tangible 
evidence of this committee’s work is before the industry 
and the public. 

Properly handled a powerful force is being launched 
for business. It is well at this time, therefore, to remind 
the master plumber and heating contractor that its suc- 
cess depends first on its merits and second on him, on the 
way he backs it up with personal sales effort. He is the 
contact with the public to whom the industry is talking. 
As he uses the help which is planned for him, his success 
and the success of the industry, in so far as this ad- 
vertising can contribute to it, will be determined. 


W ater Heater Water heaters are a asenae 
of the plumber’s business 
Sales 


which has grown rapidly in re- 
cent years and are today one of the livest sales bets in 
the industry, They lend themselves particularly well to 
advanced merchandising methods and represent an ex- 
cellent opportunity for increased business and profits 


through the employment of such methods. With that in 
mind, we are devoting our special merchandising section 


this week to a study of practical sales ideas which are 
being used and which can be used with success in the 
merchandising of water heaters. How to get prospects, 
sales letters which pull, sales arguments that sell—these 
are some of the high lights of this week’s section, and it 
covers the whole, profitable job of selling heaters ina way 
which can be put right to work by every master plumber. 


_ ina recent issue of a magazine 
A 50076 ln devoted to homes and gardens, 
vestment 


there was a good article on the 
remodeling of old houses. The part of it which partic- 
ularly interested us, of course, had to do with plumbing. 
It pointed out that the extra bathroom and modern fix- 
tures had become necessities and were a first considera- 
tion in the remodeling of an old house into a comfort- 
able, attractive, up-to-date home. And it said, without 
any qualifications to the statement, that it was generally 
agreed by building experts that good plumbing increased 
the value of a home at least three or four times the cost 
of the plumbing itself. 

To many in our industry, who are inclined to think 
that the virtues of plumbing are not understood by the 
public, this might come as a surprise. What stimulated 
us was the matter-of-fact way in which the writer of 
this article we refer to took it for granted that an owner 
considering the remodeling of his home realized the im- 
portance of plumbing. And, when you think of it, hasn’t 
that realization been established to a very satisfying 
degree, hasn’t plumbing steadily become more important 
in the mind of the average person in the last few years, 
even though we can’t forget that several million homes 
are inadequately equipped ? 

That realization has come through sheer merit of 
plumbing and, to a lesser extent perhaps, through intel- 
ligent publicity work by the plumbing industry. The big 
point is that it exists. It should be a powerful business- 
getter and encourage the industry to increase it and cash 
in on it. When a plumbing contractor can say that his 
goods and services will add three or four times their cost 
to the value of a home—and be believed because the 
home owner has grown to realize its truth—a sale is 
practically made. Every master plumber should do a 
little closing of sales on the strength of this right now. 
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The Future of the New Carnegie Professorship 
on Plumbing, Heating and Ventilating 
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An air view of Carnegie Institute of Technology 


By R. S. CLARK 


S THE work of the Theodore Ahrens professorship 
A in plumbing, heating and ventilating develops at 
Technology, it is becoming 

more and more evident that some of the practical benefits 


Carnegie Institute of 
foreseen as a result of the endowment, are to be realized. 

Aside from such effects as the added impetus given to 
the work the 
Pittsburgh institution and the increase in enrollment that, 
it is after the 
is another important 
This is cen- 


of developing the courses in sanitation at 


said, was immediately noticeable endow- 
there 
that is probably of even greater significance. 
tered in the new potency that the world is now giving to 
sanitary engineering as a profession. 

For the first time in the history of the world a new 
respect is being formed for the plumbing industry. For 
the first time, perhaps, the plumbing industry is coming 
to respect itself. 

To say that the establishment of the Theodore Ahrens 
professorship has been the sole factor in promoting a new 
industry, both within and 
without, would be somewhat of an exaggeration. On the 
the endowment has shared with the master 
scholarship plan effect in being ex- 
tremely influential in developing a new point of view 
among the citizens of this country toward plumbing as an 
engineering profession. 

Samuel E. Dibble, who holds the Theodore Ahrens pro- 
fessorship at the Pittsburgh institution, is better qualified 
than anyone else perhaps, to observe the effect that the 


ment was established, result 


conception of the plumbing 


other hand, 


plumbers’ now in 


endowment has had outside of his own institution as well 


as within it. In commenting upon these results he says: 


24 


“The establishment of the Theodore Ahrens professor- 
ship has meant a great deal to the industry. It has made 
possible the raising of the standards of the industry. It 
has made possible a course of training in plumbing and 
heating equal to other engineering courses. It has placed» 
the plumbing and heating industry squarely back of an 
educational program that proves to the world that only 
the best trained men are needed and wanted in the work 
of protecting the health of the people. 

“The must now give its support, not with 
money, but with young men. This course should be the 
‘Mecca’ of all those who wish to advance toward success 
in the industry. Fathers and mothers should look into 
the requirements to see that their sons are 
trained to qualify for the course. The professorship and 
course stand for the highest and the most thorough train- 
ing. The standards of this institution are of such a high 
rank that graduates of the course may receive their de- 
grees with pride and with the realization that they are 
part of this important development in the plumbing and 
heating industry.” 

If ‘Domestic Engineering’’ were to make a study of 
the press clippings that Professor Dibble has in his files 
at Carnegie Institute of Technology, that publication would 
doubtless find in the newspaper announcements of the 
new professorship, a wealth of material for a comprehen- 
sive survey of what the country at large thinks of an 
endowed professorship in plumbing. There are jibes, to 
be sure. Headline writers found it a golden opportunity 
to hoot, and to snicker, and to raise an eyebrow at the 
idea. But these were in the minority. On the other 


industry 


necessary 
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hand, the editorial comments reflected, conclusively, a new 
respect for the plumbing industry, and a new realization 
of the importance of sanitation in the life of every citi- 
zen; and the fact that the plumbing industry is of suffi- 





ui 


in which windows and doors are closed, may usually be 
attributed to this situation. Colds, too, the commonest 
of ailments, from which scarcely anyone is free for more 
than a few months at a time, are largely due to faulty 
ventilation or heating. The new professorship 
at Carnegie Institute of Technology, by leading 
to the study of these problems by scientifically 
trained men, may confer inestimable benefit 
upon mankind. 

“The idea of a chair of plumbing in an insti- 
tution of higher education strikes us oddly at 
first, accustomed as we are to associating uni- 
versity professorships with the pure sciences and 
the liberal arts. But this is a practical age, and 
an age of specialization. And it can be pre- 
dicted with confidence that the new chair, first 
of its kind, will be as productive of good as 
many of the chairs in the older academic sub- 
jects. It may indeed prove to be a blessing to 
humanity.” 

The Pittsburgh Press considers the establish- 





Heating and ventilating shop, Carnegie 


cient importance to have a professorship in one of the 
country’s leading technical institutions was accepted as a 
development that is to be generally commended. 





ment of the chair of “particular significance”’ 

and ‘“‘peculiarly proper at Carnegie Tech,’’ be- 

cause of Andrew Carnegie’s emphasis upon study 

courses of this character. The opinion of the Press in 
one of its issues follows: 

“Particular significance attaches to the announcement 

that a chair or profes- 





PLUMBER IMPROVES 
LIVING CONDITIONS 
OOK, for instance, 
eB at this editorial 
comment that appeared 
in an issue of the Pitts- 
burgh Post, under the 
heading of “A useful 
professorship’”’: 

“No artisan has done 
more to make modern 
homes comfortable and 
sanitary than the 
plumber, and the im- 
portance of the trade 
meets well deserved 








sorship in plumbing, 
heating, and ventilat- 
ing has recently been 
created by the Car- 
negie Institute of Tech- 
nology. 

“For a number of 
years Pittsburgh has 
set the pace for all oth- 
er cities of the world 
in industrial education. 
The progress that has 
been achieved in the 
plumbing trade _ has 
been due very largely 
to the efforts of Theo- 











recognition in the eS- Welding shop in the department of plumbing, heating and ventilating, 
tablishment and en- Carnegie 


dowment of a chair of 
plumbing, heating and ventilating in the Carnegie Insti- 
tute of Technology through a gift of Theodore Ahrens. 

“Even those who are in the most moderate circumstances 
are better off, in respect of the conveniences of their 
houses, than the wealthiest person of a few genera- 
tions ago. The American workingman, with a bath- 
tub, running hot and cold water, sanitary appliances, 
and up-to-date lighting and heating facilities, has a 
more comfortable home than many a European noble- 
man living in a grand old castle from which such 
equipment is lacking. And not only is he more com- 
fortable; there is less danger of his contracting a 
contagious disease. It is the plumber who has effected 
these improvements. 

“The craft has not yet, however, reached its high- 
est development. In the fields of heating and venti- 
lating, in particular, perfection is far from having 
been attained. There is conflict between the require- 
ments of heating and those of ventilation. In many 
a house under existing arrangements it is almost 
impossible to be warm in winter and at the same time 
have fresh air circulating through the rooms. The 
deaths from carbon monoxide poisoning, resulting 
from the burning of a flueless gas heater in a room 


dore Ahrens. 


“Since Pittsburgh is 
anacknowledged leader 
in this form of education and training, it is entirely con- 
sistent that she should be the first city to acquire such a 
professorship as Mr. Ahrens has endowed. 

“Because of Andrew Carnegie’s emphasis upon study 






The laboratory 
of practical 
chemistry 
where students 
of the depart- 
ment of plumb- 
ing, heating 
and ventilating 
are taught the 
industrial sci- 
ence subjects 
of their course 
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courses of this character, the new chair is peculiarly 
proper at Carnegie Tech and will be of great help in pro- 
moting the aims of the Institute. It is hoped and believed 
that other philanthropists and industrial concerns will fol- 
low the lead of Mr. Ahrens by endowing similar professor- 
ships which the institute has planned in the department 
of practical technical education. 

“Theodore Ahrens started to work in a brass foundry 
at the age of 13 and made his own way to the top. Today 
he appreciates the handicap under which he labored be- 
cause of his lack of proper education and training along 
industrial lines. His purpose in establishing the new pro- 
fessorship at Carnegie Tech is ‘to make the path easier 
for those who take up this line of work and to produce 


,oF 


more competent workmen for the future generations’. 


ESTABLISHMENT OF A DEPARTMENT OF PLUMBING, 
HEATING AND VENTILATING 
HE CIRCUMSTANCES leading to the establishment 
of the Theodore Ahrens Chair began with a desire of 
officials of Carnegie Institute of Technology to develop the 
department of plumbing, heating, and ventilating, for 
which no funds were available, and ended with the guar- 
antee of the funds from Mr. Ahrens. Throughout the pro- 
ceedings, the institution took the initiative. The “‘propo- 
sition’’ was put up squarely to Mr. Ahrens. The oppor- 
tunity was offered to establish and endow the chair, and 
he accepted it. In turn, it was decided to designate the 
professorship as the Theodore Ahrens professorship in 
plumbing, heating, and ventilating. 
Never before has a chair in plumbing, heating and ven- 
tilating been established in any educational institution 


and those close to Mr. Ahrens say that his gift to Carnegie © 


is consistent with the program he has followed for several 
years in the effort to aid apprentice plumbers to become 
more proficient in their chosen trade. 

Mr. Ahrens was born in Baltimore, September 21, 1859, 
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and received his common school education in Louisvill 

When 13 years old he started work in his father’s bras 

works, where he learned the trade of brass molder and 
finisher. When 19 he left Louisville and worked for two 
years as a brass finisher in Haydenville, Mass., and New 
York City. For the next six years he was a member of the 
firm of Ahrens, Walker and Ryan in Louisville, and in 


1885 he joined his father and Henry Ott in the organiza- 
tion of a new company manufacturing brass goods and 
jobbing plumbers’ supplies. 

In 1893 the company began the manufacture of enam- 
eled ware and in 1900 this concern was eonsolidated with 
nine other companies to form the Standard Sanitary Manu- 
facturing Company, of which Mr. Ahrens became the 
president, a position he has held for the past 25 years 

His interests in the affairs of men have been many and 
varied. He is chairman of the Pittsburgh commission 
which co-operated with the board of public education in 
the teaching of plumbing in the schools and in the estab- 
lishment of the Grant school, at which 164 apprentice 
plumbers are now spending four hours.a week under @x- 
pert teachers. 

He has given to Louisville the building and equipment 
for the institution, which is known as the “Theodore Ah- 
rens Trade School,” at a cost of $250,000 and has co-ope- 
rated and assisted in similar projects in Baltimore, New 
Orleans, Cincinnati, and several other cities. 


Formal appointment of Samuel E. Dibble as the Theo- 


dore Ahrens professor in plumbing, heating and ventilat- 
ing was accepted with unqualified approval. In him, it is 
obvious, the Carnegie Institute of Technology and the 
plumbing industry have a man who is not only willing 
but eager to proceed with some constructive and bene- 
ficial research work. His stated ambition is to see a 
number of fellowships established in his department. Some 
of the problems Professor Dibble has in mind for research 
(Continued on Page 52) 


The plumbing shop of the department of plumbing, heating and ventilating, Carnegie 
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Setting the Stage for 


Water Heater Sales 


EFORE a man starts out to sell 
a product, several things must 


B take place, First, he must know 


that there is a market for the product; 
second, there is his attitude toward the 
product; third, there is the location of 
the logical prospects. Then comes the 
actual selling process. 

Is there a good market 
heaters—a market worthy of the at- 


tention of the plumbing and heating 


for water 


contractor? In 1924 the American 
Gas Association published these fig- 


ures: 
ce, ea 9,400,000 
Water heaters ....... 2,300,000 


Later figures, compiled within the 
last year in the survey conducted by 
the General Federation of Women’s 
clubs, while not so complete, indicate 
that someone has realized the market 
here, for the figures for 6,400,000 
families show that just half of these 
families which are served by gas have 
water heaters. It would not be diffi- 
cult, in smaller communities where 
there is no gas service, for the master 
plumber himself to gather such figures 
and so decide his market for other 
types of heaters. How this may be 
done will be explained shortly, 


The market is' undoubtedly there. 
Once convinced that you as a plumbing 
and heating contractor should select a 
heater then “sell the heater to your- 
self, study every angle and learn it so 
that you can tell it to your customer 
in a way that he can understand,” says 


J. Sam Locke of Durant, Okla. Suc- 
cess will, to some extent, rest on rep- 
utation. “A local plumber in his ter- 


ritory is like a doctor,’ said J. R. Mit- 
tasch, president of Forest Hills Plumb- 
ing Co., Forest Hills, N. Y. “His cus- 
tomers have faith in him; but he must 
have faith in himself and in the prod- 
uct he is selling before approaching a 
customer.”’ 

Having taken to heart the fact that 
there is a big and profitable market 
for water heaters, and having sold 
himself on the make he has selected, 
the plumbing and heating merchan- 
diser is now ready to set the stage for 
his actual selling efforts. 


A 


LOCATING PROSPECTS 
T THE HEAD of this article we 
reproduce a small questionnaire 


card. This card was drawn up by 
H. A. Curtis Company, of Berea, 
Ohio. The plan under which it is be- 


ing used will indicate that the plumb- 
ing and heating contractor who wants 
to discover the extent of his market 
for water heaters, and at the same 
time locate a fine list of live prospects, 
can do so without too great an effort. 

P. B. Shane, one of the members of 
the Curtis organization, said: ‘‘We 
have not yet completed the town. We 
are doing this as we can spare some 


time, but from the streets we have 
covered so far we have sold a few new 
heaters, obtained some very good pros- 
pects, and have a good line on the 
condition of the heaters and plumbing 
in most of the homes.’’ The card is 
being used in a house-to-house canvass 
of Berea and the questions themselves 
will indicate how valuable the in- 
formation will be to this progressive 
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company in selling water heaters and 
water softeners. Note that it is being 
done in “spare time.” Many such jobs 


are put off indefinitely, and never are 
taken up, because there is an idea that 
they must be done all at one time, or 
not at all. 

Other opportunities are opened up 
by this system, and the Curtis com- 
pany is not forgetting them. ‘We ex- 
pect to make use of the information 
we have obtained, by personal calls on 
the people with the idea of renewing 
their plumbing, etc. This is to be used 
during slack times in new work.” That 
is carrying merchandising to the ulti- 
mate—working for present sales and 

-locating prospects for future work 
when things are a bit slow. 

It seems obvious that satisfied users 
of water heaters are good sources of 
names of prospects. But obtaining 
such leads is worth an effort. To wait 
until a customer takes the initiative is 
too slow. It would be at a very small 
cost, indeed, that the plumbing and 
heating contractor could secure a very 
worth while list of prospects if he 
would himself telephone (or have his 
office girl telephone) the satisfied 
users, asking them for the names of 
friends who might be interested. Prac- 
tically every man whose name will be 
mentioned in these pages indicated 
that he felt it worth while to make an 
organized effort to secure the names 
of prospects from satisfied customers, 
instead of merely allowing such names 


to come in by chance. Every new sale 
then represents a source of new pros- 
pects to be sold water heaters. 
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A GOURSE OF INSTRUCTIONS 

N STUDYING over the _ various 

measures taken in the field to set 
the stage for water heater selling, an 
interesting plan was discovered. This 
plan was worked out and put into 
operation by L. F. Stuffler, president 
of the Los Angeles Merchant Plumb- 
ers’ Association. It involved the idea 
of a gas water heater instruction class, 
or series of classes to cover ‘“‘selling, 
installing and servicing all water heat- 
ers.”” Here is the way Mr. Stuffler de- 
scribed the plan, and its success: 

“We started the Gas Water Heater 
Instruction Classes on Sept. 11, 1925, 
and they ran over a period of thirteen 
weeks, one class being held each week 
on Friday evening, from eight o’clock 
to nine-thirty. 

“On the opening night I announced 
that all students attending the full 
course, that is, not missing any classes, 
would be given a card of competency. 
We did this to make it worth while 
and to have the attendance good, so 
that students would feel that the 
classes were worthy of their attend- 
ance and the number would not fall 
off from class to class. 

“Arrangements were made with the 
various manufacturers of water heat- 
ers to have their products sent to the 
association auditorium where we 
would have at least one of the heat- 
ers connected up with the gas and wa- 
ter supply and connected to a lavatory 
for demonstration of just how the 
heater would function. 


“We took the heater companies in 
alphabetical order so that in this way 
the committee knew that no manufac- 
turer would feel that we were in any 
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way prejudiced. We would arrange to 
have the particular company whose 
product we were demonstrating send 
a good salesman, a practical service 
man and also one who understood all 
about the materials that went into the 
construction of the heater. 

“After the demonstration and sales 
talk, questions were asked and an- 
swered either by the demonstrators, 
the members attending the classes or 
by myself. In this way we learned a 
great deal and the classes proved to 
be very interesting and instructive. 

“We passed out cards to all attend- 
ing. Each student wrote his name 
and whether he was an apprentice, 
journeyman or master plumber, on the 
card. Cards would then be collected 
and checked up. In this way we knew 
how many were attending each class 
and the cards served as a roll call. 

‘“‘Before each meeting the secretary 
sent out post card notices, telling 
whose heater would be demonstrated. 
Occasionally we served light refresh- 
ments, cigars, etc. Our attendance in 
numbers averaged 175. The last eve- 
nings were most heavily attended, 
which proved that we had maintained 
interest in the classes. 

“In 1927 (when Mr. Stuffler was 
made president) another series of 
classes were put on under a committee 
appointed by me. This time we had 
much better attendance. Our associ- 
ation has learned that a great deal of 
benefit was derived.”’ 


AN OPPORTUNITY FOR PROFIT 


HAS. H. MAYER, of Houston, 
Tex., has given the matter of 


water heater sales a great deal of 
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thought and has arrived at this con- 
clusion: “Out of the many different 
things which a plumber handles, none 
offers a greater opportunity for profit 
than the sale of water heaters. What 
applies to water heaters can also ap- 
ply to most everything else in the busi- 
ness, but as water heaters have been 
neglected more or less, their sale of- 
fers the greatest opportunity. 


“To work up a good water heater 
business it will be necessary first to 
plan your line of action. The main 
thing will be your list of prospects. 
To get these it will be necessary to 
have your workmen turn in reports 
on every job as to whether there is a 
water heater installed, or whether the 
one now in use should be replaced. On 
new jobs, the heaters will be part of 
the work except on those jobs where 
only cold water connections have been 
made. These cold water jobs should 
A sales letter for own- 
ers of houses that are rented should be 


made up, the letter explaining that 


be recorded. 


tenants are demanding hot water and 
that a house so equipped will always 
stay rented.”’ 

Here you have the preliminaries 
getting the stage set for water heater 
sales. First, a good reputation in the 
community; then a complete knowl- 
edge of and confidence in the heater 
or heaters you select to sell; then a 
plan for training your workers in sell- 
ing and installing; then a prospect list, 
constantly added to; and a constant 
and consistent sales program, 

What ought to go into that sales 
program will be described in the fol 
lowing pages, which carry nothing but 
what has been proven by practice. 








In the window of a Wichita store 








—inid 
Sellin g the 


Heater 


HERE IS one thing which the 

plumbing and heating contrac- 

tor, who has decided. to begin a 
selling campaign, must bear in mind. 
The selling effort must be consistent. 
Nowhere does the old saw, “If at first 
you don’t succeed apply more 
than in The fact 
that a prospect convinced the 
first time him, or send 
him a sales letter or circular, doesn’t 


” 


strongly selling. 
isn’t 


you call on 


mean that he can’t be sold sooner or 
later. He must simply be made a 
part of a regular sales routine in 


which a consistent follow-up of all 
prospects is maintained until there is 
an undeniable reason why they are no 
longer prospects. 

For instance, Herbert S. Gustin, 
manager Paramore-Gustin Plumbing 
Co., of Los Angeles, Calif., says: “It 
was necessary to work two years on 
something 
cause 


must 
have happened to him to 
through our argument, for he came 
into our store one day and ordered a 
heater, demanding that it be installed 


one customer, when 


see 


at once. This we did for him and he 





BREA PLUMBING CO. 


PLUMBING — HEATING — GASFITTING 
229-231 So. Pomona Avenue 


BREA, CALIF. 


Will you look at the enclosed 
folder? Just note the construction 
of the (-------- ) Heater. It 
appeals instantly to any mechanic 
It will appeal to you also, if you 
will study it a little. 


Nearly every one would like to 
have a good, reliable, econcmical 
automatic water heater. The (----- ) 
fills these specifications and there 
isn't any one thing at the price, 
that you could put into your home 
that would give you as much 
pleasure. 





May we have the privilege of 
adding this comfort-giving appli- 
ance to your household equipment? 
We can do it in two or three hours. 
Why not let us put one in? 





Yours very truly, 


BREA PLUMBING CO 











was so well pleased that 
he ordered another one 
for a house he was rent- 
ing.’’ The important 
that the 
sale was finally made by 
Mr. Gustin’s firm. Had 
he stopped anywhere 


point here is 


short of those two years, 
and the circumstance oc- 

the 
store 


curred which sent 
customer into the 
for the heater, the 
might very well have gone to another 
firm. You can’t pipe water to the 
third floor, if you cut short your pipe 
line on the second. Don’t forget that 
this would be only one sale. As the 
prospect list is worked on, one sale is 
made in a month, another in two 
months, three months, six months, and 
so on, so that, if the follow-up work is 
consistently, there is a 
of orders coming in in 
addition to those sales which are being 
first calls on new prospects. 
It’s a process of sowing and reaping. 


sale 


continued 
steady stream 


made on 


SELL HOT WATER 


NOTHER very important point 
with reference to the sale of 


water heaters has ‘been poinied out 
by Chas. H. Mayer, of Houston, Tex. 
It’s one of the first rules of sales- 
manship that the prospect doesn’t buy, 
for instance, six cylinders, four 
wheels and a highly-finished body 
when he buys an automobile. He 
buys the service which that automo- 


bile represents. He buys transporta- 
tion—after that he begins to think of 
the accessories. 

Just so, in buying a water heater, 
the prospect ought to be sold the serv- 


“In working up a 
” said Mr. 


ice of the heater. 
sale for a water heater, 
Mayer, “I find that it’s best not to 
concentrate your talk just on the 
water heater itself. I picture the con- 


veniences it will give, of how, in- 





Two of the series of six letters used 
by a California contractor. Two 
more on next page 
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Two sales and several inquiries from 
strangers is this window's record 





stantly, or in a few minutes, depend- 
ing on the type of heater, you can 
have a flow of steaming hot water; of 
how much easier and quicker the 
kitchen work can be done; of the hot 
baths that one can have, which make 
you feel so much better. Picture all 
the beauties of hot water in your 
prospect’s mind and this will pave the 


way to making a sale.” 





BREA PLUMBING CO. 


PLUMBING— HEATING — GASFITTING 
229-231 So. Pomona Avenue 


BREA, CALIF. 


You have not been solicited 
very often to buy anything from us, 
have you? That is more or less our 
policy. 

However, when we find some- 
thing as good as the (-------- ) 
Heater we can deviate a little from 
our regular policy. 


We are quite enthusiastic 
about the (-------- ). We think it 
is just what you want. We know you 
will enjoy it if you put it in’, and 
thank us for suggesting it to you. 








The (-------- ) is a champion 
good will builder - and we want to 
build some more good will with you. 


May we? 
Yours very truly, 


BREA PLUMBING CO. 
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BREA PLUMBING CO. 


PLUMBING — HEATING — GASFITTING 
229-231 So. Pomona Avenue 
BREA, CALIF. 


You will recall that we wrote 
you a few days ago about the (----- ) 
Heater. The hot water service in 
Your home may be fairly satis- 
factory - yet, if we can show you 
how you can improve it, we feel sure 
you will be interested. : 


The service rendered by an 
(-------- ) Water Heater is so very 
satisfactory that we think you would 
not, under any circumstances, give 
it up if you tried it. In fact, we 
are so sure that we will make you 
that proposition. If you will let 
us put one in your home - you can 
try it for thirty days. If you will 
part with it after using it, we will 
come up and take it away and leave 
your old system just as it is. 


Now that shows a lot of confi- 
dence, don't you think? Doesn't any 
proposition in which any reliable 
manufacturer has as much faith as 
that almost command consideration? 


Will you come in to see us and 
the (-------- ) or may we come to 
see you? 
Yours very truly, 
BREA PLUMBING CO. 











Notice that Mr. Mayer says, “pave 
the way.” It’s now that you want to 
bring to bear all your knowledge of 
the heater and all your enthusiasm 
for it, so that the desire for the con- 
veniences of hot water are going to 
be attached, in your prospect’s mind, 
to the water heater you're trying to 
sell him, of whatever type it may be. 

“The main thing to remember,” he 
continued, “is to prepare your pros- 
pect’s mind with the object of sooner 
or later getting him to feel that he 
must have hot water, that hot water 
is essential, that no 
home is complete with- 
out hot water, of all 
the benefits and con- 
veniences to be had 
from hot water. Keep 
hammering away along 
this line and before 
long your water heater 
sales will increase to 
such an extent, and the 
money will come roll- 
ing in, most of it with- 
out competition, that 
you will wonder why 
you did not think of 
using a little salesman- 
ship a long time ago.” 

Now let’s see how a 
number of men who, 
like Mr. Mayer have 
found water heater 
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sales profitable, apply their sales argu- 
ments to various prospects. All ad- 
mit that each prospect must be 
studied as to his needs. 


SALES ARGUMENTS 
66 EMEMBER,” says Mr. Mayer, 

R “that the average person wants 
what his neighbors have. Then em- 
phasize that hot water is not an ex- 
pense; on the contrary it’s a money 
saver by reducing housework; daily 
bathing keeps you healthy and saves 
doctor’s bills. Tell the husband it will 
make housework so much easier. Tell 
the wife of how nice it would be when 
her husband came home after his 
day’s work, if he could have a hot 
bath to refresh him.’’ 

J. R. Mittasch, president, Forest 
Hills Plumbing Co., Forest Hills, N. Y., 
gives us a typical sales interview. It 
runs something like this: ‘Mrs. Jones 
has phoned for a repair man and he 
has suggested that they need a new 
water heater. It is now the duty of 
the contractor to see Mrs. Jones.’’ Mr. 
Mittasch then goes over the points to 
be made with reference to the heater 
he handles—and he knows that heater 
from pilot to faucet. Now we come 
to Mrs. Jones’ natural effort to get 
out of buying the heater. She has 
to be sold. ‘‘No doubt Mrs. Jones will 
make some remark to the effect that 
a Mrs. Moore has one of these heaters 
in her home and that her gas bill has 
increased considerably. We then tell 
her that Mrs. Moore must have used 
the hot water, otherwise she could not 
have consumed the gas. We also point 
out that it may be possible that she 
has a leaky faucet or a wasteful maid, 


or that she may turn the hot water 


on to wash dishes without a dish pan, 
or that any number of things might 
have been done to make the bill seem 


high. 





Every man interviewed 
agreed that a good store dis- 
play sells water heaters 
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BREA PLUMBING CO. 


PLUMBING — HEATING — GASFITTING 
229-231 So. Pomona Avenue 
BREA, CALIF. 


A few days ago, while driving 
along (name of street), I noticed 
your home. I could not help wonder- 
ing whether that nice home of yours 
had perfect hot water service 


What prompts me to write 
you about the matter is the fact 
that so many homes, otherwise quite 
complete, put up with a hot water 
service that does not measure up to 
the standard. If that is true, to 
any degree in your home, I know you 
will be glad to read about the 
(-------- ) Water Heater described in 
this letter. 


With the (----- ---), you can 
have in your home, the same kind of 
hot water service you willingly pay 
a big premium for in a high class 
hotel. In your home, however, - 
with the (-------- ) - the cost is 
very reasonable - possibly less than 
with the old way. The heater itself 
costs no more than a modern gas 
range. 

If you will call at our store, 
I shall be delighted to tell you all 
about it - or if you prefer, I will 
be glad to call on you at your 
officefor your home at any time. 


Yours very truly 


BREA PLUMBING CO. 











“T also tell her,” he went on, “that 
if I left my automobile running all 
the time I was talking to her it would 
be consuming gas without giving any 
mileage or service, and this would nat- 
urally be wasteful on my part. If hot 
water is left running needlessly, it, 
too, will waste gas.” 

Chas. O. Rundle, of Independent 
Plumbing & Heating Co., Shreveport, 
La., has"it figured out this way: “‘We 
explain to our customers that we want 
to place something in their homes that 
will give them years of uninterrupted 
service, for they are not so much in- 
terested in the heater as they are in 
will give. We explain 
the economy and the 
having a 


the service it 
pleasure of 
heater in their homes. 

“Then we take up 
the dollars and cents 


part of it. With a 
pencil and paper we 
show them how they 
will pay for a water 
heater whether’ they 


install one in their 
homes or not.” 


WATER HEATER 
ADVERTISING 


HAT WE HAVE 
reported up to 


now has had to do with 
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personal selling, points made to con- 
vince the prospect of the necessity for 
a water heater in the home. In addi- 
tion to this selling effort there is, of 
course, a constant production of ad- 
vertising, in the form of circulars, 
sales letters, newspaper advertise- 
ments, envelop stuffers, etc., calling 
the prospect’s attention to the conveni- 
ence of plenty of hot water. 
Practically all of those who fur- 
nished data for this section make use 
of the many sales helps offered by the 
manufacturers of water heaters. No 
statement or letter need go out of the 
plumbing and heating establishment 
which does not bear the full weight, 
allowed by its stamp, of advertising 
material. Newspaper advertisements 
furnished complete by the manufac- 
turer in many papers. Window 
display cards and counter display cards 


are 


carry the sales messages of the various 
heaters. Special drives find 
many of the and heating 
contractors co-operating to the fullest 
extent—to their own profit. 

In addition to all this, many men 
in the field are developing their own 
advertising ideas, going out after wa- 
ter heater business with special local 
conditions in mind. A. R. Burns, pro- 
prietor of Brea Plumbing Co., has de- 
signed a four-page 
shows how splendidly the plumbing 
and heating contractor may develop 
some of his own ideas. 

On the first page this letter an- 
nounces that Mr. Burns is proprietor 
of the Orange County Service for the 
water heater he handles. The inside 
spread goes exhaustively into the me- 
chanical features of the heater, point- 
ing out the various features upon 
which Mr. Burns bases his selling ef- 
forts. 

The last page shows how Mr. Burns 
makes use of local news events to 
strengthen arguments. At 
the top of the page is a photograph of 
the ruins of a home destroyed in an 
oil fire.near Brea. All that is stand- 
ing is the brick chimney. Lying among 
the debris is the which Mr. 
Burns had installed in this particular 
home six months the oil fire 
which destroyed it. 

Below the fire picture the following 
letter has been reproduced: 

“TO WHOM IT MAY CONCERN: 

The heater you see in above picture 
is a (—-—-—_) Heater installed for me 
by A. R. Burns of Brea, Cal., about 
six months before the big Oil Fire 
near Brea. The house, of which you 
see the remains, was located less than 
a quarter of a mile from one of the 
large tanks and at a lower level. When 
the tanks overflowed most everything 
was destroyed. This heater went down 
with the house and lay in burning oil 


sales 
plumbing 


letterhead which 


his sales 


heater 


before 
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A letter sent to owners of houses that 
are rented—cr not rented 





Phone Capitol 2449 1710 Hardy Street 


CHAS. H. MAYER 


PLUMBER 


Houston, Texas, 
Dear Sir,- 


The other day I ran across an 
old friend of mine, a man who is 
pretty well to do and who owns con- 
siderable rent property and in talk- 
ing about rent houses in general, he 
called my attention to one house in 
particular in which he stated that 
for some reason or other, he never 
could hold his tenants. They would 
move in, stay a while and then move 
out. I happened to know about this 
house, having done some work in it 
about a year ago. One thing I knew 
was that it did not have a water 
heater. Everything else was in good 
shape, the rent was reasonable, it 
was in a very desirable neighbor- 
hood and there was absolutely no 
reason at all for it to be vacant so 
much, unless it was on account of 
the lack of a water heater. I men- 
tioned this to my friend. At first 
he did not.feel like putting out any 
money on a house that had been 
vacant so much. I told him that 
while this would be a little expense 
right at the start, it would be a 
good investment, that with a water 
heater in the house, he could rent 
the house without any trouble, could 
keep it rented and get enough addi- 
tional rent each month that would pay 
for the work of putting the water 
heater in complete, within a years 
time. I got the order for putting 
the water heater in. When the job 
was finished, it was advertised, the 
"Ad" stating that the house had a 
new automatic storage hot water 
heater. There were over a dozen 
calls for the house. It was rented 
to a party who took a two years 
lease on it. The extra rent will 
pay for the heater in a years time, 
besides the house will stay rented. 
Why? Because hot water is as neces- 
sary nowadays as the roof over the 
house. If they can't get it at one 
place, they are going to keep moving 
until they find a place that has 
hot water. 


As a property owner, you no 
doubt have had the same experience 
as my friend. You have had vacan- 
cies at times, at times your houses 
have probably been vacant for long 
periods. You have had trouble in 
keeping them rented. In most of 
these cases, the trouble was in the 
lack of hot water in the house. 
Wouldn't it be the part of wisdom 
on your part to have hot water put 
in these houses. Other property 
owners have found it paid to put hot 
water in their rent houses. It is 
only a matter of time when you will 
have to put hot water in your houses 
in order to rent them. Why not do 
it now? An empty house does not 
build up your bank account 


Yours truly, 


CHAS. H. MAYER 
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for two days and will still operate. 
I understand Mr. Burns has the heater 
and will demonstrate its operation. I 
have another one installed in my home 
and am well pleased both with the 
heaters anc the attitude of the manu- 


facturers toward their customers. 
(Signed) John D. Sievers.”’ 

In the matter of newspaper adver- 
tising, Mr. Burns said: ‘‘We try to 
run our advertising in the newspaper 
to line up with current events, and 
with people everybody knows. We 
have heaters in the homes of promi- 
nent people. We tell everybody to 
ask them; we print what they say.’’ 

Here’s one example of the way Mr. 
Burns makes use of current events to 
talk about his water heater. After 
Young had won the $25,000 offered by 
Wm. Wrigley, Jr., to anyone who 
would swim the Catalina channel, Mr. 
Burns ran the following ad: 

If the water between Catalina and 

California had run through an 

(————-) Heater, Young could 

not have wriggled Wrigley out of 

all the dough. 

This is a splendid practice in adver- 
tising, and readers who have been 
following this Plumbing and Heating 
Merchandising Section regularly will 
remember the success with which Wm. 
Beck, of Englewood, N. J., made use 
of current news events to make his 
windows and his advertising interest- 
ing. Here is the place where the 
plumbing and heating contractor can 
show his ingenuity in tying up a prod- 
uct he handles with the local event 
which, for the moment, is in every 
one’s mind. 


DEVELOPING NEW BUSINESS 

N ADDITION to the material de- 
I scribed above, Mr. Burns keeps 
bombarding his prospect list with sales 
letters, copy for which is furnished 
by the manufacturer of the heater he 
is handling. But, as he says, “We 
are stubborn,” and have tried to give 
a personal touch to the letters. In 
connection with this article we have 
reproduced four of a series of six let- 
ters, five of which are put in the mails 
by Mr. Burns, and the other sent from 
the factory. 

Certainly it isn’t difficult to under- 
stand why he has disposed of a good 
volume of water heaters, You might 
almost apply to him the words Web- 
ster applied to the British Empire: 
“The sun never sets on his advertis- 
ing.’’ He doesn’t give people in his 
territory a chance to forget that he’s 
handling a water heater which they 
ought to have in their homes. Appar- 
ently they agree with him in increas- 
ing numbers. It’s advertising that 
pays and pays and pays! 

We are also reproducing a letter 
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which Chas. H. Mayer, of Houston, 
is using. This letter, you will notice, 
is addressed to the owner of a build- 
ing which he is renting out. Here is 
something which, at the present time, 
is very much in the minds of those 
who are watching building conditions. 
Older types of buildings, under the 
necessity of renting against newer 
ones, must be brought up to date in 
every detail possible, and one of the 
first things which must be looked af- 
ter is the plumbing—in this case, the 
hot water supply. It is a rich market 
which waits in every town—the sale 
of up to date equipment to older build- 
ings, in order to bring their rental and 
sale value up. 

“It is my intention,’”’ said Mr. Mayer, 
“to have a series of sales letters made 
up, about five in the series, all worded 
in the manner that I would plant a 
garden, the first one being a human 
interest story, the second one touch- 
ing on the advantages of hot water, 
and so on, the purpose being to get 
the prospect to thinking hot water— 
thinking leads to needs, needs lead to 
desire, desire leads to sale. At the 
present time I mail out with all let- 
ters, circulars which I get from the 
manufacturer. The constant sending 
out of these circulars makes sales all 
the time.’”’ That last sentence ought 
to be underscored and hung up where 
it could be read a dozen times a day. 

While we are touching on this mat- 
ter of new and unexploited markets, 
attention must be called to the work 
which H. A. Curtis 
Company, of Berea, 
Ohio, have done. Aside 
from the business they 
are securing through 
the survey they are 
making, and the sales 
being produced by the 
day to day merchandis- 
ing methods they are 
pursuing, they have 
kept alert for other 
water heater opportu- 
nities. Mr. Curtis says: 
“Besides the regular 
installation for the 
home we have installed 
heaters in restaurants, 
three in a garage, at- 
tached to a dipping 
tank for cleaning 
parts. Knowing the 
conditions in garages 
and restaurants we 
knew we could advise 
them that our heater 
would give them plenty 
of clean, hot water all 
the time—and it does.”’ 

We now come to a 
matter on which it 
seems that every 


DOMESTIC ENGINEERING 


plumbing and heating contractor, who 
is enjoying any success at all in the 
sale of water heaters, is agreed. That 
is the training of the organization, 
from the newest apprentice to the 
bookkeeper, from the journeymen to 
the master, to push the sale of water 
heaters on every possible opportunity, 
either by making the sale or by turn- 
ing in the name of prospective buyers. 

We are going to quote below the 
exact words of each of the men who 
have furnished data in this connection, 
so that you may see how much impor- 
tance they attach to this particular 
phase of selling, and how many sales 
and prospects it develops. 

Chas. H. Mayer, already mentioned, 
said: ‘‘A card index is kept of all jobs 
we find that have no water heater, or 
where old heaters should be replaced. 
This information is found by reports 
from the workmen. When calls are 
made for estimates, inquiry is made 
about water. heaters and a _ record 
made of the prospects. When a water 
heater is put in for one customer, I 
explain our service in full, to assure 
them that the heater will give satis- 
faction; and if they have any relatives 
or friends who are in the market I 
would appreciate a recommendation 
from them to those who need heaters. 
Most every customer knows one or 
more who need heaters and will gladly 





Getting in line with a special drive in 
co-operation with a manufacturer 
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give their names. And by working 
these prospects, you keep on getting 
more names all the time.’’ 


SALES BY THE ORGANIZATION 

R. GUSTIN, of Paramore-Gustin 
M Plumbing Co., Los Angeles, 
says: ‘‘We have no special salesmen, 
but each time one of our men is called 
into a home, he manages in a diploma- 
tic way to mention the advantages of 
a water heater. He makes his report 
when he turns in his time on the job 
and the name and address we list for 
future reference.” 

E. Borello, another plumbing and 
heating contractor of Houston, Tex., 
says: ‘“‘We get a number of good 
prospects from our service or repair 
man. When doing a repair job, talk 
water heater and report to the office 
what make they have, if any, how long 
they have had it, and the condition it 
is in. We then send literature. We 
also give our employees a commission 
of $4.20 for each prospect that we 
close or. we sell through them. This 
commission causes them to take more 
interest in the sale and installation 
of heaters.” 

Fred A. Beier, of Beier Bros., St. 
Paul, Minn., feels that ‘‘the greater 
part of our sales are from premise re- 
ports turned in by our journeymen. 
These prospects are circularized, writ- 
ten, and seen, until a sale is made. 
Then, too, we have a rule that, when- 
ever a coil in a furnace burns out, 
which happens in from .one to two 
heating seasons owing 
to the condition of our 
water, we do not in- 


stall a new coil on the 
job immediately. The 
order is brought in and 
the owner called on 
and shown, having 
thoroughly explained 
to him just what a 
heater will do. Sam- 
ples of corroded pipe 
and ‘similar material 
are always taken along. 

“New prospects are 





obtained from a book 
published by a concern 
which takes all tele- 
phone subscribers and 
lists them according to 
streets and numbers. 
We select certain 
streets we wish to 
work on and again 
check the people who 
are likely to be home 
owners, and good 
credit risks, and then 
circularize them on 
heaters and other 
equipment. One of the 
window displays 
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(shown in connection with this article) 
sold two heaters and brought in sev- 
eral inquiries from strangers. It was 
not an elaborate window, but did bring 
home the bacon.” 

A great deal of attention has been 
given to this matter by J. M. Sim- 
mons, of The Simmons Plumbing & 
Heating Co., Wichita, Kans. Mr. Sim- 
mons said: “All of our employees are 
drilled at held every 
and they 

sales they 


two 
weeks on selling, paid 
commission on all make 
outright. Our meetings are attended 
by all of our employees and we take 
up different subjects each evening. 
For instance, we will use the subject 
of ‘saving material,’ what it would 
mean if one-half pound of solder, a 
few fittings, or a few feet of pipe, etc., 
were saved on each job. We try to 
show what it amounts to in the course 
of a year. Then we may use the sub- 
ject of keeping clean and physically 
fit, trying to show them that the public 
will overlook errors, if they are made, 
provided the mechanic makes the right 
impression by being neat, clean, and 
full of enthusiasm, trying to get the 
job done quickly. 


meetings 
are 


REGULAR MEETINGS HELP 
66 E ALSO discuss with the boys 
the office part of our busi- 
ness, explaining to them that we ad- 
vertise, mail out circulars, ete., and 
try to bill the customer with a reason- 
able price and we bring the thought 
to the boys that when they are on the 
job, they are the Simmons Plumbing 
& Heating Company. 
“We also discuss any subject any 
of them want to bring up regarding 


difficulties in work or sales. This 
brings them closer together in their 
work, and in a social way. We pay 
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our employees a commission for all 
sales they make, which keeps them 
alert, looking for prospects. In our 
meetings we take up the subject of 
heaters, if we have decided to push 
them for the next few weeks, and we 





it the master plumber is the 
best medium through which 
water heaters can be merchandised 
is recognized in the constitution of 
the Gas Water Heater Association 
of Southern California, which per- 
fected its organization on Aug. 2, 
with fourteen manufacturers of 








water heaters as charter members. 
The first meeting of the associa- 
tion was held in the Office of W. F. 
Wood, business manager of the Los 
Angeles Merchant Plumbers Asso- 
ciation. W.G. Bailey of the Day & 
Night Water Heater Co. was elected 
president; W. P. Bauer, of Superbo 
Water Heater Co., vice-president; 











S. E. Talbot, of Crane Co., secre- 
tary and treasurer. These three, 
with Otto Niesser, of Ruud Auto- 
matic Water Heater Agency and 
E. S. Hoyt, Jr., of Hoyt Heater Co., 
compose the board of directors. 








sell it to them. We try to have a fac- 
tory representative present and after- 
ward we give the boys a chance to ask 
any questions they wish.” 

P. H. Farrell, of Farrell Plumbing 
and Heating Co., “On repair 
work of any kind, our men are in- 
structed to check up on the plumbing 
and heating in the building, such as 
the condition of the fixtures, etc., and 
make a report to the office. If we find 
the owner is in need of a water heater, 
immediately mail literature ex- 
plaining its advantages, and then fol- 
low this up with a personal call.” 

Mr. Rundle, of Independent Plumb- 


says: 


we 





Another window in co-operation with 
the manufacturer 
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ing Co., already mentioned, has an 
example of what alertness on the part 
of an employe will do in pushing 
water heater sales. He says: “Every 
member of our organization is trained 
to sell. Our bookkeeper sold a $135 
heater at a house party last week by 
explaining to the hostess how easy 
the work would have been in cleaning 
up if she had had a water heater. 
Will say that real effort and lots of 
hard work, and a cooperative spirit 
among our employees sells our water 
heaters. Every member of our organ- 
ization knows every detail of the con- 
struction of the heater and in making 
a demonstration can explain how and 
when each part works. We never talk 
price; we always sell service. Every 
member of the organization gets a 
commission on every heater he sells, 
and every one tries to make his sales 


record best.” 

There is, of course, no need to stress 
the fact that all of these men main- 
tain good show windows and display 
rooms. Most of them, as in the case 
of Harry B. Spear, of Irwin, Pa., keep 
a heater in the show room connected 
up as a display heater, “‘to show,” as 
Mr. Spear says, “at all times just what 
the heater will doin actual operation.” 


NOTHING COMPLICATED 

O CONCLUDE, we cannot do bet- 

ter in summing up the _ possi- 
bilities in water heater sales than to 
quote Mr. Burns once more: ‘‘Noth- 
ing complicated about selling heaters 
or anything else. 

“In conclusion, one of the biggest 
mistakes made is that after selling a 
good article most men stop at that. 
I am of the opinion that we should 
keep in touch with the buyers as long 
as they are users.” 
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Fig. 1.—Showing construction of Prof. Young’s testing device | 
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Moving Air with Root Ventilators 


By A. F. LIND 


method of removing the foul air from a building; 
also the smoke, steam and gases incident to certain 
processes of manufacture. 

Without going into a general discussion of the subject 
we may safely say that the need of proper ventilation for 
all buildings—industrial and public—is now quite fully 
recognized, Not many years ago ventilation was demanded 
and provided only for certain public and semi-public build- 
ings such as schools, hospitals, theaters and administra- 
tive buildings. As our knowledge of the requirements has 
increased, we have seen the benefit of using ventilators to 
remove smoke, steam and air that is unhealthful or un- 
comfortable. Manufacturers have learned that their 
workmen and work-women can accomplish more and give 
better service when their workrooms are well ventilated 
and lighted and when sufficient space is provided to pre- 
vent the congestion and overcrowding of employees. Effi- 


ciency studies have shown the value of making these pro- 
visions. 


To better appreciate the rapid growth of industrial ven- 
tilation we have only to look out over the roofs of the 
buildings in any manufacturing district and note the num- 
ber of roof ventilators now in use. On some buildings we 
shall see only one or two ventilators, while on others there 
may be a dozen or more, the number depending upon the 


character of the building and the service required. Me- 
chanical or fan ven- 


tilation is being 

used to a greater ex- 
tent, and when a 
definite amount of 


R'm ventilators provide a natural and economical 





| fan Since” Tunne/ 2 


lated the manufacture of roof ventilators with the result 
that they are manufactured in many styles, Contractors 
who install ventilators should have positive knowledge as 
to the amount of work they will actually perform. There 
is no doubt that many of the concerns who are manufac- 
turing roof ventilators have made a study of ventilators 
and ventilator design, and the conditions governing air 
movement. Therefore the product of these concerns pos- 


sesses considerable merit due to this fact. 


FACTORS IN ROOF VENTILATOR DESIGN 

HE FIRST quarter of the present century witnessed 
se very rapid growth in the number of roof ventilators 
that were placed in service and also a considerable change 
in the methods of ventilation of all classes of buildings. 
The rapid development of the roof type of ventilator as an 
efficient means of moving air, and the general use to which 
it has been put in recent years, has brought up interesting 
questions concerning ventilator design, construction and 
methods of testing to determine efficiency. The questions 

that seem to be of the greatest importance are: 
1. Upon what factors does the air-moving capacity of 


a roof ventilator depend? . 

2. Are all types of roof ventilators equally efficient? 

8. Are scientific principles generally followed by man- 
ufacturers in designing and manufacturing ventilators? 

4. How does ventilation by means of roof ventilators 
_ compare with fan or 
| mechanical ventila- 
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Fig. 2.—Method of testing air velocity 
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We may call this the ‘stack 
in ventilators. If there is a difference between 
the temperature of the air inside and that outside of 
a building, and if we cut a hole through the roof, the 
inside air will flow through the opening because of the 
natural law that causes warm air to rise and cool air 


to fall. Naturally, on account of the fact that we can- 


doubt the principal factor. 
action”’ 
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that of the induced air flow through the ventilator was ob- 
tained by placing an anemometer in the ventilating pipe 

Prof. Young states that, although a ventilator’s ability 
to move air is primarily dependent upon its suction capac- 
ity, stack action is also quite an important factor in the 
ventilation of a building, and the extent to which stack 
action is permitted to operate in any ventilator has a very 
important bearing on its efficiency, for 
when a ventilator is placed on top of an 
open pipe, stack action is never increased; 
on the contrary it is always decreased. 
This is because every ventilator offers some 
resistance to the flow of air. Of course, 
the less the resistance, the better the work 
of the ventilator will be, from a stack- 
action standpoint. 

Fig. 2 illustrates a second method 
using a wind-tunnel apparatus. 


| 


Bard 


of 
| The ven- 
tilator pipe is fitted to size and is slipped 
| over the end of the wind tunnel, in which 
| there is a window through which an ane- 
| mometer may be read. Before the venti- 
| lator is attached, the fan is turned on and 
a reading of wind velocity is taken, then 
| the ventilator is attached as indicated by 
dotted lines on the illustration, and a sec- 
| ond reading is taken. The drop in the ve- 





locity of the air movement after the ven- 
tilator is attached is due to the ventilator’s 
| resistance and indicates the relative loss 
in efficiency. 


vensiiaser | It would be quite impossible for us to 
| 





not leave this opening unprotected, we cannot get the full 
benefit of this stack action in a ventilator. To protect 
the roof opening from the weather we add a cap or cover, 
and this detail decreases the stack action by reason of the 
resistance offered to the flow of air through the opening. 

One method of overcoming this interference, and of 
adding strength to the flow of air through the ventilator, 
is to utilize the force of the wind to create a suction 
through it; therefore, the velocity of the wind has an 
important bearing upon the capacity or work of the ven- 
tilator. 
ity’’ 


We may consider “stack action’? and ‘‘wind veloc- 
as the two most important factors which determine 
the efficiency of a roof ventilator, the most efficient ven- 
tilator being the one which offers the least resistance to 
the stack action and which will exhaust the greatest vol- 
ume of air at low wind velocities. 

There are two general types of ventilators, stationary 
and rotary, and there are upwards of fifty different makes 
to be had. Exhaustive tests of both types have shown 
that certain makes—both stationary and rotary—have a 
high efficiency. 


VENTILATORS TESTED 


HE WRITER has been much interested in a series of 
aa conducted at the Mellon Institute of Industrial 
Research (Pittsburgh, Pa.) by Prof. J. H. Young, and by 
permission of Prof. Young we shall illustrate some of the 
features of these tests and discuss the results he obtained. 
Some fifty models in all were tested. 


In making tests a small wind tunnel and fan were used, 
as illustrated by Fig. 1. The various ventilators were 
placed, one after another, on a short stack in front of the 
wind tunnel and records were made of the amounts of 
air exhausted through the stack at different wind veloci- 
ties. The velocity of the air through the wind tunnel 
(corresponding to wind velocity) was obtained by taking 
the reading of an anemometer placed in the tunnel, while 


analyze the character and work of all 
types of roof ventilators now manufac- 
tured, because there are so many of them and they are 
of such varied construction. As we have already stated, 
they are of two general types—stationary and rotary. A 
stationary ventilator, as the name implies, has no movable 
parts. A rotary ventilator is provided with a baffle or 
wind vane which always keeps the ventilator faced away 
from the wind so that there will be no down draft due to 
wind action. The ventilator swings upon a pivot or upon 
ball bearings. The construction of it should be as simple 
as possible as the more the hood is filled with baffles, 
plates and other mechanism the greater will be the resist- 
ance to the free flow of air through it. 

The practical tests of the Bureau of Standards covered 
five different makes of ventilators. One is shown in Fig. 3. 
In this drawing, A represents the ventilator pipe; B a 
weather protecting cap; C a band of iron called a suction 
band, the purpose of which is to increase the air displace- 
ment and suction power of the ventilator; D a stack ring 
or louvre to minimize the effect of the up-drafts of a 
sloping roof. 

In a series of tests the weather protecting cap B was 
moved up and down and various shapes and diameters of 
the suction band C 
were tried out to note 
the result in the ven- 
tilator’s suction ca- 
pacity and stack ac- 
tion. The tests demon- 
strated that the effect 
of the wind on slop- 
ing roofs reduced the 
exhausting capacity of 
the ventilator to a 
considerable extent by 
cutting down the suc- 
tion power. This was 


(Continued on Page 49) 


Cap suction Band 
il. ' 


amare i eflecror 


Fig. 4—Showing application of de- 
flecting band for sloping roof 
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YUESTIONS 


ASKED BY OUR READERS AND ANSWERED BY OUR EXPERTS 








The Questions and Answers Department is open to all readers. Here their questions are answered—their problems solved. And, 
what is more, this department is an open forum, where readers may discuss plumbing and heating subjects. Don’t hesitate to ask 
questions about the things you want to know, and don’t fail to send in your comments and criticisms of questions that have been an- 
swered. While all questions are answered by men who are expert in their particular lines, your experiences may help a fellow crafts- 
man who is in need of information. This department is for the craft. Use it freely. There are many ways to untie knotty problems. 





ELLS FOR ONE-PIPE STEAM LINES 

Editor, ‘“‘Domestic Engineering’’:—In an argument it 
is contended by ‘‘A’”’ that the proper way to take a line 
from a main steam line is with 45-degree ells, and never 
with a 90-degree ell. He claims that connections taken 
off with elbows will not work properly, and will be more 
likely to hold up the condensation in the radiators on a 
one-pipe steam job. 

“B” contends that, at all times, drier steam is obtained 
with the 90-degree connection than with the 45-degree, 
especially toward the end of a one-pipe steam line, as the 
condensation of all radiators, as well as lines, must be 
cared for. Therefore, farther away from the boiler, the 
$0-degree ell should be used by all means. 

Will you kindly answer this question and give the rea- 
sons for the answer? 
Michigan. sé. H. TP. 

Our opinion regarding the theories set forth by “A” and 
“B” ig that both may be correct in their contentions— 
that is, within the limitation of, application. Under ordi- 
nary conditions of installation, for an average job, both 
connections can be used to good advantage. 

The use of the 45-degree connection should permit the 
delivery of dry steam inasmuch as the condensate return- 
ing to the main follows the bottom of the connection, 
whereas the 90-degree connection allows the condensate to 
drip through the ascending steam, due to the vertical char- 
acter of the connection. - 

We have seen many installations of one-pipe steam 
systems consisting of either, or being a combination of 
both connections, wherein the results obtained were sat- 
isfactory. 

It would, therefore, seem that the balance in favor of 
either party being so slight, both could obtain equally 
good results providing proper judgment was used in the 
selection of the pipe sizes to provide for obtainable results 
under the condition encountered. 





OVERHEAD DROP SUPPLY HOT WATER HEATING 
SYSTEM 

Editor, ‘“‘Domestic Engineering’’:—I have a customer 
who wants a hot water heating system installed in a 
three-story building. The boiler and 300 ft. of radiation 
will be on the first floor and there will be 500 ft. of radia- 
tion on the other two floors. I am not sure whether 
radiators will work successfully on the same level as the 
boiler. If there is any way of piping the first floor radia- 
tors, please let me know. There is no cellar in the build- 
ing, and the boiler has to be on the first floor. 

Pennsylvania. A. B. 


You do not state in your letter the type of building in 
which you intend to install the hot water heating system. 
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If building conditions will permit, it would seem advisable 
to install the system in accordance with the overhead 
drop supply method. 

In this method a main riser is carried to the high point 
of the building, where the various mains may be taken 
from it and run suspended, either from the ceiling of the 
top floor, or in the attic space above it. The expansion 
tank is usually placed at the top of the main riser, thus 
providing the means for a natural and free venting of 
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TYPIGAL METHOD FOR OVERHEAD DROP SUPPLY HOT 
WATER HEAT/WG SYSTEM. 


Fig. 1 


the air accumulated in the system. Tanks can be con- 
nected for either an open or a closed system. 

In general, connections for radiators of 50 sq. ft. or less 
should be 1 inch. For larger radiators, 1% inches will 
be sufficient. Lateral supply arms connected to the drop 
supply risers are usually taken 45 degrees from the bot- 
tom of the overhead main. Mains, laterals and risers 
should be of a determined size or area equal to, or slightly 
in excess of, the combined areas of the valves supplied. 
No air valves being necessary, the straight-way gate 
valves should be furnished with holes drilled in the 
wedges at least 1/16 inch in diameter. 
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not add some of the features of estimating to these 
drawing problems, and that is what we intend to do in 
the case of this present problem, 

We show herewith two floor plans of a three-story 
apartment house. There is so little difference between the 
layout of the second and third floor plan that we make the 
one plan answer for both. 

The problem for you to work out is the following: 

On each floor plan show the bathroom fixtures prop- 
erly located; place in the kitchen a sink and a set of 
laundry tubs, and in the pantry a 
sink. In the rear bedroom locate 
a lavatory, and wherever most 
convenient locate a refrigerator. 
On each floor plan locate the dif- 
ferent stacks. 

After you have gone as far as 
this, make a cellar plan, and show 
on same all the stacks and all the 
horizontal pipe. The cellar plan 
be easily traced from either 
of the floor plans. Please note 
that the bathroom on the first 
floor is narrower than on the sec- 
ond and third floors, and because 
of this you may find it advisable 
to locate the fixtures differently. 

Depending on your location of 
the bathroom stack, you may or 
may not have to offset it. 

With your plans all completed 
we want you to make an elevation 
showing each separate stack, with 
all the fixtures connected to it. 
You may show the fixtures them- 
selves or not, just as you choose. 


ch yee isn’t any reason under the sun why we can- 


can 








You may draw each stack by 

itself, without showing it con- 

Gus. Rudolph, class nected to the horizontal piping, 

member, Bronx, N. Y. or you may include the latter con- 
nection. 

You may make an ordinary elevation or an isometric 


elevation, as you desire. 


Those who desire to do so, may make an estimating 


problem out of it. 

We would like to have you estimate the amount of 
soil pipe required for this job, of the different sizes, also 
make a list of the different soil pipe fittings required, 
and the pipe and fittings for the venting. In order to 


make the estimating more uniform, figure no lead what- 


ever and confine the job to cast iron and wrought iron 
pipe. 

Let it be understood that the estimating part of the 
problem is not necessary unless it is desired to include it. 
plans, it is always necessary to 
the plans are drawn. 


In estimating from 
know the scale on which 
plans are shown on a scale of % inch — 
say, % inch measured on the plan equals 1 foot of pipe. 


Send in your floor plans, elevation and estimate, to 
“Domestic Engineering,’’ and we shall be glad to make 
use of them and discuss them in an article devoted to this 
problem. 


It is important that every master plumber, or someone 





Plumbing Problem 


These 
1 foot, that is to 









in his organization, should learn how to draw. Numerous 
articles have appeared in ‘‘Domestic Engineering”’ on this 
subject, some of them in recent issues. Many have found 
them helpful in learning plumbing drawing. These ar- 
ticles are written expressly for this purpose. In this 
present problem we call for work that will require some 
knowledge of the use of scale drawings. If we find the 
Class a bit lacking in the knowledge of scale drawings, no 
doubt we shall expect to tune that situation up by writing 
an article on that subject also. All readers are invited to 
send in their suggestions and recommendations regarding 
improvements in this method of teaching plumbing. 

All of these things are a part of “Domestic Engineer- 
ing’s’’ plan to provide through its columns as liberal an 
education for its readers as possible, and the need of 
greater education for the plumber is growing all the time. 

According to the opinion of Professor Edward F. Miller, 
head of one of the engineering departments of Massachu- 
setts Institute of Technology, and also member of the 
Massachusetts Plumbers’ state examining board, the edu- 
cating of plumbers most naturally devolves upon the trade 
press. This expression of opinion was given at the recent 
plumbing conference at M. I. T., at which Professor Miller 
was one of the speakers. He had announced the intention 
of the state board to gradually increase the severity of 
plumbing examinations, and the question arose as to how 
young plumbers were going to gain the education to meet 
these increased requirements. This indicates something 
of the responsibility that is now being placed on the 
business paper, and we are doing our best to meet our 
share of it. 











H. J. Taylor, class member, Flint, Mich. 
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This is one of a series of picture stories 
on the Manufacture, Use and Handling of 











was shown. At the right is a close up 


N PICTURE STORY No. 30 the method of hydraulic 
testing 


view of the machine itself. 
The illustration below shows the tumbling barrel 
partly filled with sawdust, into which the castings are 


placed. As the barrel revolves, the castings are bur- 
nished and cleaned so as to be ready for nickel plating. 
At the right of the picture are shown nickel electrodes, 
ready for use in the plating tanks. 

The development of the modern faucet has progressed 
for many centuries, and it is interesting to study some 
of the early phases of this development. For instance, 
if one will hunt through the various collections of 


archeological specimens for household devices and conven- 
iences used during the centuries about which no history 
will find that at one time a very 
was made as described in the following: 


has ever been written, he 
primitive faucet 

Then the skin was taken from 
the leg of the animal in such man- 
ner that it formed a tube. One 
end of this leather tube was then 
bound over the end of a bamboo 
water pipe by means of a leather 


Mas 


‘ 








A hydraulic test- 
ing device which 
tests each faucct 


at 


200 Ib. pres- 
sure 








thong. The other end was tied tightly 
with a leather string to prevent the escap« 
of the water, as shown in the illustration. 
When water was wanted, the string was 
untied and when the housewife of those 
early days wanted to “turn off the faucet,”’ 
she simply tied the string around the end 
of the leather tube. 

How many thousands of years this de- 
vice was used no one knows, but it is 
doubtless one of the first faucets ever de- 
vised. 

In the following numbers of this series 
of picture-stories on the manufacture, use 
and handling of faucets, machining proc- 
esses, plating, drying, buffing, color buf- 
fing, assembling, final inspection and ship 
ping will be described. 

In a large faucet factory rows upon 
rows of automatic and semi-automatic ma- 
chines may be seen, making cup ends for 
lavatory faucets, cutting threads and per- 


forming the many operations that are necessary before 
the faucet is a finished product and ready for the market. 

In the plating process, 
tissue paper, is made to cover every part of the casting, 


nickel, as thin as a sheet of 


adding to its beauty and 
rendering it impervious to 
the oxidizing influences of 
air and water. This is an 
other illustration of the care 
used in making faucets. 
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Abbott Hall, Marblehead, Mass. 
65 ARCO Packless Valves 
J. F. Cabeen, Salem, Mass., Heating Contractor 


For Every Installation Large or Small 


This ARCO Packless Valve installation in Abbott Hall, 
Marblehead, Mass., is additional evidence that pro- 
gressive heating contractors all over the country are 
more and more appreciating the desirability of ARCO 
Packless for every job— large or small—old or new — 
steam, water or vapor. 


Make your customers realize that the first cost of ARCO 
Packless Valves is their only cost. Convince them that 
one leak might very well prove several times as costly 
as the very slight additional investment for an ARCO 
Packless Valve installation. And they will disregard 


competitive estimates specifying less modern equipment. 


A heating merchant does not depend on repacking jobs 
for his revenue. He prefers to recommend and supply 
ARCO Packless— with their smart appearance, their 
convenient One-smooth-turn opening-and-closing fea- 
ture, their positive insurance against leaks, their relief 
from periodic repacking. 


For he knows full well that continued satisfaction 
with his services from his customers will further his 
reputation as the heating expert in his community and 
will mean more money in his bank account. 


Individualize your installation by having your name etched in nickel on the black dial. Identify your work 
ry, with the satisfaction your customers are certain to experience with an ARCO Packless Valve installation, 
Wy 
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ARCO | ARCO DETROIT 
PACKLESS | WATER EQUALIZING 
VALVE | REGULATOR VALVE 
No. 800 


fy AMERICAN RADIATOR (OMPANY 


pei) fe ACCESSORIES DIVISION 
ee 816-820 South Michigan Avenue 


Chicago, Illinois 


Makers of:— 
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A Carton That Sells 


Put this attractive carton in a prominent place 
and you'll find that it will sell valves for you, 
Your customers are bound to be attracted by 
its artistic showing of Cadwell No. 10 Non- 
Adjustable Fluid Control Air Valves. They 
are packed two in a small box; six boxes to the 
carton and the display will be a bright spot— 
and a profitable one—in your store. 





Send the coupon TODAY. Put this 
sales booster to work for you at once. 


fe 
BEATON & CADWELL MFG.CO, 


&stablished 1894 
BRITAIN 


° 
THE BEATON & CADWELL MFG. CO. 
New Britain, Conn 
Please tell me how | can get a Cadwell Valve Display 
Carton 
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A Water Heater 





Telephone 
us and ask 
for a_ free 
copy of 
“The Story 
of the 
Bath.** i 
isn’t adver- 
tising — it’s 
as fascinat- 
ing os fic- 
tion. 


1s an Economy 
OT WATER, ready when it is needed, is 


an economy in the home. The time spent 

waiting for water to heat is wasted. In- 
stead of the household routine moving forward 
smoothly, if there is no modern water heating 
equipment, progress through the day’s work is apt 
to be jerky, held up by the need for hot water. 
With a modern water heater there is no delay. 
Just turn the faucet and the necessary hot water 
is delivered, no matter how many times a day it 
is needed. Come in and see our complete displays. 


(In this space your Name, 
Telephone, and 
Address ) 








Get On the Firing Line 


F YOU will page through your local newspaper any day in the week 
you will find almost every industry represented in its pages. The 
new model automobiles are announced, clothing, furniture, household 
utilities, hardware, candy, groceries, real estate—everything that is 
bought and sold is advertised. Are you represented? Can you hope 


to secure your 


share of the total volume of business done in your 


community if you fall behind in the modern tactics of merchandising, 
chief among which is advertising? Use our Advertising Editorials. 
Nothing for you to do but hand cut and copy we send each week to 


your paper. 


Only $4.20 for three months’ service. Send in your order 


today—get into the advertising procession and reap some of the gain. 
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One a Week—No. 118 





This week’s feature section has to do with 
water heater sales. Here’s a sales letter you 
can send to prospects for water heaters: 


, -@ BN BROWN 
Plumbing : Heating 
Two Rivers, N. Y., 
August 13, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

It’s always annoying a‘ the moment to find 
that there is no hot water—and when an old- 
fashioned method of heating water is oper- 
ating in the home, that moment occurs fre- 
quently. Much of the fatigue of a day may 
come from just such annoyances, because they 
interrupt the routine of the day. 

Instead of the household routine moving 
forward smoothly, time spent waiting for 
water to heat makes progress through the 
day’s work jerky and inefficient. With a mod- 
ern water heater there is no delay. You just 
turn the faucet and the necessary hot water is 
delivered, no matter how many times a day it 
is needed. If you were to keep a record of the 
number of times during the day when hot 
water is required, you would realize how 
necessary it is to maintain a constant supply. 

We have here a very complete display of 
water heaters. We should be glad to have 
you visit our display, see a demonstration, 
and decide for yourself whether it would not 
be more economical—as it would certainly be 
more convenient, to have a modern water 
heater. A visit will obligate you in no way. 

Yours very truly, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 139 


F YOU will page through your local news- 
I paper you will note that all the advertise- 
ments mentioned in the column to the left are 
not large ones. Many of them are no larger 
than the Adlet below. The fact that you see 


such small advertisements from day to day in- 
dicates that they actually produce business 
So, if you feel that you cannot use the Adver- 


tising Editorial (it has the double advantage 
of size and illustration) use the Adlet. Com- 
mence to build your business with small space 
and it will grow to large. Just copy out the 
Adlet below and hand it to your newspaper. 
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m 
Hot Water 
When and where you need it, econom- 
ically and conveniently—if you have a 
modern water heater. Come in and see 
our displays—no obligation whatever. 
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Removal of Signer of Note from the State Permanently 
Prevents Note from Becoming Outlawed 

Editor, ‘“‘Domestic Engineering’’:—-Please give your 
opinion in this case involving a promissory note. A 
partial or monthly payment note was given by a father 
and a son, both of whom were married, on December 1, 
1921. The first payment of $20 became due and was 
paid on January 10, 1922. No other payment, either on 
account of principal or interest, has been made since. 
The note provided for payments of $30 per month. The 
principal sum of the note was $583.07 and interest was 
at 10 per cent. 

Now then: One signer of the note moved and took up 
his residence in another state, Wisconsin, in the winter 
of 1922 or spring of 1923. I have a notion that note is 
not outlawed, first, because the last payment is not five 
years old, and secondly, because the moving of one signer 
out of the state renews the note. 

Minnesota. a. ee 

Answer:—There would seem to be no question that 
you still have a perfectly good right of action against 
the signer of the note who moved to Wisconsin, for your 
statutes provide that if, after a cause of action accrues, 
the party against whom it has arisen departs from and 
resides out of the state, the time of his absence is not 
part of the time limited for the commencement of the 
action. Your cases hold, in such instances, that after a 
person departs from the state, his new residence out of 
the state must, in order to toll the statute, be not merely 
temporary and occasional, but of such character and with 
such intent as to constitute a new domicile. 

It would seem also, that you have not yet lost your 
right of action against the signer of the note who has 
remained in your state, since the note was signed on 
Dec. 1, 1921, because your cause of action against him 
would not seem to be outlawed under your statutes, in 
any event, until Dec. 1, 1927. Unless your legislature 
has passed a law since the last authority I have on the 
subject was published, your. statutes provide that a note 
does not become outlawed for six years. 

Apparently your statute is one of those which holds 
that in the case of a debt which is payable by installments, 
the statute begins to run against each installment at the 
time when it becomes due and that the creditor can re- 
cover only those installments which have become due 
within the six years prior to the bringing of suit. It 
might make a difference, in some cases, but apparently 
not in your case, if the note provided that upon the de- 
fault in payment of any installment or interest, the entire 
note should become due and payable. Some courts hold 
under those circumstances, that the statutory period of 
six years begins to run from the date of the first default. 
Other courts hold, that as the creditor is the one to take 
advantage of such a default, he has the right to decide 
whether he will bring suit upon the first default, and that 
if he does not do so, and wishes to wait until the date for 





*Every effort is made to the end that these answers may 
be authoritative. However, we cannot assume any respon- 
sibility because of the very nature of the service, which is 
rendered without a personal interview.—Editor. 
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By “The Judge” 
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the final payment, he may do so and thus prevent the 
running of the statute until the date when the final pay- 
ment has become due. 

The so-called Statute of Limitations of actions, or out 
lawry, is a very technical subject, and I advise that you 
seek legal advice in your own vicinity as to the best 
course for you to pursue. You do not state whether the 
note is a joint or a several note. This is not of much 
apparent importance in your case as the note would not 
seem to be outlawed against either signer. 

* 7 7 
Does Master Plumber Have to Take Out New License When 
Village in Which He Is in Business Votes to Become 
Annexed to Neighboring City? 


Editor “Domestic Engineering’: We, the members of 
the Master Plumbers’ Association of our village wish to 
ask your advice on a question of great importance to us 
On February 13, 1927, the members of this association 
were issued certificates of competency to conduct a busi- 
ness of plumbing, by the board of trustees of our village, 
upon the recommendation of an advisory plumbing board 
appointed by the board of trustees of this village. On 
April 16, 1927, the taxpayers of our village voted on the 
annexation of our village to the adjoining city and it was 
carried. On April 28, 1927, the taxpayers of the adjoin- 
ing city voted on the question of the annexation of our 
village and it was carried. 

We, the members of our association received this day 
from the Plumbing Inspector of the adjoining city appli- 
cations for examination for certificate of competency for 
conducting the business of plumbing in the jurisdiction of 
the adjoining city. We would like to have your opinion 
on this particular phase of the law, if there is any law 
covering this case, and any advice you can give us will be 
appreciated. Below is a copy of the certificate issued by 
the village trustees. 

“License No. 6. Amount Paid $10.00 
“Village of Blank 

“License to engage in the business of plumbing is here- 
by granted to John Jones until Dec. 31, 1927, subject to 
the plumbing code of the Village of 

“This license is subject to all the laws of the United 
States of America, the State of New York, and the Ordi- 
nances, Rules and Regulations of said Village, now in 
force or which may hereafter be enacted or amended. 

“(Dated) Blank, N. Y., this 15th day of March, 1927.” 

New York. M. P. A. 

Answer: Your question is a novel one. I should say 
that the best course for the members of your association 
to pursue would be to secure the opinion of the city at- 
torney of the adjoining city, as to your rights in the mat- 
ter. While perhaps you do not know, it is probable that 
the plumbing inspector who sent out the applications to 
the members of your association has already secured the 
opinion of the city solicitor on the subject. At any rate, 
I should say that the matter was of sufficient importance, 
for your association, as an association, to take steps to 
secure the opinion of the city attorney. It would be well, 
also, for your association to employ an attorney to repre- 
sent all of you. 

It is difficult for me to give you a definite opinion on your 
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Drains This Walworth Valve 
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be 
“- The waste cap on this valve is made of rod This valve can be used as a stop cock or stop 
brass and KNURLED so that it is easy to turn and waste as required. The knurled cap on 
| with finger and thumb. the bonnet can be easily adjusted to drain 
Another convenience is that, although it from either the right or left side or from any 
allows the valve to drain freely, this‘cap cannot desired position. A slight turn of the cap per- 
re- be detached and lost, as often happens with mits the water to drain. 


to caps which can be unscrewed all the way out. 
‘ This valve can be easily repacked when wide 
i uta ae ee es ee open without disturbing the pipe connection. 

It is made of the best grade of red brass, care- 

















li- valves for steam. The hexes are large and - 

‘ wide. All threads are made amply long to fully inspected during each process of manu- 

st give plenty of clearance at the end of pipe and facturing and is tested to 200 Ibs. hydraulic 
to insure against the bonnet’s being blown pressure, furnished regularly with iron wheel. 

” out. In sizes 14 and % inches. Sizes 14 and % inches. 
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to Walworth Company, General Sales Offices: 51 E. 42nd St., New York 

ti Plants at Boston, Mass.; Kewanee, Ill.; Greensburg, Pa., and Attalla, Ala. 
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e, . . - Distributors in Principal Cities of the World . . . 

- Walworth, Limited, 10 Cathcart St., Montreal, P. Q. 


Walworth International Co., New York, Foreign Representative 
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No Time Like the Present 


to 


Sell HONEYWELL 











The goodness of Honeywell con- 
trols is so firmly established that 


you are overlooking a real oppor- 
tunity for making extra profits if 
you fail to talk Honeywell—now 
—to the home owners of your 
community. 


There is no time like the present 
—before the rush season is on— 
to point out to your prospects the 
economies and conveniences of 
dependable automatic control, 
and the proven dependability of 


Honeywell automatic control. 


Home owners are ready to rid 
themselves of the inconveniences 
of manual control for the con- 
venience, comfort and reliability 


of Honeywell. Remind them of 


HONEYWELL HEATING 


WABASH 





Type R Thermostat 
equipped with 15-day 
jeweled-balance move- 
ment clock and high- 
&rade thermometer. 


last winter’s endless basement 
trips; tell them what Honeywell 
will do for them;—-and they will 
buy! 


The utter simplicity of Honey- 
well is your protection. With 
nothing to get out of order—no 
commutator, no armature, no 
windings, no trouble breeders— 
you need have no fear of burden- 
some, costly servicing. 


Take advantage of this oppor- 
tunity to increase your income. 
Don’t fail to stock Honeywell 
controls—now. Don’t fail to 
talk Honeywell to your pros- 
pects—now. And you will get 


your share of this business. 


SPECIALTIES COMPANY 
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Temperature Regulators 
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question, for I have not before me the provisions of the 
instrument which governed the actual annexation of your 
village. It is probable that the legal steps which covered 
the aetual annexation, after the vote, made provision for 
carrying out the obligations, contracts, licenses, etc., of 
your village by the city to which your village was annexed. 
If so, such provisions might have a bearing on your 
licenses. 

At first thought, it would seem reasonable that your 
members, who have been granted licenses as master plumb- 
ers by your village, should be permitted to continue busi- 
ness under such licenses, as a business man in the city to 
which your village has been annexed. On the other hand, 
your statutes provide, according to the latest to which I 
have access, that no person otherwise qualified shall en- 
gage in the trade, business or calling of a plumber in a 
city in this state as employing or master plumber until 
he has first procured from the board or department of 
health in such city, or in the City of New York, from the 
examining board of plumbers, a metal plate or sign ap- 
propriately lettered or marked “licensed plumber.” 

Technically, when your village became annexed to the 
adjoining city, you all were in the same position, it seems 
to me, as a master plumber who had moved to a new 
city and had gone into business there. You had the same 


shops on the same streets as formerly, but were about to 


engage in the plumbing business in a new city. It would- 


therefore seem, under your laws, that you would have to 
be licensed by the proper authorities of the new city. 

I believe that you will all have to secure new licenses 
from the annexing city. On the other hand, if I read your 
laws correctly, it is your right to have a license from the 
annexing city, upon the payment of $5.00, provided that 
you are actually engaged in the business of plumbing in 
your village and are otherwise competent to do business, 
as a master plumber. In the absence of other facts, I am 
of the opinion that the plumbing inspector when he sent 
out the applications for an examination should also have 
sent out applications for licenses to masters who had 


already been engaged in business and who would be en- 
titled to licenses upon payment of the $5 without taking 
an examination. 

Another suggestion is that perhaps your state associa- 
tion could be of service to you in this matter. 

At any rate, I should imagine that the matter is of suf- 
ficient importance to your members to warrant the em- 


ployment of an attorney who could advise you with all the 
facts before him. The procedure of annexation, includ- 
ing the provisions for the assimilation of the activities, 
contracts and obligations of your village, might have a 
very important bearing on your situation. 


Obituary 


Joseph B. Davis 
Joseph B. Davis, for a number of years superintendent 
of the Camden Pottery Co., Camden, N. J., died at his 
home in that city on Wednesday, August 3, according to 
an announcement just issued by this concern. 


Forrest E. Satterlee 

Forrest E. Satterlee, a plumbing contractor at Escon- 
dido, Calif., died recently at his home in that city. He 
was a member of the state association and took a promi- 
nent part in the business affairs of his community. 

Daniel J. Neenan 

Daniel J. Neenan, of the Tri-City Plumbing & Heating 
Co., East St. Louis, Ill., died at his home in that city on 
Monday, July 18, after a short illness. He was a member 
of the local association of master plumbers and had a 
large circle of friends in the trade. 
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built of continuous 
seamless copper tubes 


for pressures from 


25 to 350 lbs. 


Non-corrosive 
Compact 
Light-weight 


Integral galvanized steel casing 
ready for pipe and duct connections! 


Like Low Pressure Aerofin (formerly known as Aerofin, merely), High Pressure 
Aerofin has the proved crimped helical extended surface and retains all of the cardinal 
advantages of its predecessor, the most widely used of all Fan System Heating 
Surfaces. 


Like Low Pressure Aerofin, High Pressure Aerofin incorporates all of the seven 
prerequisites of the ideal heating surface. ’ It is (1) non-corrosive, (2) extraordinarily 
light i in weight, (3) strong and durable, (4) amazingly compact, (5) extremely effective 
in heat-transmission, (6) fully encased, ready for pipe and duct connections, and (7) a 
complete tested unit, requiring no internal connections or special fittings. Hence, 
High Pressure Aerofin may be installed more easily, faster, and at the lowest cost of 
any high-pressure heating surface ever offered. Best of all, the installation cost of 
Aerofin can be estimated accurately because there are no uncertainties to be reckoned 
with, such as special foundations or platforms, heavy handling, breakage or leakage. 
Descriptive and Technical Bulletin, covering either Low or High Pressure Aerofin 
(or both) mailed upon request. 


Whatever you’ve wished for in a Fan System Heating Surface 
you'll find in Aerofin! 


HIGH PRESSURE 


AEROFIN AAEROFIN CORPORATION AERO FIN 


750 Frelingh A 
50 Frelinghuysen Avenue 25 to 350 Ibs. pressure 


2 to 50 Ibs. pressure N 
ewark, NJ. : 
Tube-plate construction Continuous seamless tubes 


AEROFIN IS SOLD ONLY BY MANUFACTURERS OF NATIONALLY ADVERTISED FAN HEATING APPARATUS 
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‘Moving Air with Roof 


Ventilators 


(Continued from Page 36) 
overcome by providing a deflecting band as shown by 
Fig. 4. 

It is said that the idea of constructing a ventilator of 
the rotary type originated from observing the peculiarities 
of the air movement in a stationary ship cowl ventilator 
having an opening on one side. These ventilators proved 
effective only when the wind was blowing from a quarter 
directly opposite the opening. As soon as the wind shifted 
there was a back draft due to the suction ceasing. 


FOUR FACTORS TO BE CONSIDERED 
ENTILATING engineers who have been interested in 
V os development of the roof ventilator, suggest that 
there are four factors that determine their capacity for 
moving air. 

1. The difference in the temperature of the inside and 
outside air. This factor, to a great extent, governs the 
“stack action’ of the ventilator. 

2. The height of the ventilator above the air intakes 
or points where fresh air is admitted to the building, in- 
creased draft being obtained with increased elevation. 

3. The velocity of passing winds. The wind blowing 
across a ventilator creates a partial vacuum in the venti- 
lator pipe which assists in removing the air from the 
building. 

4. The area of the ventilating stack; the comparatively 
slow movement of the air requiring a large diameter of 
stack to carry off a large volume of air. 

The leading manufacturers of roof ventilators know 
their product and the tables of capacities which they pub- 
lish are based upon extensive tests and actual experiences. 
We think it safe to use their capacity tables, providing of 
course a sufficient factor of safety is provided to cover 


any peculiar conditions of service that may require addi- | 


tional capacity. In fact, no matter what make or design 
of ventilator may be used, an adequate factor of safety 
should always be provided. 

As wind velocity so materially assists a roof ventilator 
to develop capacity, it is well to know something of the 
velocity of the wind in various sections of the country. 
The United States Weather Bureau publishes a table which 
shows the average velocities of the wind in different sec- 
tions of the United States and Canada to be from 4 to 
15 miles per hour, with a general average of possibly 6 
or 8 miles. There are few sections which show a greater 
average than this, the average at Chicago being rated at 
slightly more than 15 and at Buffalo about 11 miles per 
hour. This table and information is available for the use 
of the contractor who requires to know the wind condi- 
tions in his locality. 

The force of the wind is a detail not always appreciated, 
and its velocity is misleading except when actual tests 
are made. When it blows from 4 to 8 miles per hour we 
consider it a “‘gentle’’ wind, from 8 to 16 miles per hour a 
“brisk” wind and above this a very brisk or “high” wind, 
“storm” wind, ete. 

In figuring required ventilator capacity, we should se- 
lect a size based upon a wind velocity of four miles per 
hour and an efficiency rate of 60 to 75 per cent, to provide 
a satisfactory factor of safety. This will provide ample 
Capacity at periods when there is but little movement of 
the outside air. In summer a temperature difference of 
from eight to ten degrees is about the limit that can be 
depended on. It is better to divide the requirements and 
to use a number of smaller ventilators rather than one of 
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It Has a Strong Appeal 


The Dunham Differential Vacuum Heating System 
for domestic installations makes a strong appeal to 
every home owner. 


Its simplicity—its responsiveness—its demonstrated 
economy—and its ability to properly and adequately 
warm every room in the home without overheating and 
without wasting fuel, have won for the Dunham 
Differential Vacuum Heating System the warmest 
praises of every user as well as the highest com- 
mendations of every steam fitter who has installed 
this new system of heating. It operates with equal 
efficiency with gas, oil or coal as fuel. 


Write for your copy of our Bulletin on the Dunham 
Differential Vacuum Heating System. 


C. A. DUNHAM Co. 


Dunham Building 
450 EAST OHIO STREET CHICAGO 


Over seventy branch and local sales offices in the United 
States, Canada and the United Kingdom, bring Dunham 
Heating Service as close to you as your telephone. Consult 
your telephone directory for the address of our office in your 
city. An engineer will counsel with you on any project. 

















Good Pipe 


Demands 


Good Fittings 









Any installation of 
sufficient importance 
to need brass pipe re’ 
quires the finest, Brass Fit- 
tings obtainable to make it 
a success. v v v 




















General Brass Pipe Fittings 
measure up to the most exacting 
specifications. Machined to a very 
close gauge, and carefully tested 
with water pressure, they can be 
thoroughly relied upon to give com- 

plete satisfaction. v 


The General Brass Line of Brass 
Pipe Fittings includes Elbows, Tees, 
Crosses; Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip- 
ples, in all sizes from one-eighth 
inch to three inches. 
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Sell “MERIONS” 
Through Your Window 














One Master Plumber sold 
seventy-five Merion Heaters in 
six months—from a proper dis- 


play in his show window. 





We sometimes forget the tre- 
mendous need there is for any 
article of general utility. Even 
in a town of less than 15,000 
| people this plumber sells three 

Merion Heaters a week because 








his window tells people what 
the Merion will do for them — 
how it cuts the gas bill, etc. 


If you tell the people of 
your city the story of Merion 





Heaters, as this plumber did, you 








can increase your sales also. 














Your window—is it working for you? We have sales helps that are 
yours for the asking. Send your request to us or your jobber today. 


JOHN WOOD MEG. COMPANY 


Chicago, Il. Conshohocken, Penna. Los Angeles, Calif. 





THE AUTOMATIC HEATER BUSINESS BELONGS TO THE PLUMBER 








Mention Domestic ENGINEERING when writing advertisers. 








3, 1927 








August 13, 1927 


greater capacity, although this detail is largely determined 
by the character of the building and the roof construction. 
If there are a number of bays to the roof, a ventilator 
should be provided for each bay. For garage and factory 
ventilation the ventilators should be spotted about 20 or 
25 ft. apart on the roof. These are suggestions for con- 
sideration. As a matter of fact, no two installations are 
alike in detail or will operate the same under all condi- 
tions of service; therefore, each ventilating problem should 
be studied separately. 








Practical Problems—No. 35 
$3 paid for acceptable ideas” 
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How to Find Number of Threads to the 
Inch in a Pipe 


N OVERHAULING an old refrigerator the other day, it 
I was found necessary to ascertain the number of 
threads to the inch in one of the pipes. After trying 
various ways to find out, one of the journeymen whittled 





The Plug of Basswood 
showed the number of 
threads to the Inch. 





Trying to see number of threads to the inch by looking into 
pipe 


a piece of basswood about the size of the hole. He then 
screwed the soft wood into the hole and, when the wood 
was turned out again, it was very easy to count the num- 
ber of threads there were to the inch. 





NEW BEDFORD ASSOCIATION ANNOUNCES PLANS 
FOR FIFTEENTH ANNUAL OUTING 

The fifteenth annual clambake and outing of the Master 
Plumbers’ Association of New Bedford, Mass., and Vicin- 
ity, Inc., will be held Thursday, August 25, at Whitfield’s 
Pavilion, Fort Phoenix, Fairhaven, Mass., it is announced 
by Walter P. Bailey, secretary. The day will begin with 
a ball game, and a clambake will be the menu at noon. 
In the afternoon field sports will be held, followed by 
dancing. Bathing can be enjoyed all day. The committees 
in charge include: Arrangement, M. E. Greenleaf, A. Du- 
buque, Ernest Margeson, J. F. Collins and R. T. Thatcher; 
reception, James F. Murphy and Ernest Margeson; park- 
ing, J. D. Elliot and Edwin Lawton; sports, W. P. Bailey, 
H. Delano, Fred Robinson, E. P. Hirst, and Lester Stowell; 
refreshments, M. E. Greenleaf and R. T. Thatcher; base- 
ball, the Woodacre brothers; miscellaneous committees, 
Harry Mulberry, chairman, T. A. Hellyer, Emil Herzog, 
Daniel Murphy, Albert Smith, M. BE. Greenleaf, Ernest 
Hill, J. Reilly, A. Pate, E. Hartley, Louis Toussaint and 
John Bazinet. 

Pasadena, Calif.—Harry J. Brown has contracted for a 
$150,000 residence at 1220 Hillcrest avenue. It will 
contain 20 rooms and six baths. Reginald D. Johnson, 
Union Insurance building, Los Angeles, is the architect. 
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HE reputation of Kohler Ware for quality and 


beauty has been raised higher than ever by 
the Kohler Electric Sink. Kohler prestige isasales- 
builder for progressive plumbers. Make it one of 
your business assets — by selling Kohler fixtures. 


KOHLERorFKOHLER 


Plumbing Fixtures 

















SOMETHING to CARRY in 
YOUR POCKET 


We shall be glad to send 
you a pocket piece fin- 
ished in the new, non-tar- 
nishing finish—Speakman 
Chromium Plate. 

SPEAKMAN CO., Wilmington, De!aware 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets —Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes— Liquid Soap Fixtures, etc. 


Manufactured and Sold Exclusively by 


THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St, CHICAGO 














PLUMBERS’ BRASS 


The Worlds Most Complete Line 


More than 70 
years of soundest 
ee ex- 


perience is behind 
the Peck Bros. & 
Co. line of brass 


3858-E Compression Slop 
Sink Faucet goods. 























THE PECK BROS.& CO. 
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The Future of the New Carnegie 
| Professorship 


(Continued from Page 26) 


study, providing funds are made available for such work 
Why the Sherwood through the establishment of fellowships are “traps, vents, 


t and siphonage’’; “‘health as affected by the plumbing, and 
afew cents . heating and ventilating industries’’; ‘‘conferences with tool 


The Sheresed Sel} Cock costs manufacturers”; “development of the three-day institutes 


a few cents more than ordinary z ¥ . . : 
ball cocks for the same reasons for the plumbing industries’’; ‘“‘boiler testing and rating’’; 
that a Cadillac eosts more than . 








set inne enlendede and many others. 


Better and longer lasting metals In the words of Professor Dibble, ‘the worth of this 
anon seg ren nd chair and professorship lies in the producing of valuable 
mechanical construction and information to the industry, as well as inspiring students 
pes cece te Sees ee toward a complete understanding of the plumbing, heat- 

ing and ventilating industry. Heretofore, the plumbing 


manu! acture 


The result is a better 





quieter and longer lived industry has not done any research work, and this new 
ball cock that closes against | as 
any city water pres- professorship may pave the way toward a development of 
sure without whist- a great amount of research work in the plumbing field.” 


ling or gurgling 


isnt it worth 


those few cents for PROFESSORSHIP AND FELLOWSHIP, ETC. DEFINED 
the protection of 
your reputation’ 


SKED to define for readers of “‘Domestic Engineer- 
A ing’? just what a “professorship” is, and what a 
“fellowship” is, he stated: 

“To the layman who is unfamiliar with college titles, 
the terms ‘professorship,’ ‘fellowship,’ ‘assistant professor- 
ship,’ ‘instructorship,’ and ‘scholarship,’ constitute a maze 
of confusing terms that may mean nothing to him, or they 
may provoke a variety of misunderstandings. 





SHERWOOD BRASS WORKS 
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“Briefly, a scholarship is identified with undergraduate 
activities. Usually, it is a grant of funds that is awarded 
to a student as a reward for high scholastic work in his 
he is in his second, his third, or his senior year; or it may 

PBF ~ | be given to him before he enters college to enable him to 
= | pay a part of his tuition and expenses in college. Some 
in other institutions, or in other countries. 
PBF “A fellowship, although similar to a scholarship in that 
it is a grant of funds, is a position to which college gradu- 
- BR a that they may continue studies in a certain field of work. 
It corresponds to a small ‘salary,’ and is sometimes de- 
| rived from funds permanently established for the purpose 
| of encouraging study and research in certain work. 
‘A number of fellowships can be given in the depart- 
a student is graduated from college, he can be assigned 
to some definite problem, upon which he puts most of his 
time, providing he has been warranted to the position of a 
| some outside interests, and there can be as many fellow- 
ships in one department as there are outside interests to 
finance them. Some very valuable information can be thus 
ance of the head of the department. 
“Assistant instructors and instructors are the first steps 
or positions in the college teaching profession. The next 
| ciate professor, and finally, there is the professor. The 
funds for an endowed professorship are used to pay the 
| yearly salary of the professor who holds the title. 
“For the first time, last year, five permanent scholar- 
ships in plumbing, heating and ventilating were awarded 
| erous activity of the National Association of Master 
PHOENIX BRASS FOUNDRY | Plumbers. These scholarships, each for $500, were 
L IRVINGTON, NEW JERSEY awarded to secondary school graduates who are sons of 


studies. A scholarship may be awarded to a student while 

PBF | scholarships are awarded to college graduates for study 
ates are appointed or elected by an institution in order 

ment in which this new professorship is established. When 

| fellowship. These fellowships are generally furnished by 

developed by young men under the leadership and guid- 

rank is that of assistant professor. Next comes the asso- 

| at the Carnegie Institute of Technology through the gen- 

a | master plumbers, to assist in paying their way through 
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The Difference Between a Gate Valve 
that Shuts Off Tight-and one that doesnt 


Ohi 
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Sectional view No. 20 Line O-B Flex- 
itite Gate Valve. The Filexitite disc is 
a one-piece casting, hollow on the in- 
side, except for two posts which join 
the two faces. A saw slot around the 
edge of the disc contributes a slight 
flexibility. This flexibility insures per- 
fect, leak-tight contact with the seats. 














O-B No. 20 Line Flexitite Gate Valve 




















T may mean the difference be- 
tween a satisfied customer and a 


dissatisfied one. It may mean the dif- 
ference between profit and loss and 
certainly it will mean the difference 
between a good job and a poor one. 


The O-B Flexitite Disc Gate Valve 
will positively eliminate any worry 
on your part about the above ques- 
tions. 


The new Flexitite Disc is exclusive 
to O-B Gate Valves. Its hollow cen- 


ter and slotted edge construction 
provide an unusually resilient 


flexibility. This flexibility assures 
a positive compression contact 
between both sides of the disc and 
the valve seats every time it is 
closed. 


Your wholesaler’s salesman has a 
sample O-B Flexitite Disc Gate 
Valve in his case—ask to see it and 
you'll understand why this new prin- 
ciple means a gate valve that shuts 
off absolutely tight. 


We will be glad to send you full in- 
formation and prices if you will 


write to us at once. 


Ohio Brass Company 
Mansfield, Ohio 
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stove in warm weather to 
have hot water in the kitchen, {# 
laundry, bath—and at every faucet 
in the house. Put in an Ideal ARCO 
Tank for Hot Water Supply. It is built like an 
immense thermos bottle. Holds the hot water 
supply at temperature ycu set the dial 
ves time, steps, fuel. 
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Multiply Your 
Show Windows! 


You increase the number 
of your “show-windows” 
by putting advertise- 
ments like these in your 


local and county news- 
papers. That’s the way 


the public regard it. The 


more you tell, the more 


youll sell. Start NOW! 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Phila- 
delphia, Baltimore, Washington, Richmond, Buffalo, Pittsburgh, Cleveland, Detroit, 
Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, 
Omaha, Kansas City, Denver, San Francisco, Los Angeles, Seattle, Toronto, 
London, Paris, Milan, Brussels, Berlin. 
Makers of IDEAL Boilers, AMERICAN Radiators, ARCO Tank Heaters, VENTO Ventilating 


Heaters, AIRID Air Valves, MERCOID Controls and devices for drying, 
humidifying, cooling and refrigeration. 
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the plumbing, heating and ventilating course at Carnegie. 

“As yet there are no fellowships in the department of 
plumbing, heating and ventilating. The reason is that 
there are no funds. With the establishment of the Ahrens 
chair, however, we hope that something may be done soon 
to make fellowships available in this department in order 
to carry on the unlimited extent of research that is needed 
in the development of the sanitation industries. 

“As a rule, the duties of a professor holding an endowed 
chair carry with it some teaching and some research work, 
which, of course, is distributed over a period of years. In 
other words, the research work requires considerable time 
to produce results, while the results of teaching are ob- 


tainable in a much shorter time.” 


“Physically,”’ Professor Dibble pointed out, “the Car- 
negie Institute of Technology is ideally located to take 
the leadership in plumbing research. It lies in a city that 
is a foremost producer of plumbing supplies and equip- 
ment, and is the pioneer city of the country in introducing 
trade courses in plumbing in its public schools. Inciden- 
tally, it was Mr. Ahrens who took a leading part in that 
development, also. 

“Moreover, Carnegie Tech is only a stone’s throw from 
the Pittsburgh Station of the United States Bureau of 
Mines in which are located the splendid research labora- 
tories of the American Society of Heating and Ventilating 
Engineers. Already there has been much co-operation be- 
tween Carnegie Tech and the personnel of the Society’s 
laboratories in conducting research investigations and we 
are now planning for a consolidation of the facilities of 
our institution and the society laboratories to conduct 
some important studies on pipe sizes, including experi- 
ments on actual installations, hot water radiation as dis- 
tinguished from the steam type, and other problems.’’ 
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ENTIRE CAREER DEVOTED TO PLUMBING, HEATING 
AND VENTILATING 

ROFESSOR Dibble’s entire career up to the present 

time has been identified with the plumbing and heat- 

ing industry. He learned the plumbing and heating trade 

in his father’s shop in New Haven, Conn., serving his time 

with the tools as well as spending time as an estimator in 

the same shop. He is a graduate of the New York Trade 

School, and has always been a student in all matters per- 
taining to the industry. 

In 1909, he was secretary of the New Haven Master 
Plumbers Association; in 1911, state secretary of the Con- 
necticut Master Plumbers Association. He was always 
keenly interested in the apprenticeship problem, and ac- 
cepted the opportunity to go to the Carnegie Institute of 
Technology in 1915, as an instructor in plumbing and 
heating. In 1916, he was made head instructor in this 
department; in 1921, assistant professor, and in 1924, 
associate professor. 

During the past three or four years, he has been con- 
sulted and has had charge of some very important plumb- 
ing and heating installations. He has also done some 
valuable research work in connection with the industry, 
and has presented papers at the annual meetings of the 
American Society of Sanitary Engineering and the Ameri- 
can Society of Heating and Ventilating Engineers. 

For four years he was a member of the council of the 
American Society of Heating and Ventilating Engineers; 
in 1921 he was elected second vice president of that so- 
ciety; in 1923, first vice president, and in 1925 he was 
elected the national president. Since its organization, he 
has been a member of the research bureau committee of 
the American Society of Heating and Ventilating Engi- 
neers. 
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For all good jobs. 


Supplying the trade for 
over fifty years. 


Staple sizes packed in Boxes 
for your convenience. 








THOS. DEVLIN MFG. CO. 


Owned by S.S. Fretz, Jr. & Co. 
23rd St. & Sedgley Ave. Philadelphia, Pa. 
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Contrary to an erroneous impression that the establish- 
ment of the Theodore Ahrens professorship made it neces- 
sary for the Carnegie Institute of Technology to plan an 
entirely new course in plumbing, heating and ventilating, 
the institution has, in fact, been giving such a course for 
a number of years. 

In the department of building construction, the course 
in plumbing, heating and ventilating is known as a 
“major” course. This means that students in the depart- 
ment of building construction may specialize in plumbing, 
heating and ventilating in the three upper years. 

Its development from a course for apprentices and jour- 
neymen to its present curriculum is extremely interesting. 
Shortly after the institution of the original course, it was 
seen that two years was not sufficient time to cover all the 
subjects which should be included in a course of study for 
heating, ventilating, and plumbing. Consequently, the 
period was lengthened to three years. However, the de- 
mand soon made it apparent that a four-year, degree-bear- 
ing course would have to be established, with the result 
that in 1919 the present course was first offered, and a 
degree of bachelor of science conferred upon all those who 
successfully completed the four years’ work. 

Regardless of whether a student enters the College of 
Industries or the College of Engineering, all freshmen are 
given the same course of study, and take at least three 
shops each semester. Thus they become acquainted, early 
in the college course, with handwork and the use of tools. 

In the sophomore year, they continue their work in 
mechanics, physics, mathematics, chemistry, and drawing. 

The junior year includes the study of mechanics, psy- 
chology, English literature, and materials, which are com- 
mon to all building construction men, but those majoring 
in heating, ventilating and plumbing, take the additional 
subjects of hydraulics, electrical engineering, thermody- 
namics and sanitation, and begin to directly apply their 
academic studies to building sanitation. 

The first semester of the ‘senior year deals with the 
business element of the industry. Instruction is given in 
credit and banking, commercial and building law, and gov- 
ernment and politics. The subjects of employment prob- 
lems, bacteriology, refrigeration and specifications and re- 
ports assist the student in applying his work to the indus- 
try. The student is taught how to select and install cer- 
tain pieces of equipment and mechanism rather than the 
design of them, and upon graduation he is able to utilize 
his knowledge in designing systems which will give the 
maximum efficiency and service under given conditions. 
The second semester of the last year is spent on research 
problems, such as the student might meet in the industry. 
This work requires the student to use his ingenuity, train- 
ing and ability and demonstrates his proficiency in solv- 
ing problems which, even though they may be new to him, 
are within his own field. 

The paramount thought in the development of this 
course was that the health of humanity was dependent 
upon proper plumbing, heating and ventilating. There- 
fore, the purpose of the course was to achieve a high de- 
gree of perfection and to raise the standards in the in- 
dustry. 

This year, courses in plumbing, heating and ventilating 
are given to 286 students enrolled in day-time courses and 
466 students enrolled in night courses. The 286 day stu- 
dents include 60 who are majoring in plumbing, heating 
and ventilating. The others in the day group include stu- 
dents of building construction who are required to take 
certain phases of the work, and students enrolled in the 
short course in plumbing, heating and ventilating. 

Of the 60 who are majoring, five were awarded scholar- 


ships by the National Association of Master Plumbers. 
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It’s a 
mind-relief valve 


That’s what the customer will say about a Red Top 
Relief Valve, Model No. 1, after you have installed 
it in his domestic hot water supply. By relieving 
soaring pressures automatically, a Red Top re- 
lieves the mind of all fear of explosions. The home 
owner need not fear disaster as a result of neglecting 
to turn off a heater. 


The action of a Red Top is easy to explain. It works 
on the gravity principle, pressure in the system 
forcing a nickel weighted piston off the seat. The 
lead ball in Model No. 1 is cast in four sections 
allowing relief at 50, 75, 100 and 130 lbs. (It 
should be set at least 25 Ibs. higher than city water 
pressures). 

Red Tops bear the approval 
of the Underwriters’ Labora- 
tories, America’s foremost 
testing organization. 


Sectional view 


of Model No.1 


Neptune Meter Company 
50 E. 42nd St. New York City, N. ¥. 


Branch Offices in Principal Cities 





STRINGER 


HUB DRAINAGE FITTINGS mee 


Up 


ng-In Costs and Make 
Better Installations 


Reduce Rou 


Easier an 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or ‘“‘R” 
and “L” nipples, and therefore SAVE YOU TIME 
and MONEY. 


Thustration shows 
position of pipe in 
sleeved hub after 
being screwed into 
top fitting. 

ting, calk NOTE: Oakum 

job is done. cannot possibly 
work thru joint, 
or pass end of pipe. 


f a complete line of fittings for 
en CAST IRON or SCREWED PIPE instal- 
lations. We have fittings for any type operation 
—whether a skyscraper, hotel, apartment build- 
ing or small cottage or bungalow. 

Write today for catalog of modern and econom- 
ical plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 


1100 W. 38th St. 23: Chicago, Ill. 


Warehouses: Chicago, Ill.,Gadeden, Ala. 
Factories: Gadsden, Ala 
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HERE 


A New Wa 


at a Range Boiler price 























pecial 
FEATURES 


of the 
WALKER - PITTSBURG 
WATER HEATER 


AUTOMATIC—Hot water a few 
seconds after you open the faucet. 


LARGE CAPACITY—25 gallons of 
hot water stored at all times. 


ECONOMICAL—Burns gas only 


when heating water. 


BEST MATERIALS—Double extra 
heavy 250 Ib. test copper bearing 
steel tank thoroughly galvanized 
inside and out. 


SAFE—The burner passes carbon 
monoxide requirements. 


DRAIN VALVE—Also a safety fea- 
ture—combination Safety and 
Drain Valve part of every heater. 


DRAFT—Diverter prevents down 
draft and checks excessive up 
drafts. 


LEGS—Non-breakable malleable 
iron base and tank supports. 


SEDIMENT TRAP—Gas inlet to 
catch any dirt in gas so as to 
eliminate dirt lodging on gas valve 
seat. 


INSULATION—Dead air cell 1}4- 
inch thick insulation. 


FINISH—Aluminum finish with 
black Japanned trimming. 


MUD DRAIN—Mud drains and spe- 
cial draining feature enables tank 
to be drained and cleansed. 












































together with Tre 
The Price 


With a Liberal Discount 


These Prices Net You 


This generous profit enables 
Storage Water Heater at 


Most Efficient Heat 


And note this—the consumer price 
is reasonable in the extreme in 
spite of the low cost toyou. It’sa 
better heater than any other selling 
for anywhere near this price. It has 
all the improvements of the most 
expensive heater and this low price 
is possible only because by con- 
i centrating production on this 


An Automatic Water Heater 











Ask Your Jobber About 


Manufactured and 


PITTSBURG WATER HEATER 
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Wonderful Profit 


you to sell an Automatic 
the price of a Range Boiler 


er for the Money 


model we are enabled to build an 
Automatic Water Heater which 
will compete in price with a Range 
Boiler — and we are passing along 
this overhead saving to you in the 
form of a large discount, enabling 








you to doa large volume of business 
on this heater and make a better 
profit than ever. 





The Walker - Pittsburg 


Guaranteed by 


CO. : PITTSBURGH, PA. 





juoted you by your Jobber 








at a Range Boiler Price 


Instantaneous and Automatic 


WALKER - PITTSBURG 
AUTOMATIC STORAGE HEATER 


Burner and Bunsen of Cast Iron and are cast 
in one unit. 


Also of non-backfiring construction without 
gauze screens or any other backfiring pre- 
venter—Will not produce carbon monoxide 
or make noise—absolutely quiet while burn- 
ing gas. Only one union to break for removal 
of burner through door—easily removed. 











er Heater 


that assures Rich Profits 
mendous Volume 
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It Tells You J 
What You Want 















































Svacer Many Comeen SERVICE WITH suppry 
Oo} 
PRESSURE iy SO TIONS 








By turning the dial so that the pres- 

sure at the main, elevation the 

highest flush valve, etc., are shown 

in the upper three openings, will 

find the size of tap, ice and 

eapety pipe registered in the openings 
low. 





oo WALL F 
PoUNoS tess main, ET Oiag eres Taany Closer LUSH 
Than mete reget ont SLO AN Vy "ACTURED py LVES 






HE installation of Sloan Royal Flush Valves has 
become standard practice, not only in large build- ROYAL FLUSH VALVES 


ings, but in residences and small apartments as well. The Recognized Standard 
They are neat and up-to-date and 


Many plumbers, in their work on residence or small improve the appearance of any 

apartment jobs have found the Sloan Sizer to be a bathroom. 

real help, a time saver and a source of valuable infor- pnd are easy to install and can be 

mation. The Sloan Sizer is a calculator that gives the out the necessity of regulation and 

proper size of tap, service and supply pipe. ' require no attention to keep them 
in working order. 

With this handy device you can figure out the pipe They deliver a uniform flush at 

sizes for the average small building where Sloan orety <paaiae. 

Royal Flush Valves are to be installed, and know, in They can be used on any make of 


fixtures that require flushing. 


They can not be held open to waste 
water. 


advance, that the whole job will be right. 


You ought to have one of these calculators. Sent to 
you free of charge. Just write, ‘“Send me a Sloan 
Sizer’’ on your letterhead and mail it to the Sloan 
Valve Co., Chicago, Iil. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 


CHICAGO 

















Albany, N. Y. Butte, Mont. Des Moines, Iowa Jacksonville, Fla. Milwaukee, Wis. New York City, N. Y. Seattle, Wash. 
Adianta, Ga. Cincinnati, Ohio Detroit, Mich. Kansas City, Mo. Minnea Minn. Oklahoma City, Okla. Se. i °. 
Balti: Md. Cleveland, Ohio Durham, Conn. Los Cal. Nashvi enn. Philadelphia, Pa. Tam; 
Soston, Mass. Dallas, Texas Fort Wayne, Ind. fem pb, enn. Newark, N. J. Pittsburgh, Pa. Wedlinsen, D.C. 
Buffalo, N. Y. Denver, Colo. Indianapolis, Ind. Miami, Fla. Ne La. San Francisco, Cal. Richmond, Va. 
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LEADING JOBBING CENTERS 


BUSINESS CONDITIONS IN 











CHICAGO 


A continuation of the generally satisfactory volume of 
sales is evident among sellers of plumbing and heating 
material in the Chicago territory. One of the chief draw- 
backs to reporting business as ‘‘good’’ in this territory, 
however, is the weak tone attendant to prices being quoted 
by manufacturers and wholesalers. Especially does this 
apply to the latter, as it is only in the case of a few cer- 
tain commodities that makers are offering more than the 
ordinary discounts and then, usually, when business of 
considerable size is in the offing. Figures periodically re- 
leased by the Department of Commerce show plainly the 
trend of wholesale prices for the entire country. July 
wholesale prices of standard plumbing fixtures for a six- 
room house, as gathered from reports of twelve represen- 
tative manufacturers and wholesalers, were $103.17, as 
compared with $104.09 in June and $106.78 in July, 1926. 
The average for this July was the lowest recorded since 
these reports were first inaugurated, in 1924. 


No let-up is apparent in construction in this city and 
its suburbs, reports of the F. W. Dodge Corporation show- 
ing a large construction volume, which is further aug- 
mented each day by the daily newspapers with reports of 
new projects, both contemplated and under way. With this 
favorable activity in building, contractors naturally are 
well occupied and in need of material in large volume. 
No one type of commodity appears to be in extremely 
heavy demand as construction over the city is in various 
stages of progress, thus creating a steady call for both fin- 


ishing and roughing-in material. However, with the time 
not far distant when a large part of the construction now 
under way will have arrived at the stage where finishing 
material will be needed, many wholesalers are enlarging 
their stocks with this in view. 

Prompt deliveries are available from manufacturers in 
the case of nearly all items. The only price change of 
the week was contained in a new sheet of one large brass 
goods interest, readjusting prices, with advances on some 
tubular items. 

Soil Pipe 

Manufacturers of soil pipe, in commenting on current 
activity, evidence general satisfaction with the condition 
of business. New business is not reaching makers in large 
volume as most wholesalers took good advantage of the 
low price level and ordered enough pipe to satisfy their 
requirements for some time ahead. Foundries, however, 
are busily engaged shipping against contracts closed at that 
time. Demands on wholesalers for soil pipe are quite 
heavy and in keeping with the season. Prices are firm 
and did not change during the week. 

Steel Pipe 

A steady movement of steel pipe that aggregates a good 
tonnage marks business in this territory. While mills vary 
in reports of business, the general consensus of opinion is 
that conditions are satisfactory. Wholesalers have not al- 
tered their mode of buying and, for the most part, are or- 
dering new material only as definite needs are created. 
Mill operations are at a fairly healthy level and mill stocks 
are such as to insure deliveries as wanted. Mill prices 
have not changed. 





EPORTS from most of the leading jobbing 

centers of the country indicate a sustained de- 
mand for plumbing and heating materials, with re- 
ports from some sections indicating a slight growth in 
volume for the past week. Taking the country as a 
whole, there is a sufficient volume of construction 
nearing completion and just started to absorb a good 
amount of plumbing and heating material, according 
to analyses of conditions made by conservative ob- 
servors, so that sales for the remaining months should 
endure at least in the degree that the year to date has 
shown. 

The time is fast approaching when contractors will 
be actively engaged in finishing work and most whole- 
salers are anticipating this by ordering material in 
quantities slightly larger than actually required for 
current needs. Wholesalers are in receipt of a brisk 
demand from their customers but, nevertheless, have 








BUSINESS MAINTAINS GOOD LEVEL 


not altered their policy of buying material in numerous 
small quantities, except as noted above when definite 
needs are in sight. Manufacturers are maintaining 
production at a brisk rate at their plants and are in a 
position to make prompt deliveries on wholesalers’ re- 
quests for rush deliveries. Wholesalers, while carrying 
minimum stocks, can deliver goods to their customers 
as wanted. The only price change announced during 





the week by manufacturers was incorporated in a new 
sheet issued by one large brass interest, advancing 
prices on some tubular items and readjusting prices 
of some other lines. 

July wholesale prices of standard plumbing fixtures 





for a six-room house, as collected by the Department 
of Commerce from reports of twelve representative 
manufacturers and wholesalers, were $103.17 as com- 
pared with $104.09 in June and $106.78 in July of 
last year. 
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Residence of Mr. Van Slanbrouch, Gratiot Beach, Mich. 
(Architect Geo. L. Harvey; Watson Bros., Port Huron, Plbrs.) 


N MANY cases plumbers find they car 


easily install more than one T/N One- 
Piece Closet. It’s a good practice not 
only from your own monetary viewpoint but 


from a professional point of view. Your cus 
tomers will be glad of the suggestion. Then, 
too, if they're T/N unit fixtures, there’s an 
extra reason for their satisfaction. 


Write for the details! 


W. A. Case & Son Mfg. Co. 


220 Delaware Ave. - Buffalo 


Potteries: Robinson, Illinois 


ostiow LN) ONEPIECE CLOSETS 


Mention Domestic ENGINEERING when writing advertisers. 
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Wrought Iron Pipe 

Jobbers in this territory are holding their stocks at a 
high enough level to take care of demands from their cus- 
tomers on short notice. Mill shipments are in good vol- 
ume and, generally, represent definite consumption re- 
quirements with a fair tonnage moving into wholesalers 
stocks for ordinary out-of-stock demands. Deliveries are 
being maintained at a pace satisfactory to all concerned. 
Mill prices have not changed. 

Enameled Ware 

During the past week a good demand has been apparent 
for enameled ware, although a close study of activity for 
the past few weeks reveals no great change in conditions 
marking the movement of this commodity. With buildings 
started early in the spring approaching the stage where 
finishing material will be needed, however, a tendency is 
noted on the part of wholesalers to order material in 
quantities slightly larger than actually required for cur- 
rent needs, in order to prepare their stocks for demands 
that they are certain will arise in the near future. In 
general, these orders do not extend farther ahead than 
thirty days, as wholesalers are still reticent toward antici- 
pating their requirements. There are ample supplies at 
factories and wholesalers report no difficulty in securing 
material as wanted. Prices are firm and have not changed. 


Pottery 

Manufacturers of pottery report the past week a good 
one in this territory from the standpoint of new business 
and shipments of staples ordered earlier. Makers also 
state that shipments of specials previously ordered help to 
make a nice volume in the aggregate. The prevailing low 
prices appear to be showing some effect, makers reporting 
a slightly heavier buying movement than before, although 
wholesalers have not by any means abandoned their policy 
of maintaining safe working stocks by taking in material 
in numerous small quantities. Early deliveries are avail- 
able at all sources of supply. . Prices have not changed. 

Range Boilers 

Wholesalers continue to carry small stocks of range 
boilers, depending on manufacturers’ warehouses for pick- 
ups when in receipt of demands too heavy to meet from 
their own sources, and occasionally placing small-sized 
orders at factories when their stocks reach what is con- 
sidered, individually, too low a point. No difficulties are 
encountered by wholesalers in doing business in this man- 
ner, as makers have ample supplies to make prompt de- 
liveries. The low prices recently announced still prevail, 
no changes being announced during the past week. 

Plumbers’ Brass Goods 

Tubular and cast brass items are moving in substantial 
tonnage, according to reports from manufacturers. A 
good number of releases on old contracts along with a sat- 
isfactory influx of new business account for this vol- 
ume. While wholesalers are ordering in slightly larger 
quantities than was customary during the early part of 
the year, they have not abandoned their policy of small- 
lot buying. Early deliveries are available at all sources of 
supply. 

Boilers and Radiators 

Boiler and radiator business has more or less quieted 
down following the recent price advance and new business 
is reaching makers in only normal volume. Stocks at 
manufacturing sources of supply are of good size and 
deliveries from factories are going ahead promptly. Prices 
have not changed. 





Spokane, Wash.—Construction of a modern fire-proof 
structure for Spurgeon’s Chemical Supply Co. will start 
immediately, according to Frank H. Spurgeon. 
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NEW YORK 


The volume of building construction in Greater New 
York seems to be undergoing an earnest adjustment. 
Building interests, according to authorities, undoubtedly 
are paying more heed to the requirements existing in 
the various zones that compose the metropolitan district, 
lest construction exceed the point of absorption. This 
applies to private and multi-family homes as well as office 
and other public buildings. The discrepancies in this 
year’s volume over the close to frenzied activity of 1926 


are due to this caution. 

No serious check has been noticed in the pace of busi- 
ness in the territory supplied by the New York market. 
There continues to be a slight rise and fall in weekly vol- 
umes, but manufacturers in most all lines seem to feel 
that tonnage averages fairly well. Jobbers’ turnovers are 
in good volume and, generally, their prices are commen- 
surate with their replacement costs. Little or nothing is 
heard of extensions in deliveries, either on the part of 
producers or wholesalers. 

Besides the 2% per cent cycle advance on boilers and 
radiators, the only changes in price noted during the week 
were those incorporated in sheets got out by one large 
brass goods interest. In addition to minor price adjust- 
ments, tubular products were affected most, in that on 
some of these items the sheets listed slightly higher quo- 
tations. 

Soil Pipe 

Wholesalers are continuing to take tonnage specified at 
the lower base. There appears to be little or no new 
business at hand, due to commitments made with the in- 
tention of caring for probable requirements as far into the 
season as could be arranged for with manufacturers. Con- 
sumption has shown no tendency to increase during the 
past few days. Prices continue firm and unchanged. No 
dissatisfaction with the delivery service from foundries 
has been noted. 

Steel Pipe 

Demand for steel pipe continues active with a slight re- 
cession evidenced during the past week =ver the previous 
like period. With wholesalers doing no more anticipating 
than they did at any other time during the year, the bulk 
of the tonnage received at the mills is for comparatively 
small rush-order shipment. This procedure meets the de- 
mands of plumbing and heating contractors satisfactorily 
to all appearances. Prices are unchanged. 


Wrought Iron Pipe 

While the amount of wrought iron pipe moving into 
this market totals fairly well, the demand is irregular in 
that brisk periods alternate with dull. This is a reflection 
of the demands on the part of plumbing and heating con- 
tractors as the pipe racks of jobbers will not in many 
cases withstand any concentrated buying. Forwardings 
from mills are not noticeably protracted as cars are assem- 
bled about as shipping instructions read. Prices continue 
unchanged. 

iInameled Ware 

Manufacturers have co-ordinated as nearly as possible 
their production of enameled ware with demand. Larger 
producers seem to be operating under capacity, while some 
smaller factors are producing beyond their normal output, 
but all have adequate stocks so that delivery extensions 
are absent. Wholesalers’ stocks are not large, but are 
usually kept up well enough to meet the trade require- 
ments. Prices remain unchanged. 

Pottery 

Potters are enjoying a fairly good amount of business 

from this locality, most of which is due to the letting of 
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y % STOPS the leaks that often hold up your 


payment. 
No need for you to return—*X” stays on the job 
—after you leave—tightening all joints—filling | 


sand holes and split nipples—insuring prompt 
payment of your bill. 


A can of “X” is your best insurance for prompt 


payment of your bill. 








Repairs Leaks in Steam and Hot Water Heating Systems 
and Auto Radiators, Cracked Cylinders, Water Jackets 
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Buy “X” by the carton— 


Six cans for the price of 
five. 


Leave nothing to chance 
— Use “‘X’’ in advance. 


“X” LABORATORIES 


25 West 4$th Street New York, N. Y. 
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large contracts for projects in the course of erection. 
Jobbers’ stocks are held at a point only commensurate 
with the needs of their trade. Manufacturers’ plants for 
the most part have little or no surpluses in staples but 
production is geared to meet current demand. Prices re- 
main firm and have not changed. 
Plumbers’ Brass Goods 

Reports from a number of manufacturers indicate that 
shipments of both cast and tubular goods were in good 
volume during the week and a considerable quantity of 
orders is being assembled for near future shipment. One 
maker in particular emphasized the number of inquiries 
reaching his factory from very desirable sources and for 
large amounts of cast brass material. Prompt delivery 
service is being maintained. With the excepted instance of 
one large producer who issued a new sheet embodying a 
readjustment of prices which in the main put tubular quo- 
tations at a higher level, no price changes have been 
effected. Deliveries are made promptly. 

Range Boilers 

No further changes in the range boiler situation were 
Most all sizes are at a level 
Rumors of discounts 
beyond present sheets being offered could not be substan- 
tiated. A slightly greater activity was seen in demand 
during the week by manufacturer, but no great 
quantity of range boilers is being shipped as jobbers con- 
fine their ordering to near requirements. Most makers 
are shipping promptly. 

Boilers and Radiators 

Manufacturers of heating equipment are now in many 
tonnage production of last year. 
as heating 
material for building practically 


recorded during the week. 
well below any previous quotation. 


some 


instances close to the 


Releases are on the increase contractors are 
requesting delivery on 
An active season is forecasted by many inter- 
Prices remain unchanged 


since the August 1 period advance of 2% per cent. 


PHILADELPHIA 


The first days of August have given business in the 
Philadel- 
phia territory a slightly stronger position than the “fairly 


completed. 


ests. Deliveries are undelayed. 


plumbing and heating materials market in the 
good”’ which qualified trading during the previous thirty 
With projected building somewhat substantial in 
coupled with the slight consumption gain since 
the advent of the month, many of the manufacturers and 
have sufficient basis for an optimistic out- 
look on business for the balance of the year. Real estate 
transactions throughout the suburbs of Philadelphia in- 
volving purchases of large tracts of land intended for im- 


days 


volume, 


wholesalers 


provement are reported at intervals frequent enough to 
strengthen this feeling. 

Conservatism continues to be the keynote of practically 
industry. Plumbing and heating 
to commit themselves beyond the re- 
quirements of jobs they have actually contracted for and 
in many materials for these jobs are released 
piecemeal as the work progresses. Wholesalers in turn 
reflect this attitude in their placements with manufactur- 


ers. 


all phases of the con- 


tractors are loath 


instances 


Two important requisites to good business appear to 
be lacking in this area, namely, firm pric.s and reason- 
ably prompt payments. These drawbacks do not seem to 
be any less prevalent than has been noted from time to 
time throughout the year. 
Soil Pipe 

against bookings made during the interval 
when soil pipe prices were off are reaching makers in a 
volume that is From this an 


Releases 


considered fair. accurate 
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idea of consumption may be had as wholesalers are turn- 
ing pipe over to their trade almost as fast as it is delivered 
to their yards. Little or nothing has been heard of de- 
livery extensions. On any new business that might be 
offered quotations are firm at the base effected during the 
first week in July. i 
Steel Pipe 

Mills are taking only the minimum time required to get 
steel pipe orders rolling. Wholesalers have small stocks 
as a rule but for the most part are able to give plumbing 
and heating contractors satisfactory delivery service on 
the fairly substantial business they are placing. This con- 
stant drain on the holdings of jobbers together with the 
smail lot orders usually placed keeps them continually in 
the market for pipe. This business, however, considered 
in the aggregate, gives the territory a good position. Prices 
remain unchanged. 

Wrought Iron Pipe 

Demand for wrought iron pipe during the year has in 
a way been spasmodic, heavy at times and falling off per- 
ceptibly at others. Most of July found those interested in 
the sale of this commodity going after business in a whole- 
hearted, vigorous fashion to keep within close proximity 
to their sales quota and the closing days of July and early 
part of this month have to some extent brought the ton- 
nage up considerably. Deliveries are being made promptly. 
Prices remain unchanged. 

Enameled Ware 

Business continues at about the same rate that has 
endured for several weeks past. Plumbing contractors 
require amounts of enameled ware that total a good 
volume. Wholesalers generally commit themselves for 
little beyond their actual requirements; conse- 
quently fixtures leaving manufacturers’ stocks are soon 
set. Prices have not changed. Deliveries on staples are 
made as specified. 


very 


Pottery 

As the early projects reaching the fixture setting stage 
are increasing in numbers an improvement is felt in the 
demand for pottery; however, this is slight. With the 
numbers of these buildings nearing this point known and 
the numbers just being started in addition to those pro- 
jected, potters are viewing the outlook for continued good 
business from an optimistic angle. This also applies to 
wholesalers’ as the rapidity of their turnovers will natur- 
ally be increased. Practically all stocks at makers’ plants 
arg adequate and wholesalers maintain theirs at a point 
sufficient to satisfy any ordinary emergency which may 
arise. Prices are unchanged. 


Plumbers’ Brass Goods 

There are still a number of unfilled orders in the hands 
of cast brass producers which are being drawn against 
consistently. As they liquidate new business trickles in, 
giving manufacturers a tonnage which totals fairly good. 
Tubular makers are in receipt of practically an equal 
volume except that their bookings are not as heavy and 
they are required to make frequent rush shipments in 
small quantities of assorted types of goods. Jobbers’ 
shelves are not much ahead of the demands of the trade. 
Deliveries on both cast and tubular products are made 
promptly in almost every instance. One prominent factor 
in the brass goods field issued a new sheet under date of 
August 1, carrying stronger prices, generally, especially 
on tubular types. 

Range Boilers 

Demand for range boilers showed a slight improvement 
with the advent of August. Generally, wholesalers’ stocks 
are barely adequate to take care of the demands made on 
them by their customers and they are buying as a rule 
just to cover their needs. Some plumbing contractors are 
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A noted authority says: —‘‘The Septic Tank is the most important part of 
any unsewered job. Health protection as well as the operation of the 


plumbing system depends upon adequate, safe sewage disposal.” 








If over-rated, short-lived Septics are installed by you, or if you allow them to be 
sold and installed by others, your plumbing jobs will become unsatisfactory and un- 
sanitary—a health menace instead of health builders. 

One poor Septic in a community may kill a dozen plumbing jobs for you-—and it 
may destroy health and life besides. 

The last place to sacrifice quality for a little saving is at the end of the sewer line. 
To “bury” one of the imitation septic tanks on your job is to “bury”’ your reputation 
and maybe your customer. 

Insist upon the reliable SAN-EQUIP—the Septic Tank with a conscience—made 
exclusively for the plumbing trade—to help the plumbing dealer build more business 
and a good reputation. 


Sarekquip SepticTanks 


Eight years’ testing—no changes in quality—no failures. 
lie A full partition, two-chamber tank— follows U. S. Public 
Health Service. 

Special rust-proof mineral enamel, melted on inside and outside, 
insures durability. 

Proper ratings based on net working capacities. 

10% to 50% more material by weight—100% 
more service. 

Nationally advertised—for the benefit of plumb- 
ing dealers only. 


ana Your wholesaler can make prompt delivery right 
| } along with the other plumbing fixtures. 







Ask for Sales Helps. 


Chemical Toilet Cor P. 923 E. Brighton Ave., Syracuse, N. Y. 
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taking advantage of the low prices by laying in small 
stocks. Deliveries are made satisfactorily. Prices are un- 
changed. 
Boilers and Radiators 

Manufacturers were in receipt of considerable business 
just prior to August 1 when the cycle advance of 2% per 
cent was effected. With business good off and on the year’s 
volume thus far shows favorably with the tonnage of 
1926 at the end of the first seven months. The amount 
of prospective business which is in sight seems to be 
sufficient to give manufacturers a hopeful vista for the 
next five months. There are instances noted where prices 
are not particularly firm in this territory. Deliveries are 
unhampered. 


NEW ENGLAND 


Statements by manufacturers and wholesalers during 
the past week that demand for plumbing and 
heating materials maintains its forward pace, which, if 
not particularly rapid, is nonetheless steady. Aggregate 
shipments into this territory of the various commodities 
are of good seasonal volume, slightly behind those of last 
year, but, on the whole, satisfactory. Makers have long 
since accepted the close-range buying methods which are 
now in favor and which predominate over jobbers’ former 
policies of purchasing in large quantities for the mainte- 
nance of two to three months’ supply. Frequent repeat 
orders from wholesalers are accountable for a good degree 
of activity at shipping points. 

No radical increases in sales are reported in finishing 
goods roughing-in materials for while movements 
of both have quickened, contractors’ time is almost evenly 
divided. Even balances of stocks are assured by well filled 
warehouses of manufacturers, and by the prompt 
delivery service offered from ample reserves at sources. 

Soil Pipe 

At the present time muauy jobbers have received into 
their warehouses shipments on contracts entered into with 
were lower than are now being 

the average wholesaler is well 
equipped the coming month. New business 
placed with foundries during the past seven days is 
characterized as fair and customary requests for quick 
readily complied with. No price changes 
been noted. 


indicate 


over 


local 


makers when prices 
Consequently 


for at least 


quoted. 


deliveries are 
have 
Steel Pipe 

Neither mills nor jobbers are particularly enthusiastic 
over the rate of disposal of their steel pipe stocks, al- 
though generally no dissatisfaction is expressed at totals 
accrued for the year. Mill tonnage is not far from normal 
for this season of the year and production is being carried 
on at a rate which is sufficient to guarantee unextended 
delivery service. In ordering, distributors are largely 
governed by the current demand from their customers. 
Prices are firm and unchanged. 

Wrought Iron Pipe 

The month of August has brought a better degree of 
activity to several mills, reports having been received to 
the effect that jobbers’ commitments are somewhat freer 
than they have the past. While distributors’ 
stocks are fairly well rounded, this better business being 
enjoyed by mills may be traced to a quickened rate of 
consumption of wrought iron pipe by contractors. Prices 
are unchanged. Quick shipments from sources are easily 
effected. 


been in 


Enameled Ware 
Wholesalers are generally experiencing somewhat of a 
quickening in their turnovers of enameled ware stocks 
and have in their files a good number of contracts with 
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their plumbing trade which will require deliveries of 
finishing materials within the next four to six weeks. 
These are good explanations for the quite substantial 
orders being handed to makers. Wholesalers’ stocks are 
adequate for the present demand imposed upon them, 
while little speculation on their future requirements is 
evident, with the exception of their attentions to con- 
tracts mentioned heretofore. Supplies at sources are 
abundant. Prices continue firm and unchanged. 
Pottery 

There continues a good demand for high class ware while 
shipments of staples from potteries are not heavy, in- 
dicating the desire of average wholesalers to keep their 
stocks only of moderate proportions but, nevertheless, 
abreast with their customers’ immediate requirements. 
Even though jobbers’ orders are light in their nature, re- 
placements have become more frequent, and potters feel 
no radical depreciation in their volumes. No price changes 
have been made. 

Plumbers’ Brass Goods 

No appreciable changes are evident over the preceding 
week in conditions surrounding this commodity. Tubular 
items seem to have a slight preference over cast brass 
goods, according to reports received from manufacturers 
and wholesalers, with no out-standing increases in ship- 
ments experienced by either. As compared with other 
items, however, total sales are not lagging. Makers are 


producing steadily, offering immediate deliveries. Brass 
pipe advanced % cent per lb. during the week. 
Range Boilers 
Small-lot buying continues in favor among jobbers 


which is encouraged by makers’ abilities to replace 
promptly and to protect against any sudden emergencies 
which might exist. Stocks at distributing points are being 
held at levels commensurate with the actual requirements 
of plumbing contractors, and little or no future delivery 
business with factories is being done. Jobbers have re- 
duced their out-of-stock prices on galvanized boilers. 


PACIFIC COAST 


The general conditions remain about the same, with 
business more or less spotty in the different jobbing 
centers. Price conditions are about the same as last week 
and continue to be more firm in some jobbing centers than 
in others. 

Soil Pipe 

‘Soil pipe continues to move mostly in small quantities, 
with the trade doing little forward buying. Most distribu- 
tors have well balanced stocks and can take care of their 
customers’ present requirements without difficulty. Prices 
remain unchanged. 

Steel Pipe 

The volume of steel pipe being consumed at present is 
not as large as a year ago. Distributors generally have 
well balanced stocks and are able to take care of their 
trade without delay. Prices have not changed. 

Enameled Ware 

The trade continues to purchase only such ware as is 
required for immediate use and while contracts already 
closed assure of a good volume of ware to be used during 
the coming few months, no difficulty is experienced in 
securing prompt deliveries from sources. Jobbers’ prices 
to the trade for out of stock delivery remain unchanged. 

Pottery 

A moderate demand for pottery prevails which most 
distributors can fill from stocks on hand without difficulty. 
Prompt delivery can also be obtained from all manufac- 


turing sources on any of the trade’s requirements. Jobbers’ 
prices remain unchanged. 
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TheNew CAPITOL GateValve 
. ee 


~ 






This is — 
CAPITOL 
= 41 CANNOT 
No. 255 s 
Patent Applied for " ‘ 


* LEAK. 


Seats tight as a WEDGE 
with a turn of the wrist! 


Here’s a gate valve that closes on the 
wedge principle—a principle that makes 
the seating 100% perfect—seating that 
leaves no room for leaks. Note the 
superior construction of this valve as 
illustrated at the left. Note how the 
discs press down over the seats. Does 
it look as if there is any chance of 
leaks? You just bet there isn’t! 

The deeply threaded bonnet is se- 
curely screwed into body of valve. The 
stem is made of rod brass. Such sound 
rugged construction insures lasting 
service—it cannot go wrong. 

The first installation cost of this 
Capitol Gate Valve is little more than 
other valves and the first cost is the 
last cost. The permanent service it 
gives will make every one of your cus- 
tomers a booster for your work. 


Black enameled malle- 
able iron wheel. 


Heavy brass pack nut 
with special asbestos 
leaded packing. 


Sturdy bonnet with 
deep threads securely 
screwed into body of 
valve. 





The heavy stem is 
made from rod brass. 


The discs are locked in 
place between two col- 
lars on the stem. 

Write for the New Capitol catalog 
showing the complete Capitol line. 


Positive closing insured 
by tapered wedge seat- 
ing construction. 


Wholesalers: 


The “‘Capitol’’ line of plumb- 
ers’ brass goods has been added 
to and improved by consolida- 
tion with the line formerly 
known as ‘“‘Acme Detroit.’’ 
Upon request our representa- 
tive will be glad to go over the 
complete line with you. 


Seats of the valve body 
are at a 5° angle on 
each side. 


’ 
% 


“tMyy 


ing Company now operating 
Capitol Brass Works. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


==DETROIT, MICH 


{ Michigan Smelting and Refin- 
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Designed for residential 
and industrial use, with 
capacities in Steam from 
400 to 12,000 square feet 
and in Water from 650 to 
19,500 square feet of 
radiation 


You Will Sell Gas-Fired Boilers 
Some Day— 


The “‘coal age” is on its way out. Oil heating is an interlude— 
a stepping stone to still greater heating efficiency and con- 
venience. Gas heating is the coming thing! The Gas Era is 
just around the corner—and Gas-Era Gas-Fired Boilers are here, 
right now! 


You're going to sell gas-fired boilers some day. ‘Eventually, 
why not now?’’ 


These boilers are tamper-proof in design and construction, 
entirely automatic and noiseless in operation, adapted to burn- 
ing all grades of gas, and are surprisingly economical. 


Lay a firm foundation for tomorrow’s business 
by selling gas-fired boilers today. 


Gas-Era Gasfired Boilers 


Manufacturers and Western Distributors ‘DSON Distributors 


L.J. MUELLER FURNACE CO. = RICHARDSO 


167 -REED STREET ~ MILWAUKEE, WISCONSIN 260- FIFTH ames ~ NEW nay by 
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The Metal Market | 


Average Average Average 
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Aug. 9 June, 1927 Apr., 1927 1926 
PIG IRON— 
No. 2 foundry, Chicago, 
a ee ee $19.50 $20.00 $20.00 $21.65 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
burgh, per lb........ 1.80¢ 1.80¢ 1.85¢ 1.89¢ 
TIN— 
eee ee 65%e 
COPPER— 
Prime Lake, f. o. b. re- 
ES SW aaiark- ss 19 .01e5.0 4 13 %c 
Electro, delivered ..... 13%c 
LEAD— 
2 ee ee 6.50c 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per Ib. 
Aluminum clippings....19 c Copper, Tight 2.0.00 944¢e 
TIOGE- TIE siéarcccosee xs 60 ¢ Copper, uncrucibled 
Brass, UGA scceivvaes . 64e WIS: iedciidas beuidveaic 10%¢ 
DGGE, FIOM cccvccses T%e Faucets and valves.... 9 c¢ 
OME. TOR. ackicscuaccaie 9%ec Seee. BOATT saccceceve 6 ¢ 
Copper, crucible ...... llc Solder joints ......... 10%e 
NOTE. Prices are those quoted on Tuesday of this week. 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 























Par 1927 
Value High Low Quotations of August 9, 1927 * Bid Asked Last 
25 133 110% American Radiator Co., com A 133 133% 133 
100 135 13134 American Radiator Co., pfd... A 135 135% 135 ! 
50 48%4 4114 Anaconda Copper Mining Co...............A 46% 474% 46% 
NP 38% 26 Brunswick-Balke-Collender Co.............. A 28% 22% 28% 
NP 94 42 A.M. Byers Co., com.............. A&F 844% 861% 85 
100 112 10534 A.M. Byers Co., pfd...........+-+25 604 Ad&F 11014 11034 1104 
100 120 11514 Century Electric Co., com......... Pg ae 116 
100 106 101 Century Electric Co., pfd..... G 100 = 108 101 
50 48% 43% Chicago Nipple Mfg. Co., “A”, B 48% 483% 484 
50 35% 31 Chicago Nipple Mfg. Co.,“B” B 35 36 35% 
25 «52 47 Crane Company, com. . C 4814 49 49 
100 121 116% Crane Company, pfd...... Cc 118 119 11834 
100 95 84% Detroit Brass & Malleable Works... . D 90 95 95 
20 «30 261% Eagle-Picher Lead Co......................1 26 26% 26 
NP 434 3734 Fairbanks, Morse & Co.,com...............A 3944 3914 3914 
100 118 106 Fairbanks, Morse & Co., pfd................ A 108 110 108 
NP 95 CD Johas-BManville Gorp....... 000 .0000csescees B 93 94 93 
100 161 100 Jones & Laughlin, com.....................F 155 ..... 1554 
100 120% 117 Jones & Laughlin, pfd......... .F 120% 121% 120% 
10 21 16 Michigan Copper & Brass Co D 19 20 20 
100 115% «95 National Lead Co., com ee .-A 111% 112 111% 
100 10914 104% National Lead Co., pfd........... A 109% 110 109% 
100 106 102 SS eee Me”. gascs 106 
NP 101 Be A ON OG ia aio nas ose.c ee eeeseces H 8234 83 8234 
WO exsiu “eins Pierce, B. & P. Mfg. Corp., com............. U 24 27 25 
100 101 98 Pierce, B. & P. Mfg. Corp., pfd...........+- U 99 103 99 
NP 29 211% Richmond Radiator Co., com....... ..B 28 34 29 
NP °56 40 Richmond Radiator Co., pfd B 40 41 40 
100 65 53 Scovill Mfg. Co.......... -“ U 56 58 56 
2 96 78 Standard San. Mfg. Co.,com...... , ...F 93 97 94 
100 118% 110 Standard San. Mfg. Co., pfd.......:. . ore 115% 
WOO Sinsee Mavae Trenton Potteries Co., com............ sw. 55 45 
WD visce. doses Trenton Potteries Co., pfd.................. U_ 95 105 95 
100 24444 202 U.S, Cast Iron P.& F. Co, com............ A 22444 222 224% 
100 116 «112 =U. S. Cast Iron P. & F. Co., pfd...... A 1154 116 115% 
NP 42 $8 U.8. Radiator Corp., com,...........+++++: D 38% 39 38% 
100 112 95% U.S. Radiator Corp., pfd........ D 100 101 100 
100 65% 37% U.S. Rubber Co.,com........ ceeeeA 30% 50% «50K 
100 111% 8534 U.S. Rubber Co., pfd............ ...A 115% 116 115% 
100 138% 111% U.S. Steel Corp.,com.............0..00005 A 13234 133 13284 
100 134 129 Es Es nc dc cass ivscdccacccas A 134 134% 134 
NP 25 1914 Walworth Company..............-.+--+0+ A 2 20% 20 
NP 17 7 — Williams Oil-O-Matic Htg. Corp............ C 8% 8% 8% 
NP DPR, fn sccccderecvsesacecounes G ¢ 4% 4 
NP 97% 60% Youngstown Sheet & Tube Co A 86 8644 86 
*Where listed— 
A—New York Stock Exchange ¥—Pittsburgh Stock Exchange 


G-—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 


B—New York Curb Exchange 
C—Chicago Stock Exchange 











D—Detroit Stock Exchange 
E—Boston Stock Exchange 


I—Cincinnati Stock Exchange 
U—Unlisted Stocks 
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DONNELLY 


PRESSURE RELIEF VALVES 


The outside spring on the 
Donnelly Pressure Relief 
Valve does away with the 
possibility of spring corro- 
sion, with the subsequent 
loss of tension and adjust- 
ment. 

This Donnelly Valve is de- 
signed especially for base- 
ment system tanks, range 
boilers, storage heaters and 
closed plumbing systems. 

It operates automatically 
when pressure becomes too 
great. It is easily and 
speedily adjusted to any re- 
quired pressure. Your job- 
ber will be glad to sell you. 


DONNELLY MFG. Co. 
29 Mills St., MALDEN, MASS. 
Complete stock carried hy 
HENRY STEIN 
50 Cliff St., New York City 
{New York and New Jersey Offices 
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Here’s Quality 


As in all other Wade Iron Sanitary 
products, the highest quality and 
finest workmanship is maintained in 
the making of Wade Floor Drain 
Flushing Cesspool Back Water Gate 


Valves, 














Reasonably priced, highly efficient 


and always reliable. 


Full information is given about them 


in the Wade catalog. We shall be glad to send you 
a copy, if you will write us at once. 





WADE IRON SANITARY MFG. CO. 
551 Fulton Street, Chicago, Illinois 
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OOOCOOOOOOOOOOOO000000000 OOCOCO0000000 TWO MORE OUTINGS ANNOUNCED 

8 gn ce 2 The Lake County (Illinois) Sanitary and Heating Engi- 
fy neers Association will hold its annual outing at Columbian 

















> as} =~) Spy? 5S AN | 

6 P . ae = ] Gardens, north of Wheeling, IIl., on Wednesday, August 
8 bs, 17. The outing will be an all-day affair. Howard Moran 
“4 e ° / | of Highland Park, Ill., is chairman of the arrangement 
“4 Sitting ¢ committee, and his assistants are: A. Swanson, Highland 
oO \ | Park; Arnold Peterson, Ravinia, and E. Strenger of High- 
3) g | land Park, Ill. 

} Pretty Y The South Side Plumbers’ Bowling Club of Milwaukee, 
. / Wis., will hold its annual picnic on Tuesday, August 23, 
0 \] | at Borkenhagen’s Resort, Windlake, Wis., on Highway 36, 
4 \ according to official notice just issued by Secretary A. A. 

4 a : | Hoffmann. 




















‘“‘After you have sold a fine line of fixtures to 
a particular customer, made an installation for 
him that you can be proud of—and when his 


Oo 

.@) 
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: | CHICAGO PLUMBERS HOLD GOLF MEETING 
ie) 

Oo 

O . . . . 

° face lights up with a grin of satisfaction when 
re) 

12) 

O 
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1) 

1@) 
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The August golf tournament of the Plumbing Contrac- 
tors’ Association of Chicago attracted the largest attend- 
ance ever recorded by this organization, 69 members and 
guests participating. Golf has become increasingly popu- 
lar with the Chicago contractors as shown by the success 
attending each meeting. 

The contractors played August 4 at the Tam O’Shanter 
Golf Club, on the invitation of John Spencer of Spencer 


he sees the job with its spotless white tub and 
polished nickel silver Bead Chain—Why man, 
you’re sitting pretty! 

Good work means good customers, and a 
satisfied customer is a plumber’s best adver- 











ODOONDOOOOOOO OOO OO GCODOOONDOSOO CHO OOODNDOOOOO ON QOOOONDNDNDOOOO000 


‘e . ” “cc ° a) 

6  tisement. ; Bill Bead Bros. This course is well designed to test a golfer’s 
8 ability. 

: Prize winners in Class A were Ralph Reedy, E. Steven- 
4 son and Andrew G. Petersen; in Class B were D. Roy 
O Hickey, Edward E. Fahlstrom and J. J. Flavin; in Class C 
8 —————— | were Charles A. Scholz, G. Frank Winkler and Steve Mc- 
8 gaan Pat. Off. P | Carthy. Mr. Hickey scored low gross among the mem- 
O The Bead Chain Manufacturing Co. bers. Edward Hoelscher took low net honors in the morn- 
: Bridgeport, Connecticut 

9 Canadian Representatives: Stanley Brock, Ltd., Winnepeg Oo 
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of Uniondom— 


The Ace—An all brass octagon shaped 


The King—A malleable iron union 
with a brass end. 


The Queen—A malleable iron union 
with inserted brass seat. 


ACE » KING »- QUEEN 
UNIONS 













At the Tam O'Shanter golf tournament of the Chicago master 
plumbers—Top row: Perry F. Larsen and W, E. Impey.— 
Second row: Charles Stringer of Stringer Bros. Co., William 
J. Lang and Charles A. Dreier.—Third row: D. A. Erickson, 
Charles A. Scholz and C. Wesenstein.—Bottom row: William 
J. Woolley of Wolff Mfg. Corp. and Arthur H. Jolliffe of 
United States Radiator Corp. 
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“RICHMOND 


ROUND BOILER 
De Luxe, 


Introduced one year ago 
and now accepted as 
the most efficient round boiler, 

with the soundest ratings. 


le a single year the Richmond De Luxe 
Boiler has been accorded a position as 
the most efficient of round boilers. Many 
of the mechanical features first presented 
in this boiler are now considered as the 
Standard. 


Thorough official tests have proven the 
De Luxe to have a greater heating surface 
and greater efficiency than any other 
boiler of equal diameter and number of 
sections. This boiler is made for Steam 
and Hot Water systems in fifteen sizes. 


Richmond Boiler Ratings are expressed 
in terms of Boiler Output, which is—the 
direct cast iron radiation each boiler will 
carry in addition to piping. Just as it was 
a year ago, when first applied to the 
De Luxe Boiler, this is the most construc- 
tive step forward that any boiler manu- 
facturer has made on behalf of the heating 


industry. 


2 naman sence ee ae 







A Code Boiler 


Built according to Code ot 
American Society Mechanical 
Engineers. 





Tested according to Code of 
American Society of Heating 
and Ventilating Engineers. 


Rated according to Code of 
Heating and Piping Con- 
tractors National Association. 


Certification of efficiencies 
and ratings by Robinson V. 
Frost, C. E., Norristown, Pa., 
member A.S.M.E. and A.S.H. 
& V.E. and Professor of Heat- 
ing and Ventilating of Carnegie 
Institute of Technology, Pitts- 
burgh, Pa.—boilers were tested 
in the research laboratories of 
Carnegie Institute, Pittsburgh, 
Pa. and R. V. Frost, Norris- 
town, Pa. 














Wholesalers Stock Richmond 
Products 


Ricumonp Borer Company, 
1480 Broadway, N. Y. 


Engineering Data. 


All Richmond products—Boilers, Radiators and Enamel Ware Name 
are obtainable from wholesalers everywhere or communicate |} | 3 
with our nearest branch office. The coupon will bring catalogs Address........ 








and Engineering Data of a helpful character. 


Please send catalog of Richmond Boilers and 


\ 














RICHMOND RADIATOR COMPANY 


INCORPORATED 


Executive Offices: 1480 Broadway, New York, N. Y. 


BRANCH OFFICES: 
Chicago: 1010 Wrigley Buildin Cleveland: Cedar Ave. and Ashland Rd. 
Boston: 460 Park Square Building Harrisburg, Pa.: 116 South Second St. 
Philadelphia: 2241 No. American St. 














74 DOMESTIC ENGINEERING August 13, 1927 











Profits 


Old style sink bibbs have done 
their bit. The modern house- 
wife desires to wash dishes in 
running tempered water—the 
only real sanitary way to clean 
dishes. 





The progressive plumber also 
prefers the modern swing spout 
faucet because it produces for 
him three times as much sales 
volume as a pair of bibbs, and 
consequently three times as 


much profit. 


But—the plumber must have 
a faucet that saves him labor in 
installing. It must be a faucet 


with sales merit other makes do 
not have, in order to eliminate as much sales resistance as possible. 





The Wolff “Duro” swing spout faucet has these outstanding sales points. 
It is the ONLY faucet we know of that has china escutcheons. and equipped 


with a removable post for the soap dish. It has an adjustable shank, which 


principle Wolff injected in the construction of its brass goods years ago. This 
makes it simple to install, and a permanent adjustment. 


Write for full information concerning this faucet which is pleasing in design, 
easy to sell, and simple to install. 


Yours for Service, 


WOLFF MFG. CORPORATION 


a 


Wolff Manufacturing Corporation 


Main Office—2057 W. Fulton Street Chicago 
DISTRIBUTORS OR BRANCHES IN ALL PRINCIPAL CITIES 


President 





Makers of Wolff “Duro” enamel fixtures and “Duro” Plumbers Brass 


a ne a 
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ing ‘qualifying round. John T. Fitzsimmons, G. Tibbitts 
and Kenneth McKenzie carried off the guest honors. E. C. 
Wagner won the blind bogey prize. Attractive prizes were 
given all the winners, as well as the leaders in each four- 
some. 

H. P. Reger, chairman of the golf committee, was absent 
and William Redieske, a past president of the Chicago 
local association, presided. Brief remarks were made by 
William J. Lang, William G. Bergner, William J. Woolley, 
August Nilson and John O’Shea. 

The next tournament will be held at the Evergreen Golf 
Club, Ninety-third street and Western avenue, Chicago, on 
September 16. 


The detailed scores follow: 


Gro. Hep. Net Gro. Hep. Net 
G. A. Nilson....104 30 74 T. F. Garrabrant.115 36 79 
August Nilson..109 27 82 ©; FARGON oi ccs 106 29 77 
ry. W. Rin, Je...118 36 79 J. P. Degnan..105 30 75 
E. Hoelscher....110 30 80 KR. D. Ryem..... 116 36 80 
J. Fitzsimmons. 94 34 60 J. C. Spencer...120 36 74 
C. E. Barrows..101 21 80 W. J, BIFtR:....: 121 36 86 
S: BOWOR .6 0.602 125 30 95 F. Pearson ....181 36 95 
Edw. Fahlstrom 92 21 71 T. R. Seabrooke.113 36 77 
G. F. Winkler..103 36 67 RnR. C. FPiinder... $1 14 77 
J. J. Flavin.... 93 22 71 WwW. J. Lanm@..... 119 36 83 
S. McCarthy....102 30 72 J. H. Swear- 
K. McKenzie....102 30 72 eee eee 127 30 97 
C. A, Dester....109 39 80 R. D. Hickey... 87 . 20 67 
Jos. W. Cannon, A. Norman .... 78 4 74 
ae avawwxsaes 112 20 92 F. J. Wagner...126 36 90 
Peter M. Munn..117 36 81 P. Sieben ...... 114 30 84 
A: Dy PRRs 0200 119 36 83 W. E. Impey....124 26 98 
PM. RUSS oc ccs 117 36 81 Chas. Thumm...104 27 717 
Elmer J. Sanger 99 14 85 Chas. Stringer..109 31 78 
H. G. Scheel....11 30 3 A. N. Jacobsen..102 20 82 
CG. BR. COW secce i .e wi Perry Larson ..122 36 86 
P. BAvee .52.% 100° 23 77 Ed. O’Connor...141 36 105 
R. V. Sawhill...107 30 77 J. O’Connor ....162 36 126 
A. G. Peterson... 99 16 83 D. A. Erickson,147 36 111 
John Blair ....128 36 92 P, Fritsell ..... 122 27 95 
MD. PRPRO iccvcs 97 20 77 Wm. J. Woolley. 88 14 74 
J. MacKenzie ..103 26 17 A. JOUtme «66s. 95 22 73 
Cc. J. Erickson..108 32 76 ° E. Stevenson .. 94 13 81 
E. C. Wagner..137 36 101 Wm. G. Bergner.111 22 89 
Paul Jacoby ...114 36 78 F. B. Hackett... 96 23 73 
H. H. Diedesch.114 30 84 A. Halverson...128 36 92 


F. A. Zimmer...104 32 72 J. J. O’Shea.... 94 19 765 
R. B. Reedy.... 91 18 78 R. T. Cooper, Jr.100 22 7 
W. J. Sievert...137 30 107 Geo. Tibbetts... 99 28 71 
C. A. Scholz....100 35 65 





ROCHESTER MASTERS HOLD ANNUAL OUTING 

The annual outing of the Associated Master Plumbers 
of Rochester, N. Y., was held at Ampor Beach on Wednes- 
day, July 27. The affair was well attended by the master 
plumbers, their wives and families, and many guests 
representing wholesalers and manufacturers. 

Ampor Beach is owned by the Ampor Club, which was 
started in 1910 by fourteen Rochester master plumbers, 
all of whom are still members. The name ‘‘Ampor”’ stands 
for Associated Master Plumbers of Rochester. The property 
which covers about fifteen acres, is situated on Lake 
Ontario and has on it a clubhouse, ball diamond, picnic 
grounds and bathing beach. Each member has an in- 
dividual lot, several of which are covered by beautiful 
cottages. The members of the Ampor Club are as follows: 
H. M. Saunders, president; L. J. Yauchzi, vice-president; 
John Lauth, secretary; J. P. Hargarther, treasurer; E. G. 
Snyder, H. J. Bareham, P. J. Donovan, L. J. Geimer, 
George Bay, Fred E. Fladd, Henry McFarland, L. J. 
Paulus, L. J. Vogler and A. J. Heinzle. 

Several of the contractors and their guests met at the 
Terminal building on Broad street in Rochester, at 10 
a. m., and drove out to the grounds in a body. Shortly 
after their arrival, a “tasty” lunch was served, which was 
followed by many exciting and interesting sports. 
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Jennings Pumps 


ENNINGS Condensation Pump and 

Tank Outfits are supplied in sizes up 
to 16,000 sq. ft. equivalent direct radi- 
ation, for returning to the boiler under 
pressure condensation from basement 
radiators, set below boiler water line 
level. Write for Bulletin No. 63. 
Nash Engineering Co.,41 WilsonRd., So. Norwalk, Conn. 
Motor-driven Jen- 


Motor-driven 
Jennings 
Condensation Pump 












i Jennings Sewage 
nings acuum Ejectors for raising 
a for return Sm, sewage from low 
ine cteam heating ¢ levels come in sizes 
systems are supplied fie. 4 + tein 

in standard capaci- “Qty UP anc Incluc ing 
ties up to 300,0008q. ~~ 300 &. D. m. ca- 
ft. equivalent direct pacity against heads 
radiation. up to 50 ft. 


























YS (MD 7S 


8 my are more Minneapolis 
Heat Regulators in use than 
all other kinds of heat controlling 
devices combined. Uninterrupted 


y) leadership for 41 years. 


Write for catalog and 
sales plan 





Minneapolis Heat Regulator Co. 
Est. 1885 


2801 Fourth Ave. So. | Minneapolis, Minn. 
TheAfINNEAPOLIS™ 
Vj Heat REGULATOR 
°T COAL~GAS-~OIL 


RE 
SQUARE e 


lron = Malleablelron 








) FITTINGS 













We are so proud of Square 
“G”’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 





THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 


WAREHOUSES—NEW YORK CHICAGO SAN FRANCISCO LOS ANGELES 





J. J. LYNCH 
Plumber of White Plains, N. Y. 
a suburb of New York City 


Says: 

“I prefer to install EverHot 
Heaters because of their ex- 
cellent and efficient service. 
Once a builder is sold on Ev- 
erHots he stays sold.” 


~ FyexHot Weater Co. 


Detroit, Michigan 
7Ch and Sales fic ha 4 


Star 
26d 
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HE sensational 

new Haas RELY- 

A-BALL Flush 
Valve is making bigger 
profits for wide-awake 
plumbers. There are no 
adjustments to make in- 
stalling the Rely-A-Ball, 
simply hook it onto lever 
arm. 


Porcelain guide (A) elim- 
inates guide fastened to 
overflow. All metal parts 
are made of brass and 
are extremely strong. 


RELY-A-BALL Flush 
Valves are guaranteed 
for five years. They are 
neatly packed in indi 
vidual cartons with com- 
plete instructions for in- 
stalling. 


Ask your jobber or write 
us for details. 


Philip Haas Company 


Dayton, Ohio, U.S. A. 





Line 
with 
“HAAS” 
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The ball game between the East Side masters, headed 
by George Pappert, and the West Side masters, captained 
by William Hartman, was without doubt the feature event 
of the day. The Eastsiders went on a batting spree and 
piled up 10 runs, which were more than enough to take 














Top picture, left to right: C. W. Rich and W. A. Schaffer, 
both of Crane Co.; James Hogan, plumbing inspector, and 
George R. Beasom, Crane Co.—Middle picture: G. G. Shackle- 
ford, F. C. Seott, G. Gosech, George C. Rehberg, F. Oviatt, 
Crane Co.—Bottom picture: A. P. Wirth, H. M. Saunders, Miss 
Marion Caffery; A. J. Wolf, Jr., of Samuel Sloan & Co.; A. R. 


Eysvogel, M. Kinnen; C. T. Hale, of United States Radiator 
| Corp., and Leo Wirth.—Photos taken at the annual outing 


of the Rochester (N. Y.) Master Plumbers’ Association 


| over their West Side brothers, who were forced to be con- 
| tented with 5. E. G. Snyder, president of the Rochester 
| association, and Martin W. Utz, president of the New 


York State association, umpired the game. 

Other events were as follows: 

Special race for girls: First prize, May Macawley; second, 
Adelaide Shannon. 

Race for boys of eight to twelve years: First prize, Francis 
Kinmen; second, George Pappert. 

Race for boys, fifteen years and older: First prize, Arnold 
Eysvogel; second, Herbert Metzger. 

tace for girls of twelve to fifteen years: First, Miss Kath- 
leen Shannon; second, Miss Jane Fischer. 

100 yard dash for ladies: First, Miss Malinda Ward; second, 
Miss Joliana Kinnen. 

100 yard dash for men: First, George Fehrenbach; second, 
Paul Bird, of Landon Radiator Co. 

Balloon race for elderly men: First, Fred Nuessle; second, 
Thomas Shannon. 

Nail driving contest for ladies: Winner, Mrs. Louis Yauchzi. 

Ball throwing contest for older ladies: First, Mrs. Henry 
J. Brown; second, Mrs, N. Feinberg. 

Bean guessing contest: Winner, Miss May Macawley. 

Ball throwing contest for girls: First, Miss Madeline Howe; 
second, Miss Kathryn Howe. 

. Secret time walk for women: Winner, Mrs. S. Simon. 
Secret time walk for men: Winner, Herbert Saunders. 
Drinking contest: Winners, N. Feinberg and Mrs. George 

Pappert. 

This last event caused a great deal of excitement. Each 
entry chose a lady as his partner. Each lady was given a 
package, which contained a bottle of pop, with a nipple 
attached. The ladies had to unwrap the package and give 
the bottle to the men. Mr. Feinberg won this event in a 


walk. 
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Radiator Valves that 








When you or your men install Jenkins Radiator Valves, 
you can be sure that the choice is a wise one. These are 
valves that by their good appearance and good behavior 
radiate good will. 


The wide range of Jenkins Radiator Valves assures the 
correct selection for each type of job. 


They are furnished in the Standard Pattern as supplied 
for many years, or the new Low Bonnet Pattern. The line 
| includes: Globe, Angle, Offset Globe and Corner Valves. The 
Corner Valves in regular straight or offset pattern, right 
or left-hand. Regularly fitted with black composition 
hand wheels, but also can be furnished with bronze hand 
wheels, when required, or with lock shield and key. For 
vacuum and vapor heating systems, we supply the Jenkins 
Modulating Valve and Trap. 


| 
| In addition Jenkins Radiator Gate Valves are furnished 
| when this type of valve is desired. 











| 

| Jenkins Valves are exceptionally well made, each a trust- 

| worthy unit that contributes much toward keeping a good 

heating system at its best. 

| To know the complete line of Jenkins Radiator Valves 
may be the means of solving some perplexing heating 
problem. Our Sales Engineering Division will be pleased 
to work with you. 

| 


JENKINS BROS. 


SS ee ee ee me re New York, New York 
EE i oc teu gae whens ben Dee Boston, Massachusetts 
NS EEC PEE err Philadelphia, Pennsylvania 
| ee I, MI ooo icissicacivesctdgeeuinnvuseas Chicago, Illinois 
JENKINS BROS., LIMITED 
| Montreal, Canada London, England 
| FACTORIES 
Bridgeport, Connecticut Elizabeth, N. J. Montreal, Canada 
Ca 
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radiate good-will 





Always marked with the" Diamond" 


enkins \alves 





SINCE 1864 





Fig. 856 
Low Bonnet Radiator Globe 
Valve with Lock Shield, Union 
and Key. 





Fig. 859 
Low Bonnet Radiator Offset 
Globe Valve. 





Fig. 852 
Low Bonnet Radiator Globe 
Valve with Union, 





Fig. 857 
Low Bonnet Radiator Angle 
Valve with Lock Shield, Union 
and Key. 





Fig. 866 
Low Bonnet, Right Hand Offset 
Corner Valve with Union 





Mention Domestic ENGINEERING when writing advertisers. 

















78 DOMESTIC 


ENGINEERING 


August 13, 1927 








Attendants at the annual outing of the 


Mrs. Mary Kimble won a box of candy, and Mr. Lane 
received a one-pound can of tobacco. The youngest boy was 
Walter Bayer, aged eight months, who received a silver 
spoon. Cora Jean Sherman, aged three months, also re- 
ceived a silver spoon as the award for the youngest girl. 

All during the day the committee was kept busy serv- 


ing sandwiches, peanuts, potato chips, red hots, steaks, 
pop and coffee. 

The outing 
C. Gresens, chairman; F, E. 
L. Miller (secretary of the association), C. Gaenzler, George 
Caffery, Herbert J. Heinzle, Mortimer Dumond, Frank 
H. Schuth and Jack Ward, given much 


credit for their good work in helping to make the affair 


composed of L. 
Snyder, E. 


which 


Geiger, H. A. 


com mittee, was 


cannot be too 


such a success. 

The new officers of the Rochester association are: E. G. 
Snyder, president; Henry Howe, vice-president; Ed. L. 
Miller, secretary; Herbert M. Saunders, treasurer. 








Miller, secretary 
Geiger, C. 


Vogler, E. L. 
Snyder, F. E. 


Top picture, left to right: L. J. 
of Rochester association; H. A. 
Gaenzler, L. C. Gresens, chairman of outing committee; H. 
M. Smith, past president of Rochester association; J, C. Lauth, 
George Caffery, first secretary of Rochester association; Her- 
Mortimer A. Dumond.—Kneeling in front: 
EK. G. Snyder, president of Rochester association —Lower row: 
Martin W. Utz, of New York State 
John FP. Hargarther, Lotspike, plumbing 

Louis J. Yauchzi, past national director 


bert J. Heinzle, 


Association; 
inspector; 


president 
George 





Heating and Piping Contractors’ Milwaukee Association 


HEATING CONTRACTORS PICNIC AT 
CEDARBURG 

As August of each year comes around, the heating trade 
of Milwaukee, Wis., begins to look forward to that day 
when its annual picnic and frolic is to be held. This year 
the members of the Heating and Piping Contractors’ Mil- 
waukee Association, in conjunction with the supply men 
of that city, held their annual outing on Tuesday, August 
2, at Hilgen Spring Park, Cedarburg, Wis. Slightly over 
200 members and guests were in attendance at the park 
for the festivities, which opened early in the morning and 
lasted until a late hour at night. 

In retaliation for years of subservience at the hands of 
the contractors in baseball, the supply men came through 
this year with a strong team, which defeated the hitherto 
invincible team of the contractors 4 to 1. The battery of 
Fraser and Haupt held the contractors scoreless until the 
ninth inning, and very few of the latter were able to do 
more than swing at Fraser’s lightning-like delivery. For 
the contractors, the Flaherty brothers, Robert and Jerry, 
kept many supply men from reaching first base safely, 
while Pflugradt’s-triple in the ninth was the feature stick- 
work of the day. To make the day complete for the sales- 
men, they also pulled the contractors over the line in the 
tug-of-war to win a box of cigars. 

During the morning a number of interesting races and 
contests were run off, the most amusing of these being the 
belt race, three-legged race, corncob race and the pop- 
drinking race. In the latter contest twelve stalwart 
huskies sucked assiduously at pop bottles with nipples. 

During the baseball game the ladies and children had 
their races and contests and, judging from the cries of 
amusement emanating from the scene of the races, they, 
too, were of extreme interest. 

A hearty dinner was served on the screen porch of the 
park at noon, and the occasion was made raucous and 
merry by squawkers, horns, bells, paper caps and 
“Domestic Engineering’ balloons. Supper was served as 
dusk approached, after which the crowd proceeded to the 
dance pavilion, where the last stragglers were seen as the 
orchestra played “Home, Sweet Home.”” The committee 
in charge of the arrangements for the picnic was headed 
by R. J. Kellerman, and was composed of Allen Pflugradt, 
Fred Cordes of the Cordes Supply Co., Frank Glas of the 
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Top picture: The outing committee—standing, Allen Pflugradt; 
Fred Cordes of the Cordes Supply Co.; Frank Glas of the 
Milwaukee Valve Co.; Fred Dannies, Milwaukee manager, 
American Radiator Co.—kneeling, Edwin Gapinsky, William 
Zacharias, and R. J. Kellerman, chairman.—Lower picture: 
G. C. Fox, Andrew Steel, Ralph Grassier and T. A. Wilde. 
Photos taken at the recent annual outing of the Heating and 
Piping Contractors’ Milwaukee Association 


Milwaukee Valve Co., Fred Dannies, Milwaukee manager 
of the American Radiator Co., Edwin Gapinsky and Wil- 
liam Zacharias. 

MASTER PLUMBERS HOLD MEETING AT JOPLIN 

Several members of the Association of Master Plumbers 
and Heating Contractors attended a joint meeting of the 
Joplin and Springfield associations at Joplin, Mo., on Fri- 
day, July 29, at which several important questions per- 
taining to the business were discussed. The following 
members of the associations attended: I. A. Donegen, St. 
Joseph, state president; C. L. Kennedy, St. Joseph; Wal- 
ter Hanson, Kansas City; G. A. Axler, Kansas City; J. D. 
Manley, president of the Springfield association; C. D. 
Dunlap, secretary of the Springfield association, and the 
following members from Springfield: J. E. Haley, R. H. 
Drussa, A. B. Utley, J. J. Lawler, H. J. Schuerer, C. E. 
Cook and G. A. Wood. Joplin was represented by W. E. 
Kerwin, president; Fred Hamm, secretary; H. Schulte, O. 


, Dagley, Barton & Law, Gelts & Lorinz and L. Mistofsky. 





ELLWOOD CITY, PA., HOLDS FIRST ANNUAL PICNIC 


About 200 master and journeyman plumbers, their wives 
and families, and several salesmen, spent an enjoyable day 
at the first annual outing, on July 19, at Rock Springs, 
near Harlansburg, Pa. 

Upon arrival at the grounds it was found that plenty of 
entertainment had been provided. Several exciting races 
were run; others engaged in horseshoe pitching; still 
others took advantage of the bathing facilities and enjoyed 
the swim immensely. Dancing lasted until a rather late 
hour. Although this was the first picnic the Ellwood City 
plumbers have held, it proved to be a very successful 
affair, and the forerunner of many that are to follow. 

The entertainment committee consisted of F. B. Cole, 
chairman; W. H. Frazier and F. J. Gardner. 





Los Angeles, Calif.—A 208-room store and apartment 
building will be erected on Western avenue, near Holly- 
wood boulevard, for the El Paula Holding Co. Richard 
D. King, 1124 Van Nuys building, is the architect. 
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Fine T oilet Seats 


Built-Well Toilet Seats have 
acquired and maintained their 
enviable reputation because 
the utmost in careful manu- 
facturing methods and fine 
materials are used in their Patented 
construction. They give com- 
plete satisfaction and plumb- 
ing contractors have come to 
depend on them for profit as 
well as customer satisfaction. 


Write for Our Prices. 


Built Well NG. Ca 


1458 W. Kinzie St. Chicago, Ill. 














Blake-Ussesa Patented 
Grease ‘Traps 





Most sanitary- Most efficient- Most economical 


In use all over the country for a long number of 
years with the utmost satisfaction in all instal- 
lations. This is a Grease Trap, not a “Make- 
Shift.” Recovers 99 per cent of the grease. 
Nothing to get out of order, and will last a life 
time. Easy to skim off the grease, and grease 
has a commercial value. Keeps waste pipes 
absolutely clean. 


TTT STIS UU PST SPL eT eu SLOT ae 





Write for circular and prices or see your jobber. 


BLAKE SPECIALTY COMPANY 
ROCK ISLAND, ILLINOIS 
Canadian’ Service: All Crane Company Branches 
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LAUNDRY TRAY LEGS 
(Alberene Pattern) 


Plumbing jobbers—if you have 
been looking for a good vlace to 
buy the good old Alberene 
Pattern Laundry Tray Legs— 
place your next order with us. 
Thoroughly seasoned and nicely 

finished castings make our tray 
legs preferred by most plumbers. 
Dependable Products— 







Dependable Service 


RICHMOND 


Foundry&Manufacturing Co. 
RICHMOND, VIRGINIA 











TRAP 


HEADQUARTERS 


Full Cast Body 
Ground Joint on Outlet 


The Best 


WE MAKE AN EX- 
TENSIVE LINE 


American Sanitary Mfg. Co. 


ABINGDON, ILL. 


























ALL LEAD 
ONE PIECE 


MIDLAND FLASHINGS 


Made from virgin 
Pig lead by ea pat- 
ented process that 
assures you of 
a pliable lead flash- 
ing free of air pock- 
ets and cracks and 
of uniform thick- 
ness. Heavy calk- 
ing ring inside. No 
joints tocomeapart. 
Will fit any pitch 
roof, 





“MIDLANO™ 6ht Af ROOF FLASHING 

















camcane meres meemzeeT nine GO Ask your jobber. 
ie iene Midland Metal Mfg. Co. 
The Yeliow Label is your protection against Kansas City, Me. Newark, N. J. 


inferior imitations. Insist upon it! 

















Water Works Brass Goods 
United-Oberndorf Corporation 
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SYRACUSE MASTERS HOLD ANNUAL OUTING 


About 250 master plumbers, representatives of supply 
houses and manufacturers, their wives and families, spent 
an enjoyable day at the annual basket picnic of the Syra- 
cuse, N. Y., Master Plumbers’ Association, held at Owasco 
Lake Park, near Auburn, Thursday, July 21. 

Owasco Lake Park is about 30 miles from Syracuse and 
the usual secret time run between Syracuse and the park 
was run. Everybody entering this event was required to 
report at James J. Dalton’s shop and received a time slip 
showing the exact time of starting. Upon arrival at the 
grounds, each entry reported to the committee, who made 
an accurate check-up on the actual running time of each 
individual driver. George Boysen won this event with one 
hour and twelve minutes, as his running time, for which 
he received a pipe-vise stand donated by the W. G. Shafer 
Co., Ine. 

In the men’s races the following were the winners: Rob- 
ert Pearson won the secret time walk; Robert and Arthur 
Pearson won the three-legged race; Frank Rinehart won 
the barnyard golf contest. 

Mrs. Maurice Coling won the secret time walk for 
women. Miss Ruth Turner won the women’s bean-bag 
throwing contest, and Mrs. H. E., Wright won the ball- 
throwing contest for women. 

In the boys’ event, Robert Straub won the 50-yard dash 
for larger boys, and Richard Bassett won the race for 
smaller boys. The boys’ three-legged race was won by 
Arthur Cavanaugh and John Snigg. 

The 50-yard dash for large girls was won by Roberta 
Straub, and the race for smaller girls was won by Esther 
Coling. Mona Freeman and Jane Thompson won the 
three-legged race for girls. 

Luncheon was served on the picnic grounds, a separate 





Top picture: Some of the members of the committee in charge 
of the Syracuse outing: T. F. Thompson, T. Burke, Frank 
Sheppard and A, B. Cavanaugh.—Middle picture: Other mem- 
bers of the committee; William Drexler, Herman J. Gaebler, 
J. F. Guider, secretary, and George L. Bauer, chairman of the 
committee.—Bettom row: J. C. Laurin; Hugh Carey of the 
Standard Sanitary Mfg. Co.; William Coling, Frank Brennan 
of Crane Co.; Harry Miller 
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The Brunswick White Seat is based on 
same core as has made Whale-bone-ite 





Seat world famous! 


Order One Brunswick White Seat 


at Special Showroom price $6.75 
AND GET THIS BEAUTIFUL 5-COLOR DISPLAY FREE! 


(Seat will be billed through your 


wholesaler — just send coupon) 


O make it easy for you to show and sell the Brunswick White 
Seat, we offer one at a special low price and will furnish with it 
the expensive window trim shown here FREE. 


Unique features make the Brunswick White Seat easy to sell. This 
new-type seat has the same laminated, hardwood core found in our 
world-famous Whale-bone-ite Seat. NO OTHER WHITE SEAT 
OFFERS YOU THIS UNIQUE CONSTRUCTION. It assures 
a permanency, a freedom from warping or splitting not found in any 
other white seat. 


The glasslike Brunsoid white surface of the Brunswick White Seat 
is also a remarkable development. As easy to keep clean as china. 
Guaranteed not to crack, chip, craze or change color. Every Brunswick 
White Seat is backed by a five-year guarantee. 


As a leader in your line, get this sample Brunswick White Seat at 
special low price and join with us to increase your seat business. 





Dept. 150, Seat Division 
THE BRUNSWICK-BALKE-COLLENDER CO. 


' 
' 
' 
' 
' 
623 South Wabash Avenue, Chicago : 
1 

Please send free window display and through my wholesaler ! 
send me sample Brunswick White Seat No. 624-71 at special , 
price $6.75. 
' 

My wholesaler’s name is...... : 
' 

' 

' 

' 

' 

' 

' 


My name 


Address 
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Compliments of 
ROTARIAN “GEORGE”, McCRARY 


es Apt te 
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Here’s the way “Rotarian George McCrary” gave 
THE STORY OF THE BATH 


to Birmingham ‘Rotartans* 


* Paul Broome, 


_— his compliments, “‘Rotarian 

George McCrary”’, of Birmingham, 
Ala., gave to his fellow Rotarians a copy 
of this little booklet which has done so 
much to educate the public as to the 
vital importance of the plumbing indus- 
try. If you want to put your industry 
on the map with your fellow Rotarians, 
Kiwanis, Lions, Boosters, etc., arrange 
to distribute ““The Story of the Bath” at 
one of your luncheons. It will be inexpen- 


sive—and will yield splendid publicity. 


Bradley Beach, 
N. J., and Ben 
Collier, Dan- 
ville, Ill. have 
given their fel- 
low Rotarians 
a treat. 

“Kiwanis” A. 
B. Hunt, of 
Williamsport, 
Pa., has fol- 
lowed suit. So 
has “Kiwanis” 
Ernest Demi of 
Philadelphia, 
Pa. So has 
“Kiwanis Bill 
Blottman, Wil- 
liamson, W.Va. 


Ask for a free co py of “The 
Story of the Bath’ oat you'll 
ste why Mr. McCrary gave it out 
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1900 PRAIRIE AVE. CHICAGO, ILL. 
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table being provided for each family or group. The tables 
were nicely protected by awnings in case of rain, and 
they came in handy late in the afternoon when it rained 
for a few minutes. However, this was not for long, and 
the sun shone again. William Drexler, famous coffee 
maker, was kept busy keeping up the supply with the 
demand. 

The committee was kept busy at the stand all day serv- 
ing ice cream, lemonade, balloons, squawkers and cracker- 
jack. Novelty caps were also distributed. The committee 
made a special effort to see that the children were shown a 
good time. They were given rides on the merry-go-round, 
chute-the-chutes, the miniature train and many other 
amusements in the park. Dancing was enjoyed in the 
afternoon and many stayed over to indulge again in the 
evening. 

The committee is to be highly praised for the manner 
in which it tried to show everybody a most enjoyable time. 
Willard Spicer is to be thanked for his assistance in get- 
ting things out to the park and back. J. F. Guides is also 
to be given credit for his work in assisting the committee. 
The committee was composed of George L. Bauer, chair- 
man, Arthur Cavanaugh, Frank Sheppard, Joseph Burke, 
Thomas F. Thompson, F. D. Bourke and Herman Gaebler. 





CHICAGO OIL BURNER MEN HOLD FIRST GOLF MEET 


The first golf meet of the Chicago Oil Burner Associa- 
tion was held at Medinah Country Club, near Chicago, on 
Wednesday, July 27. About twenty-five golfers, all con- 
nected in some way with the oil burner industry in the 
city, were present at the meet. A morning qualifying 
round of 18 holes was played, and another round of 18 
holes filled the afternoon. Luncheon was served at the 
clubhouse between rounds, and at the end of the day 
dinner was enjoyed by the golfers. After dinner the 
prizes were awarded, and J. H. McIlvaine won the first 
leg on the Risher Cup, donated by H. E. Risher. 





CONVENTION DATES 

August 19 and 20, 1927.—The regular quarterly convention 
of the Utah State Association of Sanitary and Heating En- 
gineers, at Cedar City, Utah. 

September 19-23, 1927.—The fall meeting of the American 
Welding Society, at Detroit, Mich., with headquarters at the 
Book Cadillac Hotel. A special section of the convention hall 
of 10,000 sq. ft. has been set aside for the Welding and Cut- 
ting Exposition, which is to be held in connection with the 
meeting. 

September 28, 1927.—Tentative date of meeting of Advisory 
Committee on Vitreous China Plumbing Fixtures, Department 
of Commerce building, Washington, D. C. 

September 29, 1927.—Quarterly conference of Presidents and 
Secretaries of Master Plumbers Clubs of the Southern District 
of California, in Master Plumbers Hall, Los Angeles, Calif. 


October 10-14, 1927.—The ninth annual convention of the 
American Gas Association at the Stevens Hotel, Chicago. 

February 14 to 18, 1928.—-The Midwestern Engineering and 
Power Exposition, at Coliseum, Chicago. 





Coming Trade Events 
August 13, 1927.—The annual outing of the Retail Merchant 
Plumbers’ Association of Minneapolis, Minn., at Orchard Lake, 
18 miles south of Minneapolis, on Paved Highway No. 50. 
August 13, 1927.—The annual outing of the Association of 
Master Plumbers of Kansas City, Mo., at Fairyland Park. 


August 13, 1927.—The annual outing of the Eastern Long 


Island Association of Master Plumbers to be held at Montauk 
Manor, Montauk, L. L, N. Y. 

August 13, 1927.—The annual outing of the Detroit Associa- 
tion of Sanitary and Heating Contractors, Inc., at Commerce 
Lake, Mich. 


August 17, 1927.—The annual outing of the Lake County 
(Illinois) Sanitary and Heating Engineers Association, at 
Columbian Garden, north of Wheeling, III. 
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PAINE TOGGLE BOLTS 


**The Most Practical Toggie’’ 
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VANNienycunbenaay 


The Toggle with the “Spring Wings” 
Save Their Cost in Time and Patience 


ANY STYLE HEAD—ANY LENGTH BOLT—STEEL OR BRASS 
NICKEL PLATED OR GALVANIZED 
SIMPLEST AND QUICKEST 


Samples on request — No Charge 


THE PAINE COMPANY 
2951 Carroll Ave. 88 Chicago, Illinois 


Stocks 79 Barclay Street, New York City, New York 
Carried (915 Bryant Street, San Francisco, California 

















itzgibbons 


rst. Oilers 


STEEL 

for steam, vapor and liot-water heat- 

ing, are being installed by hundreds of 
contractors because of low cost of in- 
stalling (built in one piece), freedom 
from breakage, fuel saving and assured 
owner-satisfaction. 

Ratings, 400 to 36,000 Square Feet 

WRITE FOR NEW BOOKLET 


Fitzgibbons Boiler Co., Inc. 


570 Seventh Ave., New York City 


Representatives in principal cities. 
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Domestic ENGINEERING’s Advertising 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 
your copy of the paper and hand it, with 
the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. Clip 


this, attach your check for $4.20 and 
mail today. 


DOMESTIC ENGINEERING 


1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 
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Meet your real 
competitors on 


their own ground 


“By your real competitors we mean 


all those retailers who address sales 
messages to your customers—the 
retailers who sell radios, automo- 
biles, furniture, and hundreds of 
other things. 


They select the newspapers because 
they have found that newspaper 
advertising is effective. 


Meet them on their own ground 


with the message of the products 
and the service you offer—give the 
prospect an opportunity to balance 
the benefits of your service with 
those others. 


Advertising Made 
Easy For You 


Our Advertising Editorial Serv- 
ice makes advertising easy for 
you. We send you a cut each 
week for the illustration — you 
clip the copy from your issue of 
Domestic ENGINEERING, and 
hand it, with the cut, to your 
newspaper. Easy, isn’t it? 
Send in your order today 
for three months’ service 


only $4.20. 


Domestic ENGINEERING, 
1900 Prairie Avenue, Chicago 
Send me the Advertising Editorial Service for 12 weeks. 


Check for $4.20 enclosed. 
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August 18, 1927.—The thirty-third annual outing of the 
Master Plumbers’ Association of Newark, N. J., at Klein's 
Grove, Oakland, N. J. 

August 18, 1927.-—The annua! outing of Connecticut State 
Master Plumbers’ at Double Beach, Branford, 
Conn. 

August 20, 1927.—The twentieth annual outing of the Mas- 
ter Plumbers’ Association of North Hudson, N. J., at Maywood 
Grove, Fairview, N. J. 

August 22, 1927.—The annual outing of Maine State Master 
Plumbers’ Association, at Bay View House, Old Orchard, Me. 

August 23, 1927.—The annual outing of the South Side 
Plumbers’ Bowling Club of Milwaukee, Wis., at Borkenhagen's 
Resort, Windlake, Wis. 

August 23, 1927.—-Monthly tournament of the Metropolitan 
Trade Golf Association, at Yountakah Country Club, Nutley, 
N. J. 

August 24, 1927.—The annual outing of the Master Plumbh- 
ers’ Association of Baltimore City, Inc., to be held at Heintze- 
man’s Shore. 

August 25, 1927.—The fifteenth annual clambake of 
Master Plumbers’ Association of New Bedford, Mass., 
Inc., at Whitfield’s Pavilion, Fairhaven, Mass. 

August 26, 1927.—The annual outing of the Master Plumb- 
ers Association of the Oranges at Connor’s Hotel, Water 
Witch, N. J. 

August 27, 1927.—The outing of the South and North Shore 


Association, 





the 
and 


Master Plumbers Associations of Long Island, at Lighthouse 
| Inn, Freeport, L. L, N. Y. 


| Golf Association and Michigan Trade Golf Association, 


August 27, 1927.—The annual clambake of the Master 
Plumbers’ Association of Plainfield, N. J., and vicinity, at H. 
Pfaff’s restaurant, Park avenue road, near Metuchen, N. J. 

August 27, 1927.—The annual outing of the Master Plumb- 
ers’ Association of Utica, N. Y., at Miller’s Grove. 

August 31, 1927.—The annual outing of the Master Plumb- 
ers’ Association of Montclair, Bloomfield, Verona (N. J.) and 
vicinity, at Idlewild Park, Little Falls, N. J. 

September 8, 1927.—September tournament of Western Trade 





| Golf Association at Glen Flora Country Club, Waukegan, I1l. 


September 10, 1927.—The annual outing of the Master 
Plumbers’ Association of Jersey City, N. J., to be held at 
Blasberg’s Farm, Hawthorne, N. J. 

September 14, 1927.—The annual outing of the Bronx Branch 
of the Master Plumbers’ Association of New York City, at 
Karatsonyi’s Hotel, Glenwood Landing, Long Island. 

September 14, 1927.—The annual clambake of the Master 
Plumbers & Steamfitters’ Association of Westchester County, 
N. Y., at the Colonial Inn, City Island. 











HERE ARE THE ANSWERS 
(Questions will be found on page 21) 

1.—At Louisville convention, in 1926. 

2.—The Minimum Code. 

3.—Forty-one. 

4.—One for each ten members or fraction thereof 
in its locals. 

5.—Multiply the Centigrade reading by 
a tenth, add 32. 

6.—The late Andrew Young, second president of 


N. A. M. P. 








S 
ay 


subtract 

















September 16, 1927.—Golf tournament of the Plumbing Con- 
tractors’ Association of Chicago at Evergreen Golf Club. 
21, 1927.—-Joint tournament of Western Trade 
at 


September 


Battle Creek Country Club, Battle Creek, Mich. 
September 24, 1927.—The annual outing of the Queens- 


| borough branch of the Master Plumbers Association of the 


City of New York at Narragansett Inn, Lindenhurst, L. I. 
October 7, 1927.—-Last tournament of season of the Western 
Trade Golf Association, at Calumet Country Club. 





Mansfield, Ohio.— The Midwest Properties Co. will erect 
a $300,000 commercial building here. 
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The Shower <Mixing Valve Par Excellence! 


The Rydal Rotating 
Dial Mixing Valve 


ays manufactured by 


HAJOCA CORPORATION 


cA SMERGER OF 
BRIDGMAN CO., KEYSTONE 
SUPPLY ‘& MFG. CO., KRUPP 
FOUNDRY CO. and HAINES, 
JONES & CADS3SURY CO. 


Manufacturers and Wholesalers of Plumbing, 


Heating, Steam and Roofing Materials 


General Offices 


30th St. Below Chestnut St. 
Philadelphia, Pa. 
BRASS WORKS. Philadelphia 
IRON FOUNDRIES. Lar e Fa Qua 


28 Branch Houses 
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Automatic Storage 


O water heater has ever made so 

many friends so fast as the Hum- 

phrey-built Kalamazoo Automatic Stor- 
age Heater. 






— 








Dealers and public recognized immedi- 
ately what it meant to have such a heater 


at such a price with the Humphrey 
guarantee back of it. 
Nothing was skimped or slighted—the 


Kalamazoo is a true Humphrey product, 
in every respect worthy of the name that 


has stood for the best only for more than 
40 years. 





Such a heater at popular prices was 
bound to go over big, and there is not a 
dealer in the country who has tried it 


out on a sales test and found customers 
lacking. 


If you are not selling the new Kalamazoo 
Automatic Storage Heater, you are duck- 
ing profits that could easily be yours. 


Write for full particulars and let us put 
you in the way of some immediate sales 


HUMPHREY COMPANY 


KALAMAZOO, MICHIGAN 


(Div. Ruud Mfg. Co.) 
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Merge to Form National 
Radiator Corp. 


Arrangements for the merger of six companies in the 
radiator industry were completed last week. The new 
consolidation, called the National Radiator Corp., will 
control more than one-fifth of the entire output of the 
country. The companies absorbed in the merger include 
the National Radiator Co., Johnstown, Pa.; the Niagara 
Radiator & Boiler Co., North Tonawanda, N. Y.; the Con- 
tinental Heater Corp., Dunkirk, N. Y.; the Utica Heater 
Co., Utica, N. Y.; the Union Radiator Co., Johnstown, Pa., 
and the Gurney Heater Manufacturing Co., Boston, Mass. 

The new corporation will own ten plants, two of which 
are located in Johnstown, Pa., two in New Castle, Pa., one 
each in Trenton, N. J., Utica, Dunkirk and North Tona- 
wanda, N. Y., Framingham, Mass., and Chicago, Ill. 

The National Radiator Corp. will have a total annual 
capacity, upon completion of the new radiator plant at 
New Castle, Pa., of approximately 60,000,000 sq. ft. radiat- 
ing surface and more than 90,000,000 pounds of boilers. 

John H. Waters, formerly president of the National 
Radiator Co., will be chairman; Edward Norris, formerly 
president of the Utica Heater Co., will be president and 
E. C. Andrews, formerly president of the Niagara Radiator 
& Boiler Co. will be chairman of the advisory committee. 


Six Companies 





NOW IN NEW LOCATION 


The Byrd Plumbers’ Supply Co., of Cleveland, Ohio, has 
moved from 770 Central avenue to its new building at 
3609 East 80th street, at the W. & L. E. Ry., according to 
an announcement just issued by the company. 





OFFICIAL OPENING OF BRANCH AT FORDSON, MICH. 

Park & McKay celebrated the opening recently of their 
new branch at Fordson, Mich., by inviting all branches 
of the industry to the official opening. Lunch and refresh- 
ments were served and besides the mayor and chief of 
police of Fordson over 250 guests attended from Dearborn, 
Wyandotte, River Rouge and Ecorse. The new branch is 





located at Lawson avenue and the Michigan Central rail- 
road tracks. Charles Freer has been made manager of 
the new branch. 





WILL PUSH FINANCING OF TRADE EXTENSION 
BUREAU’S $500,000 PROGRAM 

Definite progress in enlarging the activities of the Na- 
tional Trade Extension Bureau is reported as the result of 
a meeting held August 3 in Chicago, of the executive and 
budget and program committees of the bureau. The ques- 
tion of completing the financing of this larger program 
was the principal topic under discussion, but certain de- 
cisions for greater activity in the remaining months of the 
year were made. 

The meeting was attended by Walter J. Kohler, presi- 
dent of the Kohler Co.; Herbert W. Seymour, sales man- 
ager of the Crane Co.; C. K. Foster, executive vice presi- 
dent of the American Radiator Co.; William J. Woolley, 
president of the Wolff Mfg. Corp.; Louis Bruch, advertis- 
ing manager of the American Radiator Co.;. W. K. Glen, 
advertising manager of the Crane Co.; W. E. McCollum, 
secretary of the Central Supply Association; V. L. Sheldon, 
heating contractor, of St. Louis; George F. Reeke, master 
plumber of Green Bay, Wis.; Russell G. Creviston, secre- 
tary of the budget and program committee, and William 
G. Bergner, secretary of the bureau. Theodore Ahrens, 
president of the Standard Sanitary Mfg. Co., who is not 
a member of either committee, was present by invitation. 

In seeking additional subscriptions for the $500,000 
fund which is desired for 1928, the committees decided to 
concentrate .work in nine key cities and localities, with a 
local chairman in charge in each district. 
Chicago, Detroit, Cincinnati, Boston, New York, Baltimore, 
Philadelphia, Pittsburgh and’Cleveland. The selection of 
chairmen, the proper quotas and the materials which will 
be required in the campaign, were all considered at the 
meeting last week. 

The question of bureau appropriations for the last half 
of the year was studied and certain enlargements tending 
toward the development of the program 


These cities are 


were approved. 
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Photograph taken at the opening of the new branch of Park & McKay, at Fordson, Mich. 
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N. O. NELSON MFG. CO. OPENS BRANCH AT JACKSON, 
MISS. 


The members voted to continue the activities of the pub- 
licity committee and this was made a permanent group. 
Its members are Mr. Glen, chairman, Mr. Bruch, L. L. 
Smith, advertising manager of the Kohler Co., and Charles 
B. Nash, advertising manager of the Standard Sanitary 
Mfg. Co. Mr. Creviston is secretary of this committee. 

Edward Looker, secretary of the California Sanitation 
Development League of San Francisco, spoke at the meet- 
ing on a plan for furthering the work of the bureau on the 
Pacific coast. The committee members announced their 
interest in Mr. Looker’s suggestion and their agreement to 
investigate the possibility of carrying his plan through. 

Names of the local chairmen selected to push forward 
the financing campaign are to be announced shortly. 





DETROIT BRASS & MALLEABLE WORKS BUYS 
DETROIT SANITARY MFG. CO. 

Detroit Brass & Malleable Works of Detroit, Mich., has 
purchased the business and stock of the Detroit Sanitary 
Manufacturing Co. in that city. The business will be con- 
tinued under the old name as a division of the Detroit 
Brass & Malleable Works with general offices at 1177 
Holden avenue, Detroit, Mich. 





BUY TACOMA BRANCH OF BOWLES CO. 


The Tacoma, Wash., branch of Bowles Co. has been sold 
to Chauncey Baxter and associates, and its name has been 
changed to the Tacoma Plumbing Supply Co. Mr. Baxter 
was formerly Seattle branch manager for the Standard 
Sanitary Mfg. Co., of Pittsburgh, Pa. 





WILL REPRESENT GRAVER CORP. 

Robbins & Robbins, 801 Tchoupitoulas street, New 
Orleans, La., have been appointed sales representatives in 
the states of Louisiana and Mississippi for the Graver 
Corporation, of East Chicago, Ind. They will handle the 
company’s entire line of products. 





F. E. MYERS & BRO. CO. HOLDS SALES CONFERENCE 
The F. E. Myers & Bro. Co., Ashland, Ohio, held a 


four-day sales conference at its main offices and factory, 
July 26 to 29. A report of the year’s business and an 
outline of the policies of the company were given by 
P. A. Myers at the opening session of the conference. 
Officials, members of the office staff, salesmen and fore- 
men of the company were among the audience which 
listened to Mr. Myers’ address. 

Among those who made brief talks during the first 
morning’s session were: John Way, superintendent of 
machine shop No. 2; William H. Morr of the experimental 
department; William Tinkey, one of the oldest employes; 
Jacob Bixler, foundry superintendent; E. A. McDowell of 
the purchasing department; Oliver Straits, shipping depart- 
ment superintendent; E. H. Taylor, plant engineer; Jos. 
E. Bass, salesman; Robert Stewart of the tool department; 
Ed Kipp of the pattern department; Roy Miller of the re- 
pair department; George Sonners, superintendent of the 
brass machine department, and W. A. Classon of the power 
pump department. 

Wednesday's sessions were given over to sales talks 
and an inspection tour of the company’s plant. Roy 
Soule of New York City, editor of “Hardware Dealers 
Magazine,”’ talked on sales, as did G. D. Myers, sales 
manager. The Thursday sessions were given over to talks 
on the company’s products, the factory, advertising and 
credits and collections. The last day of the conference 
was devoted to a general discussion. On Wednesday 
evening the salesmen were the guests of the company 
Officials at the Ashland Country club. 
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The N. O. Nelson 
Manufacturing Co. of 


St. Louis, Mo., cele- 


brated the formal 
opening of its new 
branch at Jackson, 


Miss., on Wednesday, 
July 27. The new 
branch is located at 
West Capitol and Gal- 
latin streets in a one- 
story building, 43,000 
sq. ft. of floor space, 
constructed by the 
company, and it will 
be in charge of G. B. 
Jones, who is also 
manager of the com- 
pany’s branch at 
Memphis, Tenn. The 
day’s celebration was 
superintended by Mr. 
Jones, assisted by A. 
L. Willding, local su- 
perintendent, and W. 
Alex B. Pierce A. Gillespie, Duff 
Green, H. M. Ludlow, 
Geo. H. Chicaello and K. L. Rogers, who helped to enter- 
tain the large number of people who called at the display 
rooms between the hours of 3 and 9 p. m. Orchestral music, 
floral decorations and elaborate displays of modern plumb- 
ing fixtures, with refreshments on the side, gave the vis- 
itors an idea of the hearty welcome extended to them by 
the company. Alex. B. Pierce, vice president and general 
manager of N. O. Nelson Mfg. Co. of St. Louis, was the 
guest of honor, and out of courtesy to him and Mr. Jones, 
the Jackson Kiwanis Club invited members of the Nelson 
organization to attend its weekly dinner. The invitation 
was accepted and those present received a cordial welcome 
to the city from the members of the Kiwanis Club. 








SUCCEEDS LOS ANGELES B. T. U. CLUB 

The Heating and Ventilating Salesmen’s Club of Los 
Angeles, Calif., succeeds the B. T. U. club, which has 
béen in existence for the past eight years. With the 
change in name, which was decided upon by the members 
of the parent organization at a meeting held early in July, 
the club enters upon a new stage of existence, with new 
aspirations and with the determination to make of the 
heating and ventilating business in Los Angeles a success- 
ful vocation for everybody engaged therein. 

At the July meeting a new corps of officers was elected 
as follows: Chairman, A. W. Merrill; vice chairman, E. 
A. Simons; secretary-treasurer, John W. Crawford. 

At a meeting of the club held Tuesday evening, July 26, 
a new constitution and by-laws were adopted and a code 
of ethics for the guidance of the members was approved. 

The new constitution and by-laws and the code of ethics 
are based upon the experience of the old B. T. U. club 
during the last eight years. During those years the 
B. T. U. club tried various methods of organization and 
plans of making its efforts effective. Among these were 
the board of directors plan, the committee plan, the 
trustee plan and one or two others. None of these, how- 
ever, proved to be as effective as the more enthusiastic 
members desired, so when it was decided to change the 
name of the organization and effect a reorganization of 
the salesmen interested in heating and ventilating, it was 
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AUTOWATER SYSTEMS 


Satisfaction! That’s what your customer wants 
when you sell him a running water system. When 
he turns a faucet in his home, whether in kitchen or 
bathroom, he wants the water to flow as freely and 
as surely as it would if he lived in the city. It will, 
if his water supply is pumped with a Goulds Auto- 
water System. 


Every part of the Goulds Autowater System is made 
to give satisfaction. The motor is a standard 4 
h. p., compared to the \% or  h. p. motor of the 
average water system. Yet the Goulds \% h. p. 
motor uses less current than the overloaded \% or 14 


h. p. motors. 


The pump on the smallest Goulds outfit has a 
capacity of 210 gallons per hour, while most of the 
lower priced outfits have pumps of smaller capacity 
PF pn small to give the customer a sufficient supply 
of water. 


The workmanship of the famous Goulds vertical 
pump equals that of the finest automobile engine, 
and the pump in action has the same quiet smooth- 
ness of operation as a high grade automobile engine. 


The Goulds Autowater System will operate for years 
without noticeable wear on working parts. But 
when any parts do need attention, the simple con- 
struction of the vertical plunger type of pump makes 
all parts easily accessible. The two large valves can 
be reached by loosening two bolts. The bearings 
are outside and easy to get at. The plunger can be 
repacked in a few minutes without dismantling the 
pump. 

Read at the right the 8 exclusive features of the 


Goulds vertical pump that make the Autowater 
System absolutely reliable and troubleproof. 


Our Rural Service Departmen: will gladly help 
you solve the running water problems of your 
prospects, with no obligations involved. 


Goulds Pumps, Incorporated 
Seneca Falls, N. Y. 


GOULDS 














7 


Our catalog 15 
‘“‘Water for the 
Home” {gives a 
mint of informa- 


today. 





Illustrated above is the popular X-210 Outfit. 
Install one on your salesroom floor. It will 
help you make more sales of Autowater Systems. 
Remember, Autowater Systems can be sold on 
our special deferred payment plan. 


features found only 


in Goulds 


Autowater Systems 


Automatic Oiling Pump—Requires oiling 
once in two or three months. 


Outside Packed Plunger—Easy to repack 
without taking pump apart. 


Two Large Rubber Valves—-instead of four 
tiny ones. 


Air Valve—No working parts to give trouble. 
Bleeder Valve—Keeps pump always primed. 
A self-cleaning valve. 

Crankshaft—Drop forged steel. 

Air and Vacuum Chambers—extr@ large. 


Floating Belt Tightener—instead of spring 
tension type. No slipping belts. 












tion on, Auto- Aan GOULDS 
water ystems. 

Mail the coupon Zor PUMPS, Inc. 
for your copy, A Seneca Falls, N. Y. 


? 
? the Home.” 
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Trane Pumps are the 
product of the world’s 
largest manufacturers 
of small centrifugal 
units. 


Use This Book 


to boost sales on pumps 


Recommend the units illustrated in 
Trane Bulletin 20—for easy, profitable 


installations and enthusiastic customers 
after you complete the job. There is a 
Trane unit for every requirement— 
from the smallest sizes up to the big 
multi-stage pump now completely built 
in the Trane factory. Single and duplex 
condensation pumps—vacuum pumps 
—circulating pumps—booster pumps— 
all in one dependable line moderately 
priced for volume sales. 

If you do not have the latest edition of 
Bulletin 20, containing complete tables 
of capacities and pressures, etc., write 
for it today. 


THE TRANE COMPANY 
(Established 1885) 
204 Cameron Ave., La Crosse, Wis. 


HEAT CONCEALED 
CABINETS HEATERS 


*** PUMPS AND HEATING SPECIALTIES °" 
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decided to reorganize along the idea of groups. Of these 
there are twelve, each headed by a chairman elected by 
the members of the group. 

The Heating and Ventilating Salesmen’s Club will meet 
regularly on the second and fourth Tuesdays of every 
month at 2714 South Hill street, Los Angeles. 





BENEFITS OF “TRUTH IN ADVERTISING” CAMPAIGN 
INDICATED AT C. S. D. L. MEET 


Elliot M. Epsteen, attorney for the San Francisco Ad- 
vertising Club and its Better Business Bureau, delivered 
the principal address at the July 28 meeting of the Cali- 
fornia Sanitation Development League, held in the concert 
room of the Palace hotel, San Francisco. His subject was 
“Truth in Advertising, an Economic Force.”’ 

Upon calling the meeting to order, President Gilley an- 
nounced the departure of Secretary Looker for Chicago 
the following day, upon whose return it was hoped there 
would be submitted a report of a new plan which will 
mean much for the industry on the West Coast. 

Norman Farlow, chairman of the golf committee, an- 
nounced the day set for the August tournament, when the 
revised handicaps, on which his committee has been work- 
ing, will go into effect. 

President Gilley appointed Ross M. Clark as chairman 
of the day. Mr. Clark introduced C. W. Banta, vice-presi- 
dent of the Wells Fargo Bank and chairman of the Better 
Business Bureau, who bespoke the interest and co-opera- 
tion of the league in the activities of his organization, urg- 
ing them to assist in keeping the destructive elements out 
of business, through better, cleaner advertising—all the 
time working toward constructive ends. 

At the conclusion of Mr. Banta’s remarks, the chair- 
man introduced Mr. Epsteen. ‘‘A careful survey at one 
time disclosed the fact that the public disbelieved 80 per 
cent of the advertising,’’ said Mr. Epsteen. ‘‘This startling 
disclosure brought about the ‘Better Advertising’ move- 
ment, which is now extended to 43 cities in this country, 
headed by the National Better Business Bureau in New 
York City. But now this percentage is reversed; it is 
estimated that 90 per cent of the advertising copy is be- 
lieved.’’ 

The speaker then outlined the elements of credit as 
being based on the idea of confidence, drawing a parallel 
between credit and advertising, as having a foundation in 
common. Mr. Epsteen spoke at some length on land frauds, 
oil stock swindling schemes, and fly-by-night promotion 
work in general. ‘‘All this tends to destroy confidence,” 
he continued, ‘‘and it is to offset and overcome this tre- 
mendous economic loss that the Better Business Bureau 
directs its efforts. 

“Now, just how does this affect legitimate business? 
How does it affect you men of the plumbing, heating and 
ventilating profession? It works like this: A fake 
promoter will come into your community and absorb the 
life savings of hundreds of citizens—using extravagant 
advertising copy and making equally extravagant prom- 
ises—and the next week or the next month he’s gone. 
Meanwhile he has ruined confidence and done consider- 
able damage to credit, the latter result being particularly 
damaging, in that the man who had been planning to in- 
stall new bathroom fixtures, or the one who thought 
seriously of buying a new heating plant, would not only 
put off doing so indefinitely, but would doubt seriously 
any claim you might make for your goods when he was 
finally ready to buy.” 

Mr. Epsteen concluded his talk by referring to the 
efforts of the Better Business Bureau toward securing 


legislation that would put a stop to the operations of fly- 
by-night promoters. 
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George Larkin, president, Detroit Association 
Jack 


Caldwell, of Pierce, Butler & Pierce Mfg. Corp.—Picture at 


Top picture: 
of Plumbing and Heating Salesmen.—Picture at left: 
of United States Radiator Corp.—Lower 
H. D. Tuck, of Sloan Valve Co. 


S. Wilson, 
picture: 


right: 


DETROIT SALESMEN ENJOY OUTING 


The Association of Plumbing and Heating Salesmen of 
Detroit, Mich., held its annual outing Wednesday, Au- 
gust 3, at Stag Island. Members of the association met 
early Wednesday morning at Gratiot avenue and Seven 
Mile Road, driving to Marysville, where ferry service is 
maintained over to the island. , 

The sporting events were carried through smoothly. Earl 





i ie | 


Top picture, left to right: L. E. Schuster, H. B. 
R. Stone, W. W. Kunz and V, H. Conrad, all of Standard Sani- 
tary Mfg. Co.—Middle row: Bay Jones, manager Pontiac 
branch, A. Harvey’s Sons Co.; Frank Connell, American Radia- 
tor Co.; Hugh Bonner, of Port Huron.—Lower row: Chester 
Elliott and Joseph H. Quirk, both of Detroit Lead Pipe Works; 
D. Reed, Eljer Co., and E. Decker, American Radiator Co. 
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Top picture, left to right: F. D. Cooper, Excelso Products 
Corp.; 8S. Franklin, Speakman Co.; E, H. Stiller, Chicago 
Faucet Co.—Middle picture: Frank Maran, Harold Taylor, 
Earl Auty and William Muleahey, all of the Nelson Co— 
Lower picture: Fred Lapworth, Robert Dinning, T. Mann, 
Ray Nentwig and T. Tifft, all of Murray W. Sales & Co. 


Auty won the golf contest—an accuracy test—using a 
mashie. The 50-yard dash free-for-all was won by Bob 
Dinning of Murray W. Sales & Co. He won a box of cigars 
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for his effort in this event. Tillie Mann, another of Mur- 
ray W. Sales & Co.’s salesmen, won the fat men’s race. 
In the three-legged race, Hawkins and Shaugnessy 
walked away from the rest of the field. They were re- 
warded with a box of cigars. The broad jump, which 
carried a $9.00 necktie as a prize, was won by Leo Depp- 
man of the Peerless Boiler Co. The rooster fight was won 
by Bud Shaugnessy, who has won first prize in this line 
for the last three years. He won a nice fountain pen. 
The outing was successful in every respect and all the 
members regretted that the day had passed so quickly. 





PITTSBURGH SALESMEN HOLD SECOND ANNUAL 
OUTING 


The second annual stag outing of the Pittsburgh Chap- 
ter No. 9 of the National Association of Plumbing and 
Heating Salesmen was held. Saturday, July 30, 1927, at 
Turner Park, Perrysville, Pa. In spite of the threatening 
weather the affair was well attended by some 100 salesmen 
and their guests. : 

Upon arrival at the park a buffet luncheon was served, 
after which followed the athletic events, of which the 
baseball game held the most interest. Arthur Sloan of 
Bailey-Farrell Mfg. Co., captained the salesmen’s team, 
while Pete Scully led the plumbers. It was a nip-and-tuck 
battle until the seventh, when Art Sloan, sccretary of the 
Pittsburgh Chapter No. 9, cleaned the bases with a timely 
home-run, putting the salesmen in the lead. Although 
the plumbers tried hard, they were never able to overcome 
this lead, and they finished on the short end of a 9 to 6 
score. W..S. Zimmerman of Brownsville, Pa., umpired 
the game. 

Shortly after the game it poured down rain again and 
all rushed to the gymnasium for cover, where the other 
events were run. In the tug o’ war, the plumbers, headed 
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by W. H. Rowswell, proved their strength to the salesmen, 
who were headed by J. C. Mechling, president of the 


| Pittsburgh chapter. They received a box of cigars for win- 
| ning this event. 


By this time everyone had worked up a hearty appe- 
tite, and the crowd adjourned to the dining room, where 
a chicken dinner was served. A five-piece colored orches- 
tra kept the assembly entertained with old and new songs. 
Jack McPolan, one of the guests, sang several ballads, and 
proved to be a very popular entertainer. J. C. Mechling, 
president of the Pittsburgh Chapter, welcomed the guests. 
W. B. Bryar, general manager of Bailey-Farrell Mfg. Co., 
E. H. Eggleston of American Radiator Co., R. C. Smith of 


| C. A. Dunham Co., A. H. Getty, of the Standard Sanitary 


Mfg. Company, O.L. Williams of Bryant Heater & Mfg. Co., 
Fred Kay of New Castle, Pa., Lew Matter of Dormont, Pa., 
and L. D. McCandless responded to Mr. Mechlings’ re- 


, marks. They expressed their appreciation of being able 


to attend the outing, and were glad to see the wonderful 
co-operation among the salesmen. 

A great deal of credit was given the committee for mak- 
ing the affair a huge success. Committee: J. H. Warne, 
chairman; R. C. Gormly, J. W. Kinnard, J. J. Leahy, F. A. 
Vance and R. L. Donoghue, treasurer of Pittsburgh chap- 


| ter. 

















August 10, 1907 
The Lidgerwood Manufacturing Co., of 96 Liberty 


| street, New York City, is building a small addition to its 


foundry at Newark, N. J. 
1907 
The salesmen covering New England territory for the 
several Boston plumbing jobbing houses held their first 
dinner and outing at Nantasket Point, Saturday, August 
3. It was decided to form a permanent organization. 
1907 

The Sturtevant Engineering Company, of 147 Queen 
Victoria street, London, European representative of the 
B. F. Sturtevant Company, of Boston, Mass., has just 
opened a new office at 2 Rue Lebeau, Brussels, Belgium. 

1907. 

The International Heater Company has moved its New 
England office to 90 Sudbury street, Boston, where it has 
a spacious salesroom. The warehouse is still at Chelsea, 
where the entire branch has been located for the past 
eight years. 











1907 
The annual outing and basket picnic of the Master 
Plumbers’ Association of Pittsburgh, Pa., was held on 
Saturday, August 3. The picnic was held at Rock Point, 
fifty miles below Pittsburgh, and more than a thousand 
members and guests were present. Several baseball games 
were played. 





_ 1907 

Members of the Master Plumbers’ Association of the 
State of Connecticut responded almost unanimously to the 
call to the first mid-summer outing of the association, 
which was held at Savin Rock, on Wednesday, July 31. 





| Dinner was served at Hill’s Homestead, following which 


the attractions at White City were visited. 
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Personal Mention 


Theodore Ahrens, president of the Standard Sanitary 
Manufacturing Co., Pittsburgh, Pa., is in California on a 
vacation trip which will keep him on the Pacific coast for 
one to two months. He left Chicago August 3, after stop- 
ping over to attend the meeting of the executive commit- 
tee of the Trade Extension Bureau. 


J. R. Sproat has just been appointed superintendent of 
Wm. B. Scaife & Sons Co., of Pittsburgh, Pa., to succeed 
the late G. A. Meckel, whose death occurred some time 
ago. Mr. Sproat has a wide experience in all the depart- 


ments of this concern and is therefore well qualified for 


his new position. 

W. M. Scudder, formerly assistant to the executive vice 
president of the American Radiator Co., Buffalo, N. Y., 
has been appointed vice president of sales, with headquar- 
ters at the Western executive office, 816 South Michigan 
avenue, Chicago. 

P. B. Wallace, who has been traveling in the south for 
the Rundle Mfg. Co., Milwaukee, Wis., has taken charge 
of a new southern office opened at 302 Sixth avenue North, 
Nashville, Tenn. 


E. 8. Aitkin of the Trenton Potteries Company, Tren- 
ton, N. J., spent several days in Detroit, Mich., last week. 

Harold M. Friesley, having recently purchased a sub- 
stantial interest in the Great Western Supply Company of 
San Francisco, Calif., is now associated with that organ- 
ization in the capacity of vice-president and manager. Mr. 
Friesley was formerly connected with the Morris Stulsaft 
Company of the same city as manager of its main office. 

Thomas E. Crone has been appointed district manager 
of the Rome Brass Radiator Corp., 1 East 42nd street, New 
York City, with headquarters in New York City, it is an- 
nounced by J. D. Erskine, the company’s president. Mr. 
Crone has, for the past several years, been a district sales 
manager for W. A. Russell & Co., New York City, and is 
well acquainted with the heating field, especially in the 
metropolitan territory. His work with the Rome Brass 
Radiator Corp. will be largely in sales management and 
executive work of a general character. He is a member of 
the American Society of Heating & Ventilating Engineers. 

John B. Marine, formerly with Marine-Galligan Co., 
Philadelphia, and more recently with the United Plumb- 
ing Supply Co., has joined the staff of the Pennsylvania 
Range Boiler Co., Philadelphia, in the capacity of sales 
manager. 

Harry Brash has recently been appointed representative 
for the Eljer Co., Ford City, Pa., in the Seattle, Wash., 
territory. 


Jack Faulkner is now representing the Trane Co., of 
La Crosse, Wis., out of this concern’s Seattle, Wash., office. 


A. A. Vogel, formerly connected with the Chicago office 
of the Herman Nelson Corporation of Moline, IIl., has been 
placed in charge of this concern’s office at 778 Drexel 
building, Independence square, Philadelphia. 


A. H. Clark, manager of S. S. Fretz, Jr., & Co., Phila- 
delphia, is spending a short vacation at Ocean City, N. J. 


Thomas F. Leary, formerly in charge of the San Fran- 
cisco, Calif. branch of the Mueller Company of Decatur, 
Ill., has been appointed western division manager. Mr. 
Leary is succeeded by M. E. Henderson, who for fifteen 
years has been connected with the San Francisco branch, 
lately as assistant manager. W. L. Jett, who has been as- 
sociated with the Los Angeles branch as manager, is now 
southern division manager in charge of the southern 
states territory. Mr. Jett was succeeded in Los Angeles 
by R. W. Baugh. Ward L. DeWitt, formerly connected 
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These Radiator Hangers can be adjusted 214 
inches horizontally and 41% inches vertically 
after they are installed. This exclusive feature 
makes hanging jobs easier. Ask your jobber. 
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OIL BURNER CONTROLS 





Send for our Bulletin No. 110a 


It shows a complete line of automatic 
electric controls incorporating the 
Con-tac-tor mercury switches. 


Thermoswitches ; Boiler Controls 
Safety Devices 


ABSOLUTE CORPORATION 


ELKHART, INDIANA 
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90% Less Fumes 


DESOLVO is now the most 
powerful pipe cleaner on the 






















¥ market. Mixed with cold 
water, it generates an intense 
Sewer and Dr ain heat which no soluble matter 
D can resist. Order from your 
ipe Cleaner jobber—NOW. And don’t 
forget TUBOLA. “It cleans 
NET WEIGHT 15 OZ and polishes.” 
Manufactured by 
The CHAMBERLAIN gna The Chamberlain Co. 
Pittsburgh, Pa. 
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~ TABER 


— Automatic Midget 


«SUMP PUMP 


Note that the cover plate 
covers the entire bell of an 18 
inch tile. Water cannot flood 
the Taber ball thrust bearing. 
The Taber is made right and 
stays right. 


BE SURE! INSTALL A TABER 
Write for Bulletin MJ 727 NOW! 


Building quality pumps 68 years TABER PUMP CO., BUFFALO, N.Y. 


VVHERE a comparatively small a- 
mount of wateris required (not ex- 
ceeding 150 gallons per hour) the Deming 
Deep Well Pump, illustrated at the left, 
is an unusually efficient pumping unit. 


To insure quiet operation, the motor is 
direct connected to the working 
head by means of a worm gear 
drive. For complete information 
about this and many other types 
of Deming Pumps and Complete 
WaterSystems send forCatalogG. 

THE DEMING COMPANY 
Established 1880 Salem, Ohio 
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| with the Mueller Company’s Los Angeles branch as sales- 


man has been placed in charge of the Dallas, Tex., branch, 
and Ernest Golden joins the Mueller organization in Los 


| Angeles as salesman. The appointment of division man- 
' agers has been decided upon in order to bring about « 
| closer contact with the trade. 


E. F. Glore, president of Evins F. Glore & Son, Inc., . 


| Grand Central Terminal building, New York City, is visit- 
| ing at Battle Creek, Mich. Mr. Glore is expected back in 


New York August 15, 
Robert Burns, manager of the Philadelphia office of the 


Sloan Valve Co., is spending a few days at the company’s 


| J. B. 


SN 


plant in Chicago. 

John F. Rowe, manager of the New York City office of 
Wise, Inc., is vacationing at the Thousand Islands. 
Mr. Rowe also visited the company’s factory at Watertown, 
N. Y., and is expected back at his desk August 15. 

Warren D. Blatz has just been appointed sales manager 
of the Bead Chain Mfg. Co., Bridgeport, Conn., according 
to a recent announcement of that firm. Mr. Blatz was 
formerly general sales manager of the Bridgeport Brass 
Co., also of Bridgeport, Conn. 

Miss Margaret Ingels, after six years’ service in the re- 
search laboratory of the American Society of Heating and 
Ventilating Engineers, will join the research staff of the 
New York Commission on Ventilation on September 1. 
Miss Ingels is a graduate of the University of Kentucky, 
earning the degree of M. E. She first served with the 
Chicago Telephone Co., and then for four years was in 
the engineering department of the Carrier Engineering 
Corporation, joining the society’s staff in August, 1921. 
She is a member of the society, and has been identified 
with many problems in heating, ventilation and air con- 
ditioning while at the laboratory. 





HOELSCHER BROS. EMPLOYES PLAY ANNUAL 
BASEBALL GAME 

The employes of Hoelscher Bros., 1301-1311 Division 
street, Chicago, met at Forest Glenn forest preserve on 
Saturday, July 30, for their fourth annual indoor base- 
ball game, which resulted in a 13 to 8 victory for the 
Flue Cleaners over the Joint Wipers. The victors’ success 
was due largely to Mr. Clifford’s great pitching and the 
air-tight support given him by his team mates. Mr. 
Schlegel, who pitched for the losers, was wild, and 
the errors contributed by his mates accounted for a 
majority of the runs scored against him. The score 
follows: 


Joint Wipers AB R H C Flue Cleaners AB R H ( 
WEGRE Si asccsccue & BB eC A, Akasa 6 1 2 6 
Weel, CE. .sccss” 1 8S a € 3 3 5& 
Brumm, 1 b.. © 8 & F meee, SB. occ acu 6 3 4 4 
POR BUR cscsee, © F&F F OOM, .2 Bs aivesics S..2 5 2 
DOME, AD vazecicne 8 2 2 Hoelscher, 1 b.....6 1 4 9 
Nieisen, Sb. ..+.+8 1 8.3 CHRON, Dy vsccces 602 1 
| AR eee 5.044 EL, ee 6 2 5 1 
Schlegel, p.......5 0 3 2 ORIEG, CE, <isere 6323 2 
Teeener, Ci... soc. ) ©. oo a, ae 612 1 
45 3 23 29 54 13 30 31 

Three Base Hits—Dame, Hoelscher, Wendel. Two Base Hits 
—~Nelson, Vincent. Bases on Balls, Off Schlegel—Four, Off 
Clifford One. Struck out, By Schlegel, One—By Clifford, One. 


Double Plays, Trier to Nelson to Hoelscher. Umpire—Kremer. 





Toledo, Ohio—Libbey High School will erect a stadium 
to cost $105,000. 

Shreveport, La.—Francis Williams, chairman of the 
Louisiana Public Service Commission, is active in pre- 
liminary plans for the new Shreveport Union Station 
project. 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








PHILADELPHIA SUBURBAN ASSOCIATION HOLDS 
SUCCESSFUL OUTING 

Over two hundred strong, members of the Philadelphia 
Suburban Association of Master Plumbers, with their 
wives, children and guests invaded Rutherford Farm, 
Springfield, Pa., Saturday, July 30, for their annual outing 
and picnic. Reinforced by a goodly number of the supply 
fraternity, it was not long before the frolic got under way. 

David S. Sanderson, treasurer of the Philadelphia Sub- 
urban Association, again proved himself an able chairman 
of the committee, consisting of Warner White, Philip Bar- 
row, Joseph Bracken and Arthur C. Wilson. Mr. Sander- 
son arranged for a large card of field events for the day, 
and there was something going on practically all day. The 
non-participants were treated to a scene better than a 
three-ring circus, with field events going on all around 
them. There were running races, broad jumps, sack races, 
the ball throw for girls and boys, as well as for the ladies 
and men. The ladies also came in for the clothes pin 
race. Shoe races and quoit games were on the card for 
the men. 

On the ball diamond the master plumbers were admin- 
istering a terrible beating to the supply men in the base- 
ball game. The unofficial score was 38 to 5. Wm. Sharp 
pitched a steady game for the plumbers and was aided by 
sensational support, while Al Hanson, pitching for the 
supply fraternity, was afforded ragged support, offsetting 
his hard efforts on the mound. 

The winners in all events were handsomely rewarded 


for their efforts. There were beach dolls and stuffed 


miniature dogs and elephants for the young girls, silver 
compacts for the young ladies and silver bread trays and 
dishes for the ladies. The boys received baseballs, gloves 
and bats, the men smoking sets, pipes and card Cases. 


Ice cream and liquid refreshments were to be had all 
day long. 

Night brought to a close one of the best outings held, 
and it was a tired but happy crowd that wended its way 
home. 





MICHIGAN MASTERS CO-OPERATE IN OUTING 

The annual picnic of the Oakland County Master Plumb- 
ers and the Port Huron Master Plumbers was held Tues- 
day, August 2, at Stag Island. Numerous sporting events 
were enjoyed by everyone present. The ball game between 
the Oakland County masters and the Port Huron masters 
was the feature event of the day. The Oakland County 
masters were a little too strong for their adversaries and 
triumphed by a score of 14 to 12, due partly to the south- 
paw slants served up by Bert Edge of Pontiac. 

Hugh Bonner of Port Huron was on the firing line for 
the opposition, but his deceptive slants would not de- 
ceive, which is the reason the Port Huron element was on 
the wrong end of the score. 

The members all enjoyed a chicken, fish and frog dinner 
at Stag Island Hotel as the guests of Murray W. Sales. 





SOUTHERN CALIFORNIA PRESIDENTS AND SECRE- 
TARIES TO MEET SEPTEMBER 29 

The quarterly conference of presidents and secretaries 
of Master Plumbers’ Clubs in the Southern District of 
California will be held at 10 a. m., September 29, in 
Master Plumbers’ Hall, 1832 South Hope street, Los An- 
geles, State President C. H. Hutton has sent a circular 
letter to all presidents and secretaries in the Southern Dis- 
trict asking them to be present at that conference and to 
come prepared to report on the progress their associations 
have made since the last conference. 





Top row, left to right: David S. Sanderson, treasurer, Drexel Hill, Pa.; Arthur Wilson, secretary, Rutherford Farm, Colling- 

dale; Ed Sharp, president, Yeadon; M. Dilks of Llanerch, vice president, all officers of the Philadelphia Suburban Master 

Plambers’ Association, and Warner White of Oakmont, past president.—Lower left: Some of the men attending the outing. 
—Lower right: Some of the women and children at the Philadelphia outing 
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CAMDEN MASTER PLUMBERS’ ANNUAL OUTING 
Silver Lake Park, Clementon, N. J., was the scene of the 
annual outing of the Master Plumbers’ Association of 


Camden, N. J., held Thursday, July 28th. 

A goodly number of master plumbers, their 
friends and children along with a representative group of 
the supply fraternity gathered at the park early in the day 
for a real day’s outing. Many more came later on in the 
day for the big event of the evening, the dinner, and for 
dancing at the Silver Lake Inn. 

Chairman, J. W. Dunphey and his committee men, C. 
M. Scull, H. J. Eichfeld, E. Limroth, S. Ricks and Emil J. 
Riegert, arranged for a card of field events for the after- 
noon. A buffet luncheon was served at 1 p. m., and the 
field events were scheduled at 2 p. m. 

The first sports event called for the nail driving contest 
for the ladies. Mrs. C. R. Peters wielded the mightiest 
blow and won first prize. Mrs. E. Limroth was second. A. 
S. Hutt won the men’s show race with Fred Schmidt 
second. In this event for the ladies, Mrs. T. MacDonald 
came in first and Miss Irene Brown won second place. The 
three-legged race for men produced some thrills with 
Shields and Peters coming in first. Backner and Carr won 
second and third honors. Clarence Peters won the 50-yard 
dash for boys with Richard Strack second. Freda Schmidt 
won this event for the girls, and Catherine MacDonald 
came in second. In the 100-yard dash for men Clarence 
Peters won the honors with Chas. Rowand, second. Mrs. 
H. L. Eichfeld won the clothes pin race with Miss Irene 
Brown second. The sack race for both the men and ladies 


wives, 








Top picture: Committee in charge of Camden outing, Joseph 
Dunphey, vice president of association and chairman of com- 
mittee; S. Ricks; C. M. Seull; H. J. Eichfeld, president; E. 
Limroth.—Lower picture, kneeling: E. R. Bopp, Pierce, Butler 
& Pierce Mfg. Corp.; A. S. Hutt and H. L. Gilmour, both of 
Mott Co.; standing: J. M. Nevius and H. M. Weest, both of 
Standard Tank & Seat Mfg. Corp.; S. Blackner, Camden Pot- 
tery Co.; H. D. Burns, J. D. Johnson Co., Ine.; Robert Hughes, 
Crane Co.; R. L. Dowdell and A. A. Scharnagl, manager of 
Camden branch, both of J. D. Johnson Co., Inc., and A. J. W. 
Peek, Ross Mfg. Co. 


provided more thrills. Mrs. E. Diehl won this event for 
the ladies, and H. J. Eichfeld won in the men’s race. Miss 
Irene Brown won the peanut race. In the shooting contest 
Clarence M. Scull walked off with the most clay pigeons. 
The auto tag race produced a winner in Wm. Brown. 

A fine dinner was served at the Inn in the evening, after 
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which dancing was enjoyed. Doctor Stone of the Camden 
Board of Health department spoke briefly before the close 
of the dinner. 





SHOW KEEN INTEREST IN STATE PLUMBING CODE 

At a recent meeting of the Master Plumbers’ Association 
in Charlottesville, Va., each member, in fact every part- 
ner of all member shops was present to discuss the pro- 
posed campaign for a state-wide plumbing code. Follow- 
ing talks by visiting state officials and officers of other 
local associations, as well as discussions led by Charlotte- 
ville officers, each member pledged moral and financial 
support toward the campaign. 





BAY DISTRICT PLUMBERS HEAR POTENT 
MERCHANDISING TALK 

A meeting of educational benefit to the plumber took 
place at the Athens Club, Oakland, Calif., Friday evening, 
July 15, under the auspices of the Oakland-Berkeley-Ala- 
meda Master Plumbers’ Association. At the banquet tables 
were seated upward of two hundred representative mas- 
ters, plumbing supply salesmen and journeymen from 
Northern and Central California. 

At the conclusion of the dinner, Miss Evelyn Previatti 
rendered three highly enjoyable vocal solos, followed by 
Frank Austin, who sang three numbers that were equally 
well received. 

The speaker of the evening was C. W. Wanger, presi- 
dent of Woodward-Wanger Co. of Philadelphia, and mem- 
ber of the board of direetors of the National Trade Exten- 
sion Bureau. In his opening remarks, Mr. Wanger paid 
gracious compliment to the rank and file of the local asso- 
ciation and the members of their enterprising committee 
which had made possible such well attended and enthusi- 
astic meetings, concluding his introduction with a plea 
that those who have not so far affiliated themselves with 
their local M. P. A. should at once do so. He then quoted 
Charles Schwab: ‘‘What you need, and what I need, and 
what we all need in this business world of ours is some- 
body to make us do the things we can do, but won’t.” 

The speaker then passed to the subject of building ac- 
tivity, from a country-wide standpoint. Assuming the year 
1923 to represent the 100 mark, he quoted 1924 at 141, 
1925 at 126, 1926 at 121, and the first four months of 
1927, 81. These comparative figures he used for a back- 
ground, against which he drew a vivid picture of present- 
day competition; and into this competition enters what he 
called the wholesaler-retailer. ‘“‘And some jobbers are 
straddling the ethics of good business,’ the speaker added. 
“We have in America facilities for manufacturing more 
than twice as much plumbing and heating material as we 
are able to consume. This, as you know, results in death- 
dealing competition. Now just let me impress this fact 
on you, gentlemen: You can’t overcome this handicap by 
price-cutting. 

“Never mind the ten-cent item,’’ Mr. Wanger advised. 
“Nor the fifty-cent article, nor the piece of goods marked 
a dollar; but sell the job at a profit. Nothing has any 
value until it is marketed at a profit.”’ 

If the plumber disregards his merchandising opportu- 
nities, argued the speaker, he will soon find himself in 
the same category as the carpenter, the brick-layer, the 
plasterer—with nothing in the world to sell but labor. 

“We absolutely must acquire the viewpoint of salesman- 
ship,’”’ he continued. ‘‘We must cultivate the ability of 
persuading the customer to see clearly the degree of sat- 
isfaction, convenience and comfort to be secured from 
buying only the best goods. 

“Conditions are continually changing in our industry, 
as they are in other industries, and we must not only be 
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aware of these changes, we must endeavor to foresee them. 
This we can do by constantly moving in the direction of 
profits, proper display and good ethics. 

“In the flow of merchandise from manufacturers to con- 
sumer, the master plumber forms the ‘neck of the bottle,’ 
and the plumber who is not making the most of his oppor- 
tunities is deliberately closing the bottle at the neck.” 

Mr. Wanger spoke at some length on the desirability of 
teaching journeymen to sell, supporting his remarks by a 
number of notably successful efforts in this direction all 
over the country. ‘‘The first point to be gained in this 
direction is to sell yourselves to your journeymen; make 
them have a real, live interest in your business. Then 
educate them to sell, encourage them to suggest needed 
bits of equipment or additional installations about the 
home, and while the journeyman can hardly be expected 
to garb himself in immaculate linen, have him bear in 
mind that the people in whose homes he works are the 
ones who pay his wages and that he must try to create as 
little muss and dirt as possible. So much for selling serv- 
ice. Now for the merchandise part of it. 

“I wonder if you gentlemen realize what a tremendous 
advantage you enjoy over those engaged in other crafts. 
Do you know what it means and how many potentially 
valuable contacts are established through, having your 
representatives—and by that I mean journeymen—go 
right into the very heart of your customers’ homes and 
talking directly with those most intimately concerned with 
just the goods we have to sell? I can cite countless in- 
stances of journeymen materially increasing the sale of 
supplies and equipment by just the proper amount of sug- 

gestion, and by carefully explaining how much better this 
would work and how much better that would look. Give 
your journeymen a definite sales talk for your goods; 
show them just how an article is made; explain to them 
its points of superiority over a cheaper line. In short, 
have them go out properly equipped to perform the job in 
hand, and, if possible, to create business for you.” 

Mr. Wanger spoke in warm praise of the enterprising 





Top row: L. T. Fest, vice president of the Plumbsteam Club; 
George E. Kitson; William S. Keller.—Middle row: J. F. 
Thompson; H. Herman; H. J. Walther, chairman of the enter- 
tainment committee; H. Myers; R. B. Kneedler; A. Miller.— 
Bottom row: Front, B,. MeMullin, J. Reisenwitz, W. E. Weos- 
nan; back, D. F. MeIntyre, J. R. Steel, 8. S. Struse, J. P, Ma- 
loney and J. T. Johnson.—Photographs taken at the recent 
outing of the Plumbsteam Club of Philadelphia 
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THE 
Crown Ratchet Reamer 


Will ream pipe 34 to 2!, inches 


The ball is comfortable to the hand, does 
not cramp the fingers nor tire the wrist. 

The handle is not ribbed and is comfortable 
to grip along its entire surface. 


The new cone type construction supports 
the blades throughout their entire length, 
thus preventing any possibility of them 
coming loose. 

The blades are made of finest steel, will 
hold edge maximunr length of time but can be 
ground when necessary without removal. 


The pawl has an extra wide bearing sur- 
face on the ratchet teeth, giving greatest 
service with least wear. 


Order one today through 
your local jobber. 


CROWN DIE & TOOL CO. 


2636 NORTH KEELER AVE. 
CHICAGO 
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No. 846 Combination Duplex Water Feeder 





The Duplex Water Feeder 


The McAlear No. 846 Combination Duplex Water 
Feeder w:th Low Water Electric Cut-out Switch, 
shown here, is especially designed for use in 
connection with low pressure oil burning installa- 
tions. In addition to performing its duty as a 
boiler feeder, it breaks the electric circuit operat- 
ing the oil burner pump, should the water level 
in the boiler reach the danger point. 





If you do not have acatalogue 
of McAlear complete line of 
specialties, send for one today 











Soll ” Pneumatic Water Supply ‘Systems 
* Tankless Water Supply Systems 


24-Hour Delivery, © 
Any Capacity — Any Head * 


|| SE WACE-CONDENSATION- 
BILGE+ FIRE~ HOUSE- 
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master plumbers throughout the country who have adopted 
the shop-on-wheels idea, parenthetically commending Pres 
ident Picard of the Oakland-Berkeley-Alameda masters, 
who has recently adopted the idea and one of whose 
‘“‘wheeled shops’’ was on display at the club entrance early 
in the evening. 

articular emphasis was laid on the importance of an 
adequate window trim, the speaker urging the masters to 
“outdo the jeweler, outdo the haberdasher, and create in 
the minds of the public—your customers—a lively inter- 
est in sanitary equipment. Display your gleaming white 
enamel goods, with their bright nickel trims. Your mer- 
chandise is particularly well suited for showing. 

“And now about the persons you leave in charge of your 
shop or store when you are called away. Do they have 
your interest at heart? Do they invite business or do they 
turn it away with a surly indifference? Does the girl who 
answers your telephone know what common civility 
All these things are most important. All of you 
are spending hard, cold cash for advertising in one form 
or another with the sole object of bringing business into 
your establishments, and when it does come in be sure the 
proper contact is instantly established. 

“Do you know that 95 per cent of plumbing and heating 
material is bought and but 5 per cent of it is sold?”’ This 
the speaker cited merely as an index to the amount of 
selling effort put forth by the plumber. In other words, 
the majority of purchases are made through necessity or 
voluntary buying, a negligible quantity of merchandise 
being turned over through the medium of salesmanship. 
Indicating the amount of business done in heating and 
plumbing goods by house-wrecking concerns and the qual- 
ity of goods usually offered for sale in such establish- 


means? 


| ments, Mr. Wanger said: ‘‘Very rarely do you find a cus- 
| tomer who knows first-class goods from second-class goods. 


| 


} 


| either. 


We must educate them in this matter, in the process of 
which educational work we will find the results to be mu- 
tually beneficial. 

“Don’t underestimate your customer’s requirements, 


Size him up, and if he is able to buy the best pos- 


| sible equipment, don’t talk anything less to him. Never 


talk nickels when you should talk dollars. 
“Sell; satisfy; make your service pay. And if you’ll do 
this you will live to sell another day.’”’ 





RAIN FAILS TO DAMPEN ENTHUSIASM AT FAIRFIELD 
' OUTING 

Notwithstanding an unfortunate deluge of rain which 
flooded the countryside during the annual clambake of the 
Fairfield County Master Plumbers’ Association, Inc., held 
at Woodside Park, Stamford, Conn., on July 27, the day 
was most enjoyable. The storm didn’t break until after 
the major field events had ended and, inasmuch as the ca- 


| terer serving the bake had provided for such an eventual- 
| ity by spreading a huge tent over the tables, the 150 mas- 


ter plumbers and their friends enjoyed a delicious meal 
without discomfort. 
The day began with a ball game played by a team of 


| master plumbers and a nine picked from the ranks of the 


journeyman plumbers. According to the score, which was 


| 7 to 6, the master plumbers showed a superior brand of 


baseball. The teams as they lined up were as follows: 


Master Plumbers Journeymen 
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Besides the game a number of other contests aroused 
keen rivalry. The only one of these which suggested la- 
boriousness was the fat man’s race won by J. J. O’Brien 
with J. C. Kery second. Asa prize, Mr. O’Brien was given 
a card of plumbing specialties, and Mr. Kery received a 
Bareham & Saunders price guide. The other events were 
100 yard dashes for salesmen, master plumbers, and jour- 
neymen. The first of these dashes was won by W. Bright 
for which he received a shaving mirror, and M. K. Black- 

















Top picture, left to right: A. E. Russell, R. T. Rock and H. F. 
Bryant, all of Bridgeport, Conn.—Middle row: George Peabody 
of Greenwich and George Wevay of Glenbrook, Conn.—Bottom 
row: Charles Roberts, president of Roberts & Pressmor, Ine., 
Norwalk, Conn., and G, D. L. Raymond of Stamford 


well, who was second, was given a tire pump. A. E. Rus- 
sell was awarded a can of ‘‘X’’ liquid, and J. J. O’Brien re- 
ceived a stock and dies as the first and second victors in 
the master plumbers’ classic. The contest among the 
journeymen resulted in a first prize of stock and dies, to 
William Richie and a second prize of a combination faucet 
to D. Perlman, who also received a ten-inch wrench for 
being the most agile in the sack race. His nearest com- 
petitor in the last named event was F. Blackwell, who 
received a combination faucet. The three-legged race 
provided much amusement and was won by A. Grogins 
with T. Ireland as his partner for which they received, 
respectively, a gasoline torch and a combination faucet. 
T. Blackwell paired with J. T. Shefech carried off second 
prizes of wrenches. 

The preparations and the conduct of the outing were 
ably handled. by the following members of the organiza- 
tion: John Forger, G. D. L. Raymond, Stephen Miller, 


Harry Nathan, W. D. Dickson, Charles Knapp, G. D. Goul-’ 


den, George Turner and J. J. Kenney. 
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URKs 


sUPER-IURBINE 


PUMPS 


“Only one moving part” 


- A LIFE-TIME OF SERVICE’ = 
Dealers: Send for No. 83 Bulletin! 


DECATUR PUMP COMPANY 
632E. Cerro Gordo St., Decatur, Ill. 
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PNEUMATIC—STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 


That 


Feature 








Without the “Duplex” feature, a water feeder 
must be placed so low that the danger line is 
reached before the supply valve opens. The 
“Duplex” feature assures real water line con- 
trol. Ask us to tell you why. 


Ask for Bulletin D 6. 
“ 


MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush-Terminal, N.Y. (1) 
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an 
The good word is spreading. Every womal 
appreciates legless radiators because there's 
nothing to Interfere with mop or sweeper. 
Clear floors are easy to clean! 


E-Z Hangers require only one bolt per hanger. 
They are adjustable both laterally and vertl- 
Anchor bolt does not require accurate 
Adapted to any wall, any legless 

Use these better hangers. 


HEALY-RUFF COMPANY 
770 Hampden Ave., St. Paul, Minn. 
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RED BANK OUTING AN ENJOYABLE AFFAIR 

The Villa Ritchie, beautifully situated on the pic- 
turesque Shrewsbury River, and surrounded by large well 
shaded lawns, was the scene of the Indian clam bake of 
the Associated Master Plumbers of Red Bank (N. J.) and 
Vicinity, an association consisting of masters from At- 
lantic Highlands, Belford, Eatontown, Fair Haven, High- 
lands, Little Silver, Middletown, Oceanport, Port Mon- 
mouth, Red Bank, Rumson and Seabright, N. J. Ap- 
proximately 60 people unloaded from automobiles at the 
gathering place during the morning of Thursday, July 28, 
the date of the event, and proceeded to partake of as en- 
joyable an affair as this association has held in recent 
years. 

Sport events took up much of the afternoon, John Ney 





Attendants at the annual clambake of the Associated Master Plumbers of Red Bank (N, J.) and vicinity 


of M. O’Neill Supply Co. collecting the first win, the broad 
jump. Joseph Lehotay of Elizabeth Hardware Co. carried 
off the honors in the shot put, then a master plumber, John 
Burnside of Red Bank, scored in the potato race. ‘‘Cap’’ 
Kennedy, Rumson master plumber, showed a clean pair 
of heels to his fellows in the running broad jump, and 
Arthur Sidler, of the American Radiator Co., scored for 
the salesmen in the free-for-all race. 

During the day, the members assembled for a group 
photograph, and what is more important, also,assembled 
for an excellent dinner. The party came to an end about 
6 p. m., after an enjoyable day. The committee was headed 
by Secretary Harold P. Smith. The other officers of the 
association are Thomas Cook, president, and Fred Herth, 
vice-president. 





way to new economies in pipe-threading equipment 


FF: thirty-three years Oster has been leading the 


and practice. The past three years particularly 
have seen remarkable improvements—improvements 
that have placed Oster far in the lead—improvements 
that have meant more profits for pipe-threaders through 
savings in first cost, time and energy. Now comes Oster’s 


latest achievement in pipe-threading progress —— 





The New 
Oster No. 414 
Power Boy 
Bull Dog 
Die Stocks 
In 15 sizes for 
pipe from \" 
to 5"—plain or 
ratchet type. 
‘a! 
Bull Pup 


Die Stocks 
Four sizes— 
for %"to 1" pipe. 





Recedi 
Die Stocks 


Three sizes— 
for 1" to 4" pipe. 


The first really 
portable, heavy-duty 
pipe-threading machine 


OW you can thread pipe up to 12" 

on the job— 4" to 4" through the 
barrel and 4%" to 12" with auxiliary 
drive shaft—for the ‘‘414’’ is portable. 
It weighs but 380 pounds—two men can 
carry it—and is only 24%" high, 20" 
wide and 47" long. You can move it 
quickly and easily to any desired place 
on the job. There are two speeds in 
addition to the variable speed of the 
H. P. motor. Bulletin No. 72 de- 
scribes this latest Oster profit-maker. 
Write for it—and the catalog — today. 


THE OSTER MANUFACTURING CO. 
2077 East 61st Place - Cleveland, Ohio 
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SOUTH SHORE ASSOCIATION SELECTS OUTING DATE 

August 27 has been picked as the date for the annual 
outing of the Master Plumbers’ Association of South Shore, 
Nassau County, Long Island, N. Y., by the outing commit- 
tee, it is announced by Randolph M. Taylor, the secretary. 
The Long Islanders will meet at the Lights Club, Freeport, 
N. Y., at 1 p. m. The program includes games, boating, 
swimming and a dinner. 





BRONX ASSOCIATION TO HOLD OUTING IN 
SEPTEMBER 

September 14 will be the date of the annual outing of 
the Bronx Branch, Master Plumbers Association of the 
City of New York, Secretary S. G. Arnone has revealed. 
The: association will meet at Karatsonyi’s hotel, Glenwood 
Landing, Long Island, where the usual program of sports 
and a good dinner will be held. 





BINGHAMTON MASTERS HOLD OUTING 


The fifth annual outing of the Binghamton, N. Y. Master 
Plumbers’ Association was held at Oquaga Lake, Wednes- 
day, July 20. The crowd numbering about 80 in all, was 
comprised of master plumbers, their wives and families, 
and the outing was also attended by representatives of the 
supply houses and manufacturers. Oquaga Lake is one 
of the most beautiful summer resorts in the state, and 
while it is situated about 30 miles from Binghamton, the 
drive through the mountains is so beautiful that no one 
could help but enjoy it. 

Shortly after the arrival at the lake a baseball game 
was put under way. William Collins and Robert Cunning- 
ham chose sides. After a very hard battle Mr. Collins’ 
team finally won by a score of 5 to 2. T. J. Cronin, presi- 
dent of the association umpired the game, and was never 
in hot water for his efficient decisions. 

Other events of the day were the balloon race for ladies, 
which was won by Miss Barbara Folley. Mrs. W. J. Col- 
lins was second in this event. The potato and button sew- 
ing race was won by Mrs. Charles Schmidt, and Mrs. George 
Schmidt was second. The balloon bursting contest was 
won by Miss Thelma Hudson. All of the winners were 
presented with cash prizes. Bowling, bathing and horse- 
shoe-pitching were other sports indulged in during the 
day. T. J. Cronin kept the crowd entertained with his 
many diving stunts. A boat trip around the lake was 


ns 











Top picture: The winning baseball team; Karl F. Oeftering, 
G. J. Schmidt, L. F. Oeftering, J. D. Bensley, J. D. McCullough, 
H. L. Hudson, W. J. Collins, captain, P. F. Mills, F. J. Oefter- 
ing and C. H. Starr.—Bottom picture: The losing baseball 
team.—Photos taken at the Binghamton outing 
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The new “Rainbow” is now fitted with 
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BASIN FAUCETS 


PATENTED, OCT. 20, 1925 PATENTED DEC. 21, 1926 
PATENTED IN CANADA APRIL 12, 1927. 
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3 D-477 “‘“NEW MODEL” 


A decided improvement that makes them practically everlasting. 
The Basin faucets have bronze removable seats, hard vulcanized Rubber 


Seat Washers, non-rising, stem-direct pressure. “Principle” of stem, against 


seats, no grinding or twisting and very smooth working. The body of the 

faucet is not threaded to engage the stem and (outside of the Bronze Re- 

movable Seat) the body of these faucets are absolutely everlasting. 
Removable seats will be appreciated by users and in the ‘*‘NOwOB"’ 


construction not only the seat but all wearing parts are renewable. 


Rainbow fixtures have always been in demand—the ‘‘ NOWOB”’ con- 


struction makes them better than ever. 


LIST PRICE $18.00 each 


Write your jobber for prices 


STREET & KENT MFG. CO. 


1954-64 Clybourn Avenue : CHICAGO, ILL. 
Manufacturers in Chicago since 1888 


Your good reputation is 
your greatest business 
asset. Commonwealth 
Lavigne Radiator 
Valves help you to es- 
tablish and maintain 
this reputation. 


lll yo. 


Jobber 
Can 
Supply 
You 





COMMONWEALTH BRASS CORPORATION - DETROIT 














MORE KITCHENS 


have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 
increases steadily. So do 
profits—ours and yours 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 


Cc a H Cc AG o The Chicago Faucet Ce. 
2700-22 N. Crawford Ave. 
FAUCETS 2:c% 
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DEPENDABLE 
Sor PIPE and FITTINGS 


Sanitary Co. of America 
LINFIELD, PA. 

















Telephone: Lawndale 1850 - 1851 


Ingot Brass 


Smelters and Refiners 
High Quality Metals 
Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 2ist St. 
Jehn Hartman, Sales Mgr. Chicago, Ill. 






























ESTABROOK 


DOUBLE TY 


Estabrook Double TY Fittings 
have been helping plumbers where 
they had to install fixtures on op- 
posite sides of a partition. They’ll 
help you too and save time and 
money for you. 

















Write us about them. 


R. ESTABROOK’S SONS 


204 First Street So. Boston, Mass. 
































made for those who did not take advantage of the bath- 
| ing facilities. 
In the early evening a chicken dinner was served at 
| the hotel. Mr. Cronin said a few words, in which he re- 
| called the wonderful times everybody has had at the 
many functions of the association. John H. Stafford told 
how glad he was to see everybody gathered there again, 
and hoped that they all had had a very enjoyable time. 
The committee is to be given a great deal of credit for 
the efficient manner in which it handled things. It was 
composed of: E. B. Folley, chairman, John H. Stafford 
and Alex Auchinachie, secretary of the association. 





MARYLAND ASSOCIATIONS APPOINT STANDING 
COMMITTEE . 

All branches of the plumbing trade in Baltimore are 
agog over plans for new activities undertaken, or to be 
undertaken in connection with the efforts being made by 
the Maryland Master Plumbers Association to unify all 
organizations having common aims. In addition to the 
business end, a number of trips and outings are being 
planned to take place in August and September. 

As a result of a joint meeting held by committees rep- 
resenting the Maryland Master Plumbers Association, the 
Master Plumbers Association of Baltimore City, Inc., and 


| the wholesale supply dealers, a standing committee of 


eight has been formed to look into matters affecting the 
welfare of the several organizations. The jobbers are 
represented by Herbert A. Gillespie, president of the Cen- 
| tral Metal & Supply Co.; E. A. Marshall, president of the 
| Southern Metal & Supply Co., and J. J. Springer, manager 
of the Baltimore branch of Crane Co. 

The Maryland Master Plumbers Association is repre- 
sented by John W. Clark, executive secretary, who is act- 
ing as chairman of the committee as a whole, Francis C. 
Dorsey, president of that association, and Joseph Gessler. 
The Master Plumbers Association of Baltimore City, Inc., 

is represented by Max Kloze, its president. This commit- 
' tee has held two meetings and, according to Mr. Clark, is 


| handling matters which may prove of great importance. 


Through the Vigilance Committee, composed of members 
of the two master plumbers’ associations, and organized by 
Mr. Dorsey in his campaign for unification of the plumb- 
ing and heating agencies in Maryland, contacts are being 
rapidly and effectively established among those agencies. 


| Besides the wholesale supply dealers, contacts have been 


effected with the plumbing inspectors and health officers. 
A joint meeting will soon be held with the members of 


| the Plumbing Board, and this will be followed by a meet- 
| ing with representatives of the hot water heater houses. 


It is the final object of the Vigilance Committee, Mr. 
Clark said, to form a network of the different parts and 
bodies of the trade until one closely knit co-operative body 
is in permanent operation. Meanwhile the Plumbing Code 
Committee of the two master plumbers’ associations has 
nearly brought to completion a revised plumbing code 
which will be presented this fall to the Baltimore city 
council for ratification. If this code is adopted, Mr. Clark 
said, it will mark a new era in plumbing in Maryland. 

Sixteen members of the two associations went to Wash- 


ington as guests of the Washington master plumbers at 


their annual outing, July 27. The outing of the Maryland 
Master Plumbers’ Association, originally scheduled for 
August 23, has been postponed on account of an invitation 
extended them to take a tour of Baltimore harbor as 
guests of the Baltimore Association of Commerce on Au- 
gust 24. The outing will be held some time early in Sep- 
tember. Arrangements are being made by a committee 
consisting of Mr. Clark and Charles Wachsmuth. The 
Master Plumbers Association of Baltimore City, Inc., 
will hold its outing at Heintzeman’s Shore on August 24. 
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W ’ ee . president; Mrs. James J. Gillespie of Boston, secretary; 
omens @ Ad uxiliaries Mrs. Daniel F. Loan of Worcester, treasurer. 
Massachusetts Auxiliary Holds First Outing 

The first clambake and outing of the Women’s Auxiliary 
to the Massachusetts State Association of Master Plumb- 
ers, Inc., was held on Saturday, July 30, at Narragansett 
Heights, Portsmouth, R. I., with approximately 150 per- 
sons in attendance. 

A splendid program of athletic events had been ar- 
ranged, including a baseball game between the master 
plumbers and the Narragansett Community club. Daniel 
F. Loan of Worcester, an old New England League pitcher, 
tossed for the master plumbers, while an ex “big leaguer”’ 
pitched for their opponents. The game ended with the mas- 
ter plumbers on the small end of a 10 to 7 score. Other 
features were as follows: 

50-yard walking race for women, won by Mrs. James 
Gillespie of Boston; second, Mrs, Thomas Friar of Fall 
River; third, Mrs. C. D. Keiser of Newton. 

The nail hammering contest was won by Miss Cobb of 
New Bedford; second, Miss Murphy of New Bedford. 

The button sewing contest for men was won by Daniel , 
F. Loan of Worcester; second, L. D. Hickman of Newton- — ——— 
ville. Top row: James and Ruth Bradford; David, Jr., Dorothy 


The potato race was won by Miss Alice Barlow; second, Louise and Billy Jenkins,—Bottom picture: Mrs, F, C. Morrow 
Miss Merium Hall. and Miss Martha Bigley.—Photos taken at the recent annual 


Charles Peck of Greenfield, president of the Massa- outing of the New pagal master and journeyman 
4 ~ 
chusetts state association, and James Gillespie of Boston, 
vice president, were present and expressed keen pleasure ? - . ; : 
in the attendance and the splendid spirit that prevailed 2 st gc lapse 
: The Ladies’ Auxiliary of Rochester, N. Y., spent a most 

Following are the state auxiliary officers, all of whom enjoyable day at the annual outing, held recently at Spring 
were present at the outing: Mrs. J. Preston Perham of Brook Inn at Caledonia, N. Y. A very interesting trip 
Boston, president; Mrs. Charles D. Keiser of Newton, vice through the state fish hatcheries was made, after which 











This is the booklet “R otarian George MeCrary” 
is distributing to Birmingham Rotartans 
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\ ie to put your industry “on the 

| map” with your fellow Rotarians, 
Eineaie Lions, Boosters, etc.? Arrange 
to distribute copies of ““The Story of the 
Bath” at one of your luncheons. They’ll 
talk about the booklet — and, of course, 
about you as its distributor —which is 
one the things you want advertising to 
accomplish. It will be inexpensive and 
productive of much favorable publicity. 
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Ask for a free copy of “‘ The Story of the Bath” and you'll see why Mr. McCrary 1s giving it out 
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1900 PRAIRIE AVE. $3 3 a CHICAGO, ILL. 











106 




















ee ULSI LU Sue ent 





















- Some Special Features: 


Deep water seal 
Roughs in line 


Will line up straight on any tub 


No 20B & S gauge tubing 

All cast brass trimmings, 
nickel plated. 

This fixture is reasonable in 

price and you cannot secure 

a better one no matter how 

much more you pay for it 





Manufactured by 


DEARBORN BRASS CoO. 
IOWA 


CEDAR RAPIDS 
Sold to the jobber only 


ECONOMY 


Connected Waste and 
Overflow with Trap 


DOMESTIC 
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CLEAN 


and 


CONVENIENT 


HE new Wessels Electric 

Water Heater has all the 
advantages usually attributed 
to electrical equipment. 
Clean, even heat, and the 
utmost convenience in opera- 
tion. In construction and 
durability the new Wessels 
is in keeping with fits 
operating qualities and ap- 
pearance. 


There are three types of 
control and a special heater 
for installed tanks—making 
a complete line from which 
your customers can make just 
the right selection. 


Write us for specifications 

and details of sales possi- 

bilities. Your jobber will 
handle your order. 


D. D. WESSELS & SONS CO. 
DETROIT, MICHIGAN 
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| the ladies enjoyed an afternoon of cards. Mrs. Fred 
| Evans, president of the auxiliary, had high score, and 
| Mrs. Louis Yauchzi was second. Following the card party 
a fine chicken dinner was served at the Inn. Mrs. Martin 
W. Utz was chairman of the committee responsible for th: 


| suecess of the affair. 





ae 












Top picture: Mrs. 8. Houston and Mrs. 8S. Thomas.—Middle pic- 
ture: Mrs. George Miller, Doris Lewis, Dorothy Lewis and Mrs. 
A. H. Lewis.—Bottom picture: Mrs. Robert Bradford, Mrs. 
William Koonce, Mrs. W. J. Bradford and Mrs. Ray Connor.— 
Photos taken at the recent annual outing of the New Castle, 


Pa., master and journeyman plumbers 


| 

Mahoning Valley Auxiliary Gives Picnic 

| Despite the fact that it rained all day on Saturday, July 
| 23, the Mahoning Valley Master Plumbers’ Association 
and the Ladies’ Auxiliary held their joint picnic at Pio- 
neer Pavilion in Mill Creek Park. The spacious pavilion 
| provided ample protection from the rain and afforded 
| room for the games and contests. Many prizes were given 
| to the successful contestants, and “Domestic Engineering”’ 
| balloons provided much fun for the children as well as 
the adults. When supper time arrived, the tables fairly 
groaned with fried chicken and other good things to eat. 
Lemonade and coffee were furnished by the committee. 
After supper, dancing and cards were enjoyed, and every 
one of the ninety-five adults and children went home 
agreeing with the little one who said, “I wish we could 
have one of these parties every week.” 

The regular monthly meeting of the auxiliary was held 
July 12 in the Master Plumbers’ Clubhouse. A covered 
dish luncheon preceded the meeting. Considering that 
this is vacation time, there was a very good attendance. 
Reports of the national convention were given. The 
ladies voted to purchase a piano for the clubrooms, as 
they felt that this would aid in making the programs 
more interesting. Mrs. C. R. Miller of Youngstown, Ohio, 
social chairman, and her committee are planning many 
activities for the fall and winter months. 








Battle Creek, Mich.—A $125,000 bond issue has been 
voted by members of the First Presbyterian Church for 


| the construction of a new church building on Maple street 
in this city. 
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New Business (Uentures 


New London, Conn,—The O’Hara Equipment Co., Inc., 
has been incorporated with a capital of $50,000 to en- 
gage in the plumbing and heating business. The incor- 
porators are: Marion R. Davis, East Lyme; Francis J. 
O’Hara, 80 Waller street, New London, and Leon J. Beis- 
heim of Waterford. 

Stafford, Conn.—The Stafford Plumbing Co. has been 
incorporated with an authorized capital of $20,000, to 
engage in the plumbing and hardware business. The in- 
corporators are: Henry F. Wise, William J. Delligan, C. 
Louis Melbourne and George P. Wise, all of Stafford 
Springs. 

Bridgeport, Conn.—The William P. Steele Co., Inc., has 
been granted a state charter to engage in the plumbing, 
heating and steamfitting busihess, with a capital of $50,- 
000. The company maintains an establishment at 888 
Iranistan avenue and lists the following incorporators: 
W. P. Steele, 123 Walnut street; N. H. Alling and J. E. 
Murphy, all of Bridgeport. 

Louisville, Ky.—J. J. Bosemer & Sons, Ine., has been 
incorporated with a capital of $10,000 and will continue 
the J. J. Bosemer & Son’s plumbing business, which is 
located at 3010 South Fourth street. J. J. 
head of the business, which he founded thirty years ago. 

Claremore, Okla.—Ray Akin has opened a plumbing 
shop at 819 North Cherokee street. Mr. Akin was an em- 
ploye of the Sanitary Plumbing Co. for seven years, and 
for the past few months has been working at his trade 
in Tulsa, Okla. 


Business Ci hanges 


Flint, Mich.—E. J. Dowsett, formerly engaged in the 
plumbing business in Coral Gables, Fla., is now engaged 
in business at 913 West Dayton street in this city. 

Fort Wayne, Ind.—M. J. Lordier, who for twelve years 
has been in the plumbing business in this city, moved re- 
cently to a new location at 1222 South Harrison street. 


Ironwood, Mich.—The Gogebic Plumbing & Heating Co. 
has moved into new quarters in the Curry building. 











Top row: N. Paul Fenner; J. Silhanek, E. C. Wagner and 
H. H. Diedesch, 
E. W. Thomas, Jr., and R. E. Moore. Photos taken at the 
recent combined golf meet of the Western Trade Golf Asso- 
ciation and the Plumbing Contractors’ Association of Chicago 


Bottom row: L. R. Taylor and Macy Good; | 
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ARMSTRONG 
Twin Jaw 
CHAIN PIPE 
. WRENCH 


POINTS OF 
EXCELLENCE 


Extra large bolt fastens 
jaws and handle solidly together. 
Larger bearing of Jaw on Bar, 


ROOF TESTED 
Chain Guides aid in adjusting chain . 
and protect chain and end of bar from 
abrasion, . 

Every flat link chain is Proof Tested. . 

Extra large chrome-nickel alloy steel shackle link. . 

Write for Free Catalog 

ARMSTRONG BROS. TOOL COMPANY 
323 N. Francisco Ave. CHICAGO, U. S. A. 








Pabst 


Good 
Nipples 












Have you ever considered the time 
you lose putting up a pipe line when 
the nipples you are trying to instal! 
are not clean threaded and uniform. 
Pabst Nipples never fail. And 
they can be bought in convenient 
cartons. 


“*‘The Same Old Name Since 1844’ 


FRED PABST CO., Manufacturers 
917 JUNEAU AVENUE A MILWAUKEE, WIS. 
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Dart Unions 


DART UNIONS have 
gained their good name 
by being more than ex- 
ceptionally sturdy and 
long lasting. They make 
up quickly and never 
leak. 





Don’t take a chance 
with inferior pipe fit- 
tings. Dart is a standardized lite and Dart 
Unions will give a degree of satisfaction hard 
to find elsewhere. 

E. M. DART MANUFACTURING CO. 

Providence, Rhode Island 

The Fairbanks Company, Sales Agents. Can- 
adian Factory: Dart Union Co., Limited 
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Kalamazoo Water 
Supply Systems 







The Kalamazoo is 
better in every 
way. It is built 
for long, hard, eco- 
nomical service. 


Write for catalog 


NATIONAL WATER LIFT CO. 


Kalamazoo, Michigan 
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The Difference 


Between Profit and 
Loss — 





Is the Difference 
Between Good 


Equipment and Poor 


The greatest proof we have of the above 
statement is given by the automotive 
repair shop. 

Ask any successful automobile repair 


man what he attributes his success to and 
he’!) tell you that time and labor saving 


equipment has been the biggest factor. 


In plumbing work, its the same. When 
you cut your time costs, you increase 
your profits and Red-E-Hall cuts ’em 90 
per cent. That means just that much 
more profit for you. 


Write for full information on Red-E-Hall, 
the speed pipe-threader. We'll tell you 
about our 12-month time payment plan, 
too. 


Order Red-E-Hali from your jobber. 





PORTABLE PIPE THREADER 


Built by HALL-WILL, INC. Erie, Pa. 
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Building News 


Reports of construction activity received from our vari- 
ous correspondents during the week carry a good humber 
of large sized projects that have just been started or are 
still on architects’ boards, the contracts for which are to 
be awarded in the near future. A pleasing factor in these 
reports on the larger projects is their extensive geograph- 
ical distribution, no one section of the country appearing 
to be outstanding. Below are some of the larger projects 
reported during the week: 

Springfield, Mass.—The Poli Realty Co., which is headed 
by Sylvester Z. Poli of New Haven, Conn., is having plans 
prepared for a $2,000,000 project in this city. A theater 
will be erected to seat 3,500 people, adjoining which it is 
proposed to build a ten-story brick and steel hotel with 
350 rooms. The buildings will be constructed on Broad- 
way between Vernon and Pynchon streets. 

Minneapolis, Minn.—The State Building Co., of which 
Wilfred Wolfson is president, will build a 12-story hospi- 
tal at Tenth street and Third avenue South, to cost $1,- 
750,000. C. J. Bard, 838 Builders’ Exchange, is the ar- 
chitect. 

Richmond, Va.—The contract for the construction of a 
12-story apartment house, to cost approximately $1,- 
100,000 and to be known as the ‘‘Preswold,” at Franklin 
and Pine streets, has been let by Hugh and Grey Skipwith 
and Monroe Terrace interests. The apartment will con- 
tain 551 rooms and 120 baths. 

New Haven, Conn.—The Central Hotel Co., recently or- 
ganized, is considering plans for the erection of a large 
modern hotel building on Congress avenue and Meadow 
street. No architect has been selected but tentative plans 
call for a 12-story, brick, steel and marble building to 
have 350 rooms, each of which will be equipped with 
a bath. The project is estimated to cost $1,500,000. Mil- 
ton W. Wetzler, 185 Church street, is attending to the 
business details. 


Minneapolis, Minn.—H. Kelly & Co., 925 Plymouth 


building, have been awarded the plumbing, heating and 
ventilating contracts on the 4-story with 6-story tower 
factory building to be built at Stinson boulevard and 
Broadway by the Cream of Wheat Company, to cost $1,- 
000,000. Walter H. Wheeler, 1110 Metropolitan Life 
building, is the architect and engineer. 

Oil City, Pa.—The contract for the Colonel Drake, this 

| city’s newest theater, has been let to Day & Zimmerman 
of Philadelphia. Plans call for a three-story structure 
to cost $800,000. In addition to the theater the build- 
ing will contain thirteen first floor stores. 

Oswego, N. Y.—Plans for the two new grade schools to 

| be built in this city at a cost of $506,000 will be ready 

for the bidders about September 1, according to an an- 
nouncement of the department of education. Frederick 
Leighton is superintendent of schools. 

Seattle, Wash.—Austin & Kay have received the plumb- 
ing, heating and sprinkler contracts on the Marlborough 
House which is under construction at a cost of $850,000, 
and which is to contain 90 apartments. 


Waco, Tex.—The Hilton Hotel Co., C. N. Hilton, presi- 
dent, will receive bids soon for the construction of a 12- 
story, basement and mezzanine hotel building, 200 rooms 
with private baths, at a total cost of $600,000. Lang & 
Witchell, Dallas, Tex., are the architects. 

} Vancouver, B. C., Canada.—Permit for the construc- 
| tion here of a 2,250,000 bushel grain elevator has been 


issued to the Alberta Wheat Pool. 
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Stores and Office Buildings 


Houston, Tex.—The Barber Plumbing Co. has the con- | 
tract for the plumbing and heating work in the new com- | 
munity store being erected at 2117-21 Travis street for | 


the Alphabet Realty Co. and to be occupied by the A-B-C 
stores. 


Boston, Mass.—Mitchell & Sutherland are the general | 
contractors for the alterations to be made to the office | 
building at 164 Newbury street, under plans prepared by | 


Architect Ralph H. Doane. The V. J. Kenneally Co., 256 
Dover street, has been awarded the contract for the heat- 
ing, and the Downey Co., 99 West Dedham street, the 


plumbing contract. 
Boston, Mass.—Herbert F. Winslow has had plans 


drawn for a three-story and basement building, to cover | 


an area of about 5,000 sq. ft. at the corner of Newbury 
and Berkeley streets, that will be constructed 


to that height. The building will be of steel and concrete 
fireproof construction, with exterior of brick and lime- 
stone, 


Salem, Ore.—Clarence E. Smith, architect, 
pleted plans for a one-story basement, ground floor and 





strong | 
enough to carry six stories, with a view to building later | 


has com- | 


mezzanine building to cover an entire square block, to be | 


used by the Valley Motor Co. and other stores. 
cost is $100,000. 


The total | 


Jacksonville, Flaa—The plumbing and heating contract | 


has been let to J. W. Gregory, 703 Belvedere street, in 
the erection of the $200,000 office building for the Cham- 
ber of Commerce. 


Apartments and Hotels 


San Francisco, Calif—P. W. Wood, Inc., 534 Natoma | 
street, has secured the heating contract on the six-story 


apartment building at Chestnut street and Van Ness 
avenue. 

San Francico, Calif.—Plans are about complete cover- 
ing the 14-story apartment house to be built on Hyde 











0, W. Rish, W. F. Mann, E. W. 
Orlando, F. E. Cummins of Plant City and A. R. Leach of 


Top picture: 


Lakeland, Bottom: Joseph Goldenburg, D. Browning of A. B. 
Moore Co.; R. M. Cunningham, New Smyrna, and E. L. Flentje 
of the National Trade Extension Bureau. Photos taken at 
the recent annual convention of the Florida state association 
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My PIPE FITTINGS 


AND 





Trade Mark Trade Mark 


IRON BODY GATE VALVES 


Screwed 
Flanged 


and 
Hub 
Ends 


Sizes 
2” to 12” 
Inclusive 





Manufactured by 


ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 


GENERAL OFFICES: 1801 DIVERSEY PARKWAY 
























The Wilks Self - Feeding 
Hot Water Boiler is extra- 
ordinarily easy to man- 
age. The coal magazine 
can be filled with coal and 
even in the most severe 
weather require no fur- 
ther attention for from 
ten to twelve hours. 
These Boilers are built 
right—and will give the 
utmost in efficient 
operation. 


Write for catalog and prices today. 
S. WILKS MFG. CO. 
3515 Shields Ave. - Chicago, Ill. 


E. W. SEDGWICK, Pres. 
H. M. SEDGWICK, Secy. & Treas. 
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Use Dariron 
acid-proof 
drain pipe for 
acid wastes. 
“ It lasts. 





BELL PIPE | 
JOINT 


Duriron is produced 


me DURIRON COMPANY 
A145 8 on Op Oe On EC 
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Wheeling, W. Vae 












High Grade Plumbers 
Ware—Two-Fired 
Vitreous China 

Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 
inches. 

Plate 126-E “The Tran- 
quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 

wt with special fittings. E 
























Engineering Catalog 
Directory. 




















UMBING 
PECIALTIES 


Washington Closet F langes are 
built for the hardest service. 
The type shown is furnished 
either to screw or slip on the 


Fig. 31 
Slotted C 1 Closet closet bend. 
Flange 
Wri‘e for our catalog ‘‘C’’ 
Order through your jobber 


The Washington Metal Products Co. 


Washington, C. H., Ohio 


IT IS 


“SURE-TITE” 


Peter's “SURE-TITE”™ 
“=" Combined Foot-Valve and 
Strainer eliminates pump 
troubles and assures posi- 
tive action of the pump all 
the time. The poppet valve 
seats tightly and is of the 
correct design. The “‘Sure- 
Tite” is made in four sizes. 
Write for particulars. 
PETERS PUMP CO., Kewanee, IIl. 
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street, south of Greenwich, at a cost of $175,000. R. C 
Sisson, 468 Crescent street, is the architect. 

San Francisco, Calif.—C. Petersen Co., 390 Sixth strect, 
secured the plumbing and heating contract on an eleven- 
story steel and concrete apartment building at 1940 Val- 
lejo street. 

Phoenix, Ariz.—The Arthur Hess Corp., 1614 South 
Flower street, Los Angeles, Calif., secured the plumbing 
contract on the 12-story, Class A hotel about to be erected 
in this city. 

San Francisco, Calif—Plans are now ready for bids 
covering a 14-story, steel and concrete apartment build- 
ing, which will contain 22 apartments and cost ap- 
proximately $600,000. The structure will be situated at 
the Northwest corner of Union and Leavenworth streets. 
Reid Brothers, 105 Montgomery street, are the architects. 

San Francisco, Calif.—Plans are about complete in con- 
nection with a $500,000, seven-story and double base- 
ment stage depot to contain 278 rooms with baths, for the 
Pickwick Stage System, at Fifth and Mission streets. 
O’Brien Bros., Inc., 315 Montgomery street, are the archi- 
tects. 

Oakland, Calif.—The plumbing and heating contract 
for the new Jackson Hotel, to be situated on Jackson street 
near Seventeenth, was awarded to George Schuster, 
Twenty-first and Grove streets. 

Palm Springs, Calif.—Plans are being prepared by 
Architects Walker & Eisen, Western Pacific building, Los 
Angeles, for a $550,000 hotel building to contain 200 
guest rooms with baths. In addition to the customary 
features there will be a golf course, tennis courts and a 
swimming pool. 

Los Angeles, Calif.—The Embassy Hotel Corp. will 
erect a 13-story, Class A structure at 960 West Sixth 
street, to cost $500,000. There will be 216 rooms with 
baths. L. A. Smith, 1584 West Washington boulevard, is 
preparing working plans. 

Houston, Tex.—Lee Rogerson has been awarded the 
plumbing and heating contracts on the Pearl Street Hotel 
in Beaumont, at an approximate cost of $100,000. 

Jackson, Tenn.—Work is progressing rapidly on the 
erection of the new $750,000 Southern Hotel. 


Amarillo, Tex.—The General Contracting Co., Denver, 
Colo., has the plumbing and heating contracts on the 175- 
room Capitol Hotel for E. R. Mayer. 

Carthage, Miss.—W. A. Ellis of this city is planning the 
financing and building of a new brick hotel to be owned 
by a corporation made up of local business men. 


Quincy, Mass.—The Prudential Trust Co. has purchased 
the Wilson-Marsh estate at the corner of Upland road and 
President lane, comprising approximately 40,000 sq. ft. 
of land, and is planning to erect three hotel-apartment 
units. Engineers are now at work on the general plans. 
The first unit will be 40 ft. by 133 ft. and it is estimated 
will cost about $180,000. It will °“e of brick and stone 
construction and will contain ninety renting units, aside 
from an assembly hall and garage. The second unit will 
be four stories in height and will contain forty suites. The 
estimated cost of this, unit is $175,000. Plans for the third 
unit have not yet been completed. 


Moscow, Ida.—The Whitter Plumbing & Heating Co. 
has been awarded the plumbing and heating contract on 
the new sixty-room addition to the Moscow Hotel. 

Rapid City, S. D.—Architects Oldefest & Williams, 605 
North Michigan avenue, Chicago, are taking bids on the 
construction of a $600,000 hotel building here in this 
city. 
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Schools 


Raleigh, N. C.—Plans are being prepared for the $150,- 
000 general classroom building for the North Carolina 


State College of Agriculture and Engineering. 

Chelsea, Okla.—The Bartlesville Plumbing Company of 
Bartlesville, has the heating and plumbing contract in the 
remodeling of the school building here. 

Lexington, Ky.—The University of Kentucky, Frank L. 
McVey, president, will erect a new $190,000 recitation 
building. 

Parish, N. Y.—The W. J. Burns Construction Company 
of Syracuse has been awarded the contract for the build- 
ing of the new Parish school building, its bid on the 
general contract being $90,703. 

Lyons Falls, N. Y.—H. H. Rich & Sons of Lowville have 
been awarded the contract for the construction of the new 
$100,000 school building in this village. The work is 
expected to begin at once. 

Vancouver, B. C., Can.—A Dominion high school for 
Indian pupils to cost $132,000 will be erected at Lytton 
near here. 

Sun Prairie, Wis.—The school board has voted to build 
a new high school, and bonds to the extent of $118,500 
are to be issued. 

Milwaukee, Wis.—Architects Van Ryn & De Gelleke, 
114 Wisconsin avenue, are taking bids on a new $250,000 
building to be erected at Milwaukee-Downer College. 

Oakland, Calif— Working drawings are being prepared 
for the $120,000 Lakewood School annex to be located on 
the northeast corner of Seventeenth street and Sixty- 
second avenue. W.H. Weeks, Ray building, is the archi- 
tect. 
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San Luis Obispo, Calif.—Plans have been prepared by 
Architects T. C. Kistner & Co., Detwiler building, Los 
Angeles, covering construction of a high school building, 
the cost of which is estimated at $300,000. 

St. Louis, Mo.— Washington University, of which Robert 
S. Brookings is president, has finished plans for $250,000 
College of Dentistry building, to be located on Scott 
avenue, east of Euclid street. 

College Station, Tex.—The Muskogee Heating & Ven- 
tilating Co., Muskogee, has been awarded heating and 
plumbing contract on two new dormitories at the Agricul- 
tural and Mechanical College. 


Durham, N. H.—S. Belanger & Son, Inc., 308 Main 
street, Nashua, have been awarded the contract for the 
new heating plant at the University of New Hampshire. 
The contract amounts to $39,748. 

Jackson, Miss.—The plumbing, heating and wiring con- 
tract on the main dormitory of the Mississippi A & M 
College has been let to the Hobbs Plumbing & Electric 
Company, Meridian. 

New Orleans, La.—Gore & Daubert, Inc., 835 Baronne 
street, have been awarded the contract for plumbing and 
heating on the science building for Tulane University. 

Seattle, Wash.—School Architect F. A. Naramore an- 
nounces that the Northwestern Plumbing & Heating Co., 
with a bid of $9,060 for the plumbing and $21,278 for 
the heating and ventilating work, has been awarded those 
contracts on the Jefferson school addition. 

Hickory, N. C.—A new administration building and a 
girls’ dormitory will be erected at Lenoir-Rhyne College 


here at a cost of $300,000. 


Massena, N. Y.—Contracts for the building of the new 
26-room, three-story addition to the high school have been 





Easy to Install 


Easy to Sell 
Sold by Plumbers Everywhere 
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KAUSTINE SEPTIC TANKS ARE OF 


KNOWN QUALITY AND ESTAB- 
LISHED REPUTATION — ~— 
That’s why they will get the busi- 
ness for you and show you a more 
generous margin of profit. - 
VERY home in every unsewered district in 


SVeltimmuererterttret tay offers you an feyeyexelaatiiti ay to 
make a large profit and secure for yourself new 
and satisfied customers if you are equipped to sell 
and install Kaustine Septic Tanks. We are ready 
and eager to equip you to supply this demand. 
Write us about our proposition to you. Ask for 
Pocket Manuel No. 30~ it’s full of facts and infor- 
mation you need. 

KAUSTINE COMPANY, Inc. 
PERRY,N.Y. 


Cunadian Office and Factory at Dundas, Ont. 


Septic 
Tanks 











112 


DOMESTIC ENGINEERING 











CONE 


TANK BALLS 








When you buy a Cone Seal Tank 
H Ball you purchase something that 
' is the result of long experience, fine 
' material and hard conscientious 
H work. Every tank ball that comes 
H from our plant is put through a 
H rigid inspection. That is why they 
are always perfect when they reach 
' you. There are never any dents or 
' mars. 
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Made in all sizes: 2”, 214”, 214”, 25%”, 234”, 3”. 
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Our Your jobber has them. 
. Lavelle Rubber Company 


320 W. Illinois St. Chicago, Ill. 
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Giving the customers 
more for their money 


Copper Hot Water Boilers 





means increased business, more 
profits and gocd will to every pro- 
gressive plumbing contractor. 


When you sell 


BADGER 


you give the customer the most for his 
money in satisfactory boiler performance. 
Because of the moderate cost of these 
boilers, you can earn a very fair profit 
with every sale. 

Badger Copper Boilers never rust. The 
inside is completely tinned over a 
feature that insures clean water running 
from every hot water faucet. 


All standard sizes. Every boiler tested. 
Made in three patterns for working pres- 
sures to 85, to 106 and 127 Ib. respectively. 


Write for Descriptive Bulletin 


E.B. BADGER & SONS CO. 
75 Pitts Street Boston, Mass. 
NEW YORK TULSA; OKLA. 


271 Madison Avenue Mid-Continent Building 


Representatives in all Principal Cities 
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Griffin & Perham of Binghamton, secured the 
general contract with their bid of $232,274. The plumb- 
ing contract went to the Hameline Co., of Utica, its bid 


| being $13,981. 


| Goodwell 


Charleston, W. Va.—Forman & Putnam, Marietta, Ohio, 
with a bid of $164,900 have been awarded the contract 
for the construction of the men’s field house at West Vir- 
ginia University. 

Richmond, Va.—An expenditure of almost $500,000 
will be made by the Medical College of Virginia in its 
building program which opens early next month. A 
nurses’ home, a library and laboratory will be among the 
new buildings. The-nurses’ home will cost approximately 
$120,000, the library and the Richmond Academy of 
Medicine will cost about $200,000, and the laboratory 
will cost $100,000. 

Oklahoma City, Okla.—The state board of agriculture 
has been receiving bids for the erection of a dormitory at 
school at Goodwell, Okla., and a dormitory 


| building at the Murry State school at Tishomingo, at a 
| cost of approximately $200,000. 


Corinth, Miss.—Plans are now on the market and bids 


| will be received on the proposed school building to cost 


approximately $150,000. J. Platt Roberts, Mobile, Ala., 
is architect for the undertaking. Bids will soon be opened 


| by the board of education at Corinth. 


Winnfield, La.—A bond issue in the sum of $160,000 
has been voted to erect a new high school building and 
remodel the old high school] and grammar school buildings 
here. Several architects have been invited to submit 
plans. 


Hickory, N. C.—Work has been started on the new 


|} Balls Creek Consolidated school building, which is to cost 
| about $100,000. 


Wellesley, Mass.—Several bids have already been re- 


' ceived for the construction of the new dormitory, Hazard 


Davis Hall, for Wellesley College. According to the plans 
prepared by Architect Charles Kayser of Philadelphia, the 
structure is to be built of brick and limestone, of first-class 
construction, and will be of four stories and basement, 
136x34 ft., with two wings 92x34 ft. 

Oconto Falls, Wis.—The National Heating and Ven- 
tilating Company of Wausau, has been awarded the heat- 
ing and ventilating contract, and William Wittman, 
Oconto, has been awarded the plumbing contract on the 
addition to a high school here. 

Everett, Mass.—Bids will be called for late in August 
for a parochial school to be constructed at 190 Nichols 
street for the Our Lady of Grace parish. Matthew Sulli- 
100 Boylston street, Boston, is drawing the plans 
for a building to cost $150,000. 

Rutland, Vt.—Harry C. Wheelock, 118 College street, 
Burlington, has the heating contract for the parochial 
school now being built for the Church of the Holy Inno- 
cents Parish. M. H. McLaughlin, 9 Evelyn street, has 
the plumbing contract on this project. 

Kdgewood, R. I.—William R. Walker & Sons, 49 Wey- 
bosset street, Providence, have been instructed to draw 
plans for a 10-room grammar school. The town has pro- 
vided a site on Beachmont avenue. The construction will 
require an outlay of $125,000. 

Medford, Mass.—Charles B. Dunham, 6 Beacon street, 
Boston, has started preparing the plans for a large addi- 
tion to the Medford senior high school on Forest street. 
The city has provided an appropriation of $850,000 for 
the work. 





Norman, Okla.—Construction of the first unit of the 
Union building at a cost of $150,000 at the University of 








927 


the 
mb- 
bid 


hio, 
ract 
Vir- 


000 
its 


the 
ely 

of 
ory 


ure 


00 


igs 
rit 








August 13, 1927 DOMESTIC ENGINEERING . 113 


Oklahoma will begin soon. Work on the stadium, which 
is to cost $90,000, will also be started soon. 

Bothell, Wash.—The University Plumbing & Heating 
Co. of Seattle submitted the low basic bid to the Board of 
School District 46 for the plumbing and heating in connec- 
tion with an addition to the high school. The figure was 
$12,470. The plans were drawn by Stephen, Stephen & 
Brust of Seattle. 

Auburn, Wash.—Architect William Mallis of Seattle is 
completing plans and specifications for a new $125,000 
two-story fireproof high school for District 162, King 


County. Figures will be taken on the plumbing and | 


heating work shortly. 


(lubs and Lodges 


Bellaire, Ohio.—The Elks will erect a lodge building 
here. C. W. Bates, 77 Twelfth street, Wheeling, W. Va., 
is the architect. 


Covington, Ky.—Plans are under way for the erection 
of a new auditorium by the Masonic Temple Association 


of Covington. 
Cincinnati, Ohio.—The East Hill Branch of the Y. M. 


C. A. will erect a new building on McMillan street to cost | 
$300,000. It will embrace two gymnasiums, a swimming | 


pool, 85 bedrooms and social facilities. 


: ; 
Knoxville, Tenn.—Plans and specifications for the new 


$300,000 Elks Club have been ordered by the building 


committee of the lodge. The new structure will be built | 


at the corner of Gay street and Hill avenue. Baumann & | 


Baumann, architects, are expected to have the plans com- 
pleted in about 60 days. 
Baltimore, Md.—Charles T. King & Co. have the plumb- 


ing and heating contract on the new Knights of Pythias | 


Building. 


Logansport, La.—The Masonic and Eastern Star orders | 


will build a modern brick lodge building, with the lower 


floor constructed for stores and offices. 

Yuma, Ariz.—The local Masonic lodge will erect a $90,- 
000, three-story lodge building, which will also contain 
rooms suitable for stores and offices. Allen Ruoff, 220 
Taft building, Hollywood, Calif., is the architect. 


Glendale, Calif—A Masonic temple will shortly be | 


under construction in this city. Architect Arthur G. Lind- 
ley, 410 American Bank building, having already com- 
pleted the plans. These plans call for a $200,000, eight- 
story and basement, reinforced concrete and steel build- 
ing. It will be located on Brand avenue, between Colorado 
and Harvard streets. 

Oshkosh, Wis.—The Elks’ club here is to build an ad- 
dition to the clubhouse and a gymnasium and swimming 


pool. Auler, Jensen & Brown of this city are the archi- | 


tects. 


Atlanta, Ga.—The Brookhaven Country Club, Palmer 


building, has ordered plans for a $225,000 clubhouse. 


Vermillion, S. D.—A. K. Richardson has the plumbing | 
and heating contracts, at $21,948, on the Masonic build- | 


ing. 

Buffalo, N. ¥.—AlIl preliminary plans for the Canada 
Biltmore Club have been completed and the type of club- 
house, as submitted by architect James William Kideney, 
has been approved. The clubhouse will cost about $300,- 
000 and will be built on the Queen Victoria Niagara Falls 
boulevard, six miles from the Peace Bridge. 

Portland, Ore.—Thomas Mercier, architect, will soon 
have plans completed for the new club house for the 
Portland Golf Club. The building will be 50x350 ft. in 
dimensions, with all arrangements on an elaborate scale. 


| 
| 














NIEDECKEN 
SHOWERS 


PATENTED 
Give Satisfactory Service in 
the Largest Shower Instal- 
lations in the World. 
Write for Bulletin D. 10X 


HOFFMANN & BILLINGS, MFG. Co. 
WA UK E E. uw. S&S 
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PHILLIPS SELF- 
DRILLING 
EXPANSION SHELL 


With as little effort as possible and 
in half the ordinary time you can 
install Phillips Self- Drilling Expan- 
sion Shells. They make perfect 
anchors for hanging equipment and 
they never work loose. 





Write for full information today. 


PHILLIPS DRILL CO., 1537 Cortland St., Chicago 
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Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


TANKS FOR: High pressure gas and air storage — Pneumatic 

water systems—Gasoline and oil storage—Oil burning equip- 

ment pen top—Welded. ATSCO Genuine Copper Brazed 

tanks for high p the tight safest, strongest tank it is 

possible to construct by any known process. A.S.M.E. code tanks. 
P ° 

















The Jones Corner Lav- 
atory with oval bowl is 
easy to install. It is fur- 
nished with concealed 
hanger and cock wash- 
ers. Attractive, reason- 
ably priced and prof- 
itable. 


Write for further details 


Jones Hollow Ware Co. 


Baltimore, Md. 
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PATENTED 


_| Added Beauty 


— The C & S Shower Doors give added 
| beauty to any shower bath. The heavy 
Nickel Silver or Nickel-plated Brass 


frame is a thing of beauty in itself. 


Aside from their appearance the C & S 
Doors should be selected because they 
are absolutely waterproof. The quarter- 
inch plate glass is easy to keep bright 
and clean. 


Sell your customers on these points 
and rest assured yourself that C & S 
Shower Doors will give perfect satis- 
faction. 
Write for our catalog 
—, SOLD THRU JOBBERS 


he door that opens way to bigger profits 





| |  CRIST & SCHILKEN CO. 
| | 500-508 37th St. Pittsburgh, Pa. 




















Portland, Ore.—L. L. Dougan, architect in the Kraemer 
building, has been selected by the city commission to draw 
plans for a new club house for the Rose City Golf course. 

Tacoma, Wash.—Instruction to.proceed at once with 
the construction of the new home of the Edward B. 
Rhodes Post of the American Legion, for which a financ- 
ing campaign was conducted several months ago, has been 
given to the building committee, according to Dr. Edward 
A. Rich, commander of the local post. 

Roanoke, Va.—The Simpson Bashan Plumbing & Heat- 
ing Co., 22 Kirk avenue, has been awarded the plumbing, 
heating and ventilating contracts on the new Y. M. C. A. 
building to be erected in this city. Wiley & Wilson, 
Lynchburg, are the consulting engineers for the project. 

Oakland, Calif.—Working drawings are being prepared 
by Architects Roeth & Bangs, 1404 Franklin street, cover- 
ing construction of a six-story, reinforced concrete club 
building for the Women’s Athletic Club, to be situated on 
Belleview avenue. 





Institutions 


Milwaukee, Wis.—W. H. Egan has been awarded the 
plumbing contract on the new home for. girls, being 
erected for the House of the Good Shepherd at a cost of 
$400,000. 

San Francisco, Calif.—Plumbing, heating and ventilat- 
ing contracts on the six-story addition to the Children’s 
Hospital, 3700 California street, have been awarded to 


the Turner Co., 329 Tehama street. 


Los Angeles, Calif.—A five-story and basement home for 
nurses at the Queen of the Angels Hospital, to contain 
parlors, classrooms and 65 dormitory rooms, and costing 
$140,000, will be built on Waterloo street, near Bellevue 
avenue. Albert C. Martin, Higgins building, is the archi- 
tect. 

Burlington, Iowa—J. W. Darragh, 201 Fourteenth ave- 
nue, East Cedar Rapids, Iowa, has secured the plumbing 
and heating contracts on Mercy Hospital with a bid of 
$32,000. 

Corsicana, Tex.—Kinnison Brothers, 1201 South Lamar 
street, Dallas, have the plumbing and heating contract 
on the new Navarro Hospital and Clinic. 

Emporia, Kan.—The Sisters of St. Francis will take bids 
soon on St. Mary’s Hospital, which is to cost about 
$250,000. 

Lexington, Ky.—The Odd Fellows Orphans Home, 511 
West Sixth street, has let the contract for plumbing and 
heating to G. C. Wilcoxen, 500 West Short street. 

Memphis, Tenn.—Shelby County has voted a $100,000 
bond issue for the erection of the Oakville Memorial Sani- 
tarium. 

San Antonio, Tex.—The Salvation Army, Avenue E and 
Fourth street, plans to start work on the $175,000 build- 
ing at Presa and College streets. 

Richmond, Va.—Rev. Feliz F. Kaup, rector of Sacred 
Heart Cathedral, has announced plans for a $450,000 or- 
phanage to be erected for the Sisters of Charity of St. 
Joseph’s Academy and Orphan Asylum on Brook road. 

Thorndale, Tex.—Delegates to the Texas district, Mis- 
souri Lutheran Synod, have voted to establish a tuber- 
| cular sanitarium at El Paso. 
| Kinston, N. C.—Three new dormitories and seven cot- 
tages to cost $125,000 will be erected at the Caswell 
Training School for Mental Defectives, in this city. 


| Vancouver, Wash.—-Two local firms have been awarded 
| plumbing and heating contracts on the new administration 
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building for the State School for the Deaf. The Wahl 
Plumbing & Heating Co. will install the heating system, 
on a bid of $7,828, while the Braley & Cusick Co. will 
install the plumbing, its figure being $8,700. 

Niantic, Conn.—The State of Connecticut is receiving 
competitive plans from architects preparatory to the se- 
lection of an architect to prepare plans for a mothers’ 
and babies’ building to be erected here, at an estimated 
cost of $100,000. 

Norwalk, Conn.—W. P. Kirk, 749 Main street, Bridge- 
port, was recently awarded the heating contract on the 
$500,000 addition to the Norwalk Hospital. The plumb- 
ing contract was let to W. C. Dickson, State street, West- 
port. 

Providence, R. I.—Contracts were recently awarded for 
the $300,000 dormitory and classroom building on Eaton 
street for the House of the Good Shepherd convent. The 
heating contract went to Lincoln & Lane, 30 Bayley 
street, Pawtucket, and the plumbing contract was awarded 
to P. & J. Tierney, 520 Westminster street. 





The booth of the Abram Cox Co., Philadelphia, Pa., at the 
recent Better Homes and Building Exposition held at the 
Fifth Regiment Armory, Baltimore, Md. 


Louisville, Ky.— Otis & Bruce, general contractors, have 
started work on the new $200,000 Charles P. Moorman 
Home for Women, at Cherokee Road and Highland ave- 
nue. 

Cincinnati, Ohio—The University of Cincinnati will 
erect a Christian Holmes Memorial hospital at Bethesda 
and Eden avenue. 

Bedford, Ohio—The City of Bedford will ask for bids 
on a hospital, to cost $75,000, late in August. Dr. W. H. 
Wyhckoff is chairman of the building committee. 

Charleston, W. Va.—A new addition to the Beckley Hos- 
pital, to cost between $100,000 and $150,000, will be 
erected soon, it has been announced by Dr. J. H. McCul- 
loch. 

Houston, Tex.—The Warren Co. has been awarded the 
contract for plumbing and heating work in the new four- 


story Houston Eye, Ear and Throat Hospital under con- 
struction by L. W. Lindsay, general contractor. The 
Warren Co. also has the contract for plumbing work on 
the addition to the Y. W. C. A. cafeteria at 506 San Ja- 
cinto. 

Monroe, La.—Plans are now on the market for bids on 
the construction of the three-story and basement clinic, 
office and maternity hospital here for Drs. Vaughan, Wright 
and Bendel, to cost about $100,000. J. W. Smith and 


associates are architects for the building. 
Rosalia, Wash.—Trustees of the Rosalia and Oakdale 


Masonic Home announce the purchase of property and the 
immediate construction of a park and modern bungalows. 























‘‘CHICAGO”’ 
No. 2 


Power Pipe Thread- 
ing Machine 


For 
Production and Precis- 
ion Threading 


PORTABLE 


Capacity ite to . Pipe 








4” Bolt 


FEATURING: 
- Quick Die Change 


Automatic Die Head 


AwnN= 


ree Speeds 
Perfected Oil Contro 
Send for Catalog. 








a 
CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St. RACINE, WIS. U.S. A. 


Burt Circle Saw cuts holes 
quickly and perfectly. Heads 
are made in sizes from 4" to 
4”, Price $5.80 for 34” to 2” 
pipe sizes complete. 

Burt Brass Tank Tubes made 
in 48” and 54” lengths. No 
storage tank should be with- 
out a Burt Tu 

Priced to Sell in Quantity. 


White M 


Newark, 








The Hudson Concealed Shower 
Body Features 


1—red brass made from ingot melted electrically 

2—tested against 150 lbs. water pressure 

3—china adjustable flanges with N. P. shanks 

4—non-cemented china handle screwed rigidly 
by china-index button 

5—by-pass connections and union couplings 
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RIVERSIDE 
REFRIGERATOR DRAINS 


Rust Proof 


Galvanized - - 


3 SIZES 
Tapped 114”. 112” 





Made by 


Riverside Foundry 
& Galvanizing Co. 


Kalamazoo, Mich. 














Our 
C ataloc 


Make It 
Prove Itself — 


The Martin Portable Vise Stand 
and Pipe Bender will hold 
many times its own weight with- 
out tipping or wabbling. 
It will speed up work in 


the shop or on the job. 









H. P. MARTIN & SONS 
626 E. 2nd St., Owensboro, Ky. 
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TANK NO/SELESS Fituncs 


Lifetime Endurance 


Bronze constructed, Chase copper tub- 
ing, no rubber working parts—these are 
justa few reasons for the superiority of 


Curtin Noiseless Fittings 
for the bathroom tank 


And they free the toilet from leaks, 
whistling refills and disturbing noises 





Standard equipment in the 
finest bathroom units 


A. F, CURTIN VALVE CO. 
MEDFORD, MASS, 


Nationally advertised 
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Framingham, Mass.—John A. Murphy, Crouch building, 
and J. P. Welch, 16 Irving street, have been awarded heat- 
ing and plumbing contracts, respectively, on the $350,000 
addition to the hospital on Evergreen and Lincoln streets 
for the Framingham Hospital Association. 


Wis.— Wenzel & Henoch Co., Milwaukee, 
has been awarded the contract to install the heating sys- 
tem at a $400,000 home for girls here. 


Wauwatosa, 


Fairville, N. B., Can.—An important plumbing and 
heating contract on which tenders will soon be called, it is 
expected, is for the installation of such systems in a new 
wing to be built to the provincial hospital. The building 
will accommodate 200 additional beds, and is to be ready 

| for occupancy by mid-winter. The general contract has 
not been awarded yet, but work is to be started before 
| the middle of August. 


Chippewa Falls, Wis.—John Phalen has been awarded 

| the plumbing and heating contracts on a hospital addi- 

tion to be erected here. Foeller & Schober of Green Bay 
are the architects. 


North Adams, Mass. 





Sub-contracts are being awarded 
for the nurses’ home which is being erected for the North 
Adams Hospital by the Casper Ranger Construction Co., 
Holyoke, in accordance with plans drawn by Architect 
Newton C. Bond, 170 Pleasant street. 

Boston, Mass.—Bids have been closed for a new hos- 
pital unit to be erected for the Massachusetts General 
Hospital at its building on Fruit street. According to the 
plans of Architects Coolidge, Shepley, Bulfinth & Abbott, 
1 Court street, the structure is to be built of brick and 
limestone and will be of first-class construction. 

Boston, Mass.—John Y. Gillespie, 708 Columbia Road, 

South Boston, has been awarded the plumbing contract on 
the new surgical building which is to be erected at the 
Boston City Hospital on East Concord street, according to 
' plans of Architects Ritchie, Parsons & Taylor, 15 Ashbur- 
ton Place. 


Chicopee, Mass.—Bids have been closed for the Polish 
Home, which is to be built by the Polish Home Associa- 
tion, Inc., at Market and Grove streets, in accordance 
with plans and specifications prepared by Architect R. P. 
Warner, 748 State street, Springfield. The structure will 
have two stories and basement, 55x110 ft., of brick and 


concrete construction. 


McAllen, Tex.—The contract for the plumbing work in 
the $97,337 hospital building has been let to the Rich- 
mond Plumbing Co. 

Valley City, N. D.—T. F. Powers, 419 Eighth street, 
North Fargo, has the general contract on a $250,000 hos- 
pital building for the Sisters of Mercy. Patrick Conley 
has the plumbing and heating contract. 











“Overton” 
Roof Flashings 


This Roof Flashing is 
compact, neat and 
simple. It is easy to 
install, gives complete 
protection against 
leakage and is moder- 
ate in cost. 






Ask your jobber 


Minneapolis, 


Butler Manufacturing Co., "Minn. 





Tank Fittings of Quality 


1856 ‘‘McSHANE’’ 1927 


The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 
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_ Extraordinary! ’ 


Webster’ 's Dictionary defines “Extraordinary” as follows—“Beyond or out of the usual course, 
“uncommon, unusual, remarkable.” 
This definition describes to a nicety the Hotstream “Twin KW” Kerosene Water Heater. It is the 


most extraordinary Kerosene water heater ever designed, being more efficient, more powerful, — 
to operate and maintain, than any Kerosene heater we have ever designed. 


Two Kerosene Heaters in one—two sets of the famous . 


Quadruple Coils of Copper 


5 Two “‘Kerogas” wick burners, which may be burned separately, or both together, thus enabling the 
_ User to meet every hot water demand. Either burner will supply hot water on the first circulation. 


pee Here is the best Kerosene Heater we have ever seen. Do you want to see it? 


LET’S GO! 


“THE HOTSTREAM HEATER COMPANY 


“MAKERS OF HEATERS THAT HEAT’* 
CLEVELAND, OHIO 


4 it. ig Branch Offices: 
Baek Washington Bivd., W. Richmond St., $09 Wilcox 1045 W: ane, 711 Dekum Bidg., 
— Chicage Toronto, Ont. Canada Los Angeles, Calif per ey ear Be 
210 E. a Main St., : 
me Bas Feamtico, Calif yor me New York City ‘ Cambridge, 





atest 426 Trust Bidg., El Paso, Texas 
a kk oa cao Ge cc cig Packs Mchaeh Bh ess Poles Dc Cae Leng Satine 
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2,000 Pages 
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Standard Catalog Size 





13,000 Illustrations 














734, x 1054 inches 














How often are you called upon to locate 
the source of supply of some particular trade- 
named article or specialty with which you are 
not familiar? Instead of spending hours of 
time looking for it, or substituting some other 
brand, would it not be a great convenience 
to open a book on your desk and locate it 
instantly? 


That is the service you can get every day 
from Domestic Engineering Catalog 
Directory. 


This Directory is completely revised from 
cover to cover and a new edition brought out 
each year. Adequate facilities are available 
for gathering information on changes of ad- 
dress or firm names, locating new concerns, 
new products and specialties and eliminating 
discontinued items. A staff of trained experts 
is kept busy the year around, both inside and 
outside of our office, collecting data, checking 
up and verifying every item for each new 
edition. 


Please send us a copy of the 1927 edition of Domestic Engi- 
neering Catalog Directory in accordance with the special 
approval offer. We will either remit $5.00 or return the book 
within 30 days. 


| ne ee err ee 
DE Scinipdien de dend bh bewee lw. isda dinds ee ehe ce bee puke oun 


See ee Cee Sey ey rere 


In the 1927 edition 469 manufacturers 
show their condensed catalogs in the Catalog 
Section. Many articles you buy and handle 
right along are illustrated and described. 
Groupings of pages are made according to 
products which makes it much more 
convenient for you to study lines and make 
comparisons than to look up individual 


catalogs. 


Here you have an up-to-date catalog file 
bound under one cover for your desk and 
completely indexed. There is no uncertainty 
about its reliability, as all the data is up to 
the minute. 


' Every article used in the industry, together 
with the trade name, is listed in the Directory 
section, comprising some 2000 headings. 
Among them are many new items and 
specialties never before listed in any directory. 
Following these listings is a comprehensive 
index with every article crossed under the 
various names by which it is generally known. 


As a reader of ‘‘Domestic Enginee-ing’* we want you to have 
a copy of this Di-ectory for inspection and approval. We feel 
sure when you see the book you will desire to keep it. If for any 
reason you wish to return it after 30 days’ free examination, you 
may do so without obligation. 


Take advantage of this liberal offer and mail the coupon today! 


Domestic Engineering Co. 


1900 PRAIRIE AVENUE CHICAGO, ILL. 
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HOW TO BUY A USED AUTOMOBILE 

Two or three weeks ago I promised to give instructions 
under this head, but my studies have taken me a little longer 
than I expected they would. However, here they are. Read 
them and I hope you profit by them. 

When you have finally buried or otherwise disposed of the 
salesmen who represent cars you don’t wish to buy, you will 
find yourself confronted by the make of car you think you'll 
buy. A salesman will be somewhere in the vicinity. 

The very first rule in this game of buying used cars is 
to impress upon the salesman the fact that you know all 
about automobiles. Have him raise the hood. Cradling your 
chin in the cup of one hand, remark quite casually: ‘You 
know, to most people this thing is just a mass of metal— 
but to you and me it’s like an open book.” That will let 
him see that you know the car—and you have subtly flat- 
tered him by including him in your statement. 

He will now begin to sell you the car. The chances are a 
shave won’t help matters any (if you plan to go out to din- 
ner a day or two later) when he is finished telling you the 
good points of the car. 

When he mentions that ‘she has wonderful pick-up,” as 
he will, nod quietly and running your fingers over the spark 
plugs say, “I can see that.” For your information, the spark 
plugs are on top of—well, see any motor diagram. The 
point is that if you answer him at this point—and you will, 
you will—he’ll know that you know nothing about automo- 
biles. So it won’t make much difference if you touch the 
windshield wiper or the ornament on the radiator cap. 

About the safest remark you can make at any point 
throughout the sales talk will be, “Nice dash board.” Most 
everyone knows where that is, although it doesn’t serve the 
same purpose it used to. 

Well, meanwhile the salesman will have pointed out that 
there is no other six-cylinder car (be sure to count the cylin- 
ders to show him that he can’t short-change you) on the 
market that will travel like this one. That's the prelude to 
inviting you to go for a demonstration ride. Insist upon sit- 
ting up alongside of him during the ride—not that he’s apt 
to urge you to take the back seat. But during the ride you 
want to lean forward and, with an intent look on your face 
(study the statue of “The Thinker’) listen to the motor. The 
purpose is to find out whether or not it’s missing on one or 
more cylinders. Of course, you won’t know whether it is or 
not, but if it is, your attitude will show him that he must 
make apologies and promise to see that the other five cylin- 
ders are working when you take the car. 

Positively insist upon cranking the car. It’s never too 
early to start learning. If you want to be sure, during your 
ride, that everything is all right under the hood, lie out 
along the running board, with the hood up on your side, and 
keep a keen eye bent upon all moving parts. Put your hand 
on the motor from time to time to see that it isn’t over- 
heating. These, and such little actions while you are out 
there, will show the salesman that he has a sharp person to 
deal with. 

You are now ready to make your decision. Have him drive 
you back to his place of business, say ‘‘No,’’ walk across the 
street and buy a new car. 





P. S. If you do buy a used car, count your money, to be 
sure you have fifty or seventy-five dollars over and above the 
purchase price. Then have the salesman stop in front of a 
garage and complete the purchase. The purpose in stopping 
in front of the garage is to save a towing bill, because as 
soon as the salesman has left the scene, you're sure to find 
that the thing will neither start nor run. 


“SY” SEZ 
Heretofore baseball, football and boxing were the only 
sports launched on the air. But you can now hear a grand 
slam from the bridge table as well as on the chin. 
“SY” MARTIN, Owensboro, Ky. 





Funny—going on a diet may reduce weight, but it never 


seems to reduce cost of upkeep. 
L ¥ T. 
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|15 Leaks in these steam lines— 


| 


'oermanently stopped by reassem- 


| bling after painting all threads with 


SMOOTH-ON No. 3 


F you want the leak nuisance perma- 

nently stopped, make every flanged 
and threaded joint with Smooth-On No. 3 
| when rebuilding the old lines, and then 
| see that Smooth-On No. 3 goes into all 
| joints in every new line. The cost may 
be a cent per joint more, but the repair 
bills will ultimately be many dollars less, 
and the joint problem will stay off your 
mind. 


| Smooth-On No. 3 will not dry, blow or 
‘crack out under the worst violent tem- 
| perature and pressure changes, nor will 
the seal open under vibration. Smooth- 
|On No. 3 makes assembling of threaded 
| joints easier, and produces infallible tight- 
'ness until the line is intentionally taken 
| apart. 


THIS BOOK FREE 
if you return this coupon 





: Write to us for the free Smooth-On Hand- 

book, and post yourself on the other 

eee -% Smooth-On uses. Get your Smooth-On 

3 No. 3 in 1 or 5-lb. can or 25-lb. pail from 

: your nearest dealer or if necessary from us 
CS Bs Pee direct. 














SMOOTH-ON MFG. CO. 

Dept. 12, 570 Communipaw Ave., Jersey City, N. J. 
Please send copy of the SMOOTH-ON Handbook, 

Twentieth Edition. 


Name 


Address ....555 
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DATE ANNOUNCED FOR WESTCHESTER COUNTY 
CLAMBAKE 
The annual clambake of the Master Plumbers & Steam- 
fitters’ Association of Westchester County, N. Y., will be 
| held on September 14, at the Colonial Inn, City Island, it 
is announced by Secretary Arthur Fuchs. Full details will 
' be announced later. Secretary Fuchs also announces that 


| the Thatcher Co., Newark, N. J., has invited the associa- 
| tion members to be its guests one day this month, the 

occasion including a bus ride to the company’s plants in 
| Newark and Garwood, inspection of these plants, and 
| luncheon and dinner. 


ia 
“Woarked= 


PRODUCT 











SOUTH BEND (IND.) ASSOCIATION ELECTS 
NEW OFFICERS 


Continuing the plan of reorganization under the direc- 
tion of J. E. Withers, organizer, the South Bend (Ind.) 
Master Plumbers Association at its regular weekly meet- 
ing elected the following officers: Thomas J. Williams, 
president; Thomas J. McGrath, vice president; O. A. Eu- 
litz, treasurer. William H. Burke, John G. Kestler, J. H. 
Hawblitzel, Harvey A. Hager and William LaFortune were 
elected to the office of directors. 

In the first week’s effort Mr. Withers secured the fol- 
lowing new members for the association: W. H. Burke 
Plumbing & Heating Co., J. H. Hawblitzel, O. K. Plumb- 
ing & Heating Co., United Heating & Plumbing Co., John 
G. Kestler, Jay L. Taylor and Thillman Bros. These shops 
constitute some of the largest shops in the city, and with 
the exception of three or four shops, give South Bend a 
full representation of established plumbing shops in the 
association. 

Mr. Withers was formerly secretary-manager of the 
Gary, Ind., association and in his organization work is 
using many of the ideas and plans that have made the 


Gary association one of the most aggressive and success- 





Takes the Shop to the Job 


The R-O-G-A-C-O is a practical and port- 
able electric pipe machine, built to perform 
four operations—at one setting—in a 
hurry! Operating from any electric light 
socket, it cuts pipe with a lathe tool, cham- 
fers pipe with a reamer, cuts straight right 
or left hand threads and makes up pipe 
fittings in the shortest possible time, with 
only one man to run it. 


Get Full Details NOW 
Robbins, Gamwell & Company 


Pittsfield, Massachusetts 





ee 7 Se 





























————— 














as _ ” ful in the United States. 
2 
[ALION BRAND William F. Hindley, 970 East State street, Trenton, 
N. J., has been awarded the plumbing and heating con- 
tracts on the Lincoln Theater, in that city, which is re- 
Sea Ct S ported to be the largest theater in New Jersey, on a bid 
Every Lion Brand Seat you install will not only make of $35,000. Mr. Hindley has also secured the plumbing 
money for you but will add to your list of satisfied and heating contracts on the Parkside Garage, the plumb- 
customers. ing contracts on eleven houses on Winder street and a 
Lion Brand Seats are manufactured carefully of A-l number of other residences as well. 
material by workmen who are experienced. | 
Get Them Fram Your Jotber . xg om ap & a ra pas cag ni eho 
Mich., has been awarded the plumbing an eating con- 
THe en ae - | tracts on the Roy D. Chapin residence in that city. This 
is an exclusive residence, the plumbing and heating con- 


| tracts amounting to approximately $50,000. 
| 


| €pigrams—For Your Use 


| Don’t mark the spot where you bury the hatchet. 
~ s -” 








Complexions these days are complex affairs. 
* . ” 
| Heaven itself won’t be exclusive enough for some people. 
* * « 
Some people act as though they thought you were re- 
sponsible for the weather. 
* ” * 














A man’s wife will seldom take the credit due her—she 
wants cash. 


Ae 4 iS 


| o o Don’t forget—it’s the rough sailing that tests the navi 
gator. 
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PATENTS 


Heating Department 


1,632,046. Oil Burner. Edward A. Skyiepal, New 
York, N. Y. ‘An oil burner comprising an outer shell 
having a fuel admission opening at one end thereof, a 
nozzle tip member having opposed conical recesses in its 
outer and inner faces and a fuel orifice at the common 
apex of said conical recesses, an end member in contiguous 
relation to said nozzle tip member and forming with the 
inner face thereof a fuel chamber, said end member hav- 





1,632,046, 


ing holes connecting said fuel chamber with the interior 
of the shell, an annular shoulder on said end member in 
surface engagement with the inner conical face of said 
nozzle-tip member and forming a central recess, said 
shoulder having passages substantially tangent to said 
central recess and connecting the latter with said fuel 
chamber and means co-operating with said passages and 
said fuel orifice for atomizing the fuel as it leaves said 
burner. 
* + . 

16,656. Ventilating Fan. Socrates Anthony Xippas, 
Pittsburgh, Pa. In a device of the class described, a rotary 
impeller, and an enclosing casing therefor, said casing 
having a medial zone and two polar zones of openings 
therein, said impeller including means whereby the air is 
drawn into said casing through the openings in the polar 
zones and forced toward the -medial zone, said means 
serving to discharge the air through the openings in the 


medial zone. 
- = . 


1,633,359. Welding and Cutting Apparatus. Frederick 
W. Becker, East Rutherford, N. J. A welding apparatus 
of the character described, comprising a burner head, a 
burner nozzle detachably secured to one end of said head, 
a valve casing, means for detachably connecting the same 
to the burner head, a valve within said casing, an oxygen 
supply tube, means for securing said valve to one end of 
said tube, a hollow handle, a block within one end of the 


_handle provided with an opening through which said tube 


slidably extends and recessed at one end, another tube of 
larger diameter surrounding said oxygen tube between 
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SCcorTi 


A COMPLETE LINE OF 
BRONZE ~~ IRON-BODY 


om VALVES 


* MAXIMUM SCRVICE PER "‘Dowar’ 
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(mi) As You Sell Heaters— i) 
Sell Johnson Lighters 


Whenever you sell a heater 
recommend to your cus- 
tomer a Johnson Red 
| Ring Gas Lighter. John- 
son Lighters satisfy cus- 
tomers by incomparable 
service and make you a 


nice profit. 











SSE 


Raising RED RING to 
hook on wall plate up- 


See your jobber 
stairs, lights heater in 
basement. Dropping 


a ‘= JOHNSON MFG. CO. 
pepe ci tower 10226 Woodward Avenue 
ACTION. DETROIT - MICHIGAN 






























1-4 in. Others up to 12 inches. 





PIPE CUTTING AND THREADING MACHINES 
ECONOMY-SPEED-RELIABILITY 


PLAN FOR THE FUTURE 
It is wise to think of future requirements when buying a pipe machine. At 
a very small additional cost a three- or four-inch machine can be bought in- 
stead of a two-inch model, making available a very large increase in the useful 
range and yet retaining the portability feature. Portable Models 14-2; 4-3; 


THE CURTIS & CURTIS CO., 318 Garden St., Bridgeport, Conn. 


anananheme 
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BRYAN BOILERS 


The greatest contribution 
to the oil burning industry 


Better Combustion— Less Fuel 


(Copy of Letter Dated July 30, 1927) 


“During the summer of 1925 I learned of your 
boiler and ordered a No. 8 which I installed in my 
home so that I might learn just what it would do. 
The results were so surprising that I started sell- 
ing them the following summer. 


The No. 6 boiler on the enclosed order is for my 
tenth job and you may be sure that more wil] 


follow this year. 


A Bryan boiler, like anything else, does not sell 
itself, but if pushed and some installations made, 
a steady amount of sales will follow. It is worth 
something to know when we figure a job some 
other fitter can’t underbid us. 


This summer we have taken out, among others, 
3 cast iron boilers which were practically new. 
This is business which we could not have expected 
if we did not have the Bryan.”’ 











Manufactured by 


Bryan Steam Corporation 
(BOILER DIVISION) 
PERU, INDIANA, U. S. A. 


| 1,632,402. 
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| said valve casing and the recessed end of said block, an- 


other block within the other end of the handle, a tubular 
elbow within an opening in said block, a valve chamber 
| exterior of said handle with which said elbow communi- 
cates, a valve in said chamber, tubes extending from said 
valve chamber for connection with a source of oxygen 
supply, the other end of said oxygen tube slidably entering 


said elbow, means for moving the said oxygen supply tube 





























16,656. 
to seat or unseat the valve at its forward end, a liquid 
fuel tube extending through said blocks in the handle 
with one open end communicating with the recess in the 

| end of said first block and the interior of the tube sur- 

rounding the oxygen tube, and means attached to the 
other end of said fuel tube for connection with a source 


of fuel supply. 
* sd * 


Oil Burner. Albert E. Grant, New York, 
N. Y., assignor to Caloroil Burner Corporation, a corpora- 
tion of Delaware. A portable burner to be installed in 
connection with a furnace, comprising a unitary base 
member adapted to be supported within the furnace at one 





| a r 1,632,402, 
end, steam generating and flame forming apparatus de- 
tachably mounted at the furnace end of said base member, 
fuel and water control means detachably mounted on the 
other end of said base member, and connections between 

| said steam generating and flame forming apparatus and 

control means extending along said base. 

+ * 7 

1,633,511. Combination Radiator Connection. Ray- 

| mond J. Baldwin, Wissinoming, Pa. The combination 

with a radiator, of a connecting member having inlet and 
| outlet pipes, said member comprising a body with substan- 
| tially one-half thereof of a relatively large diameter, the 
remaining portion being gradually reduced to a relatively 
| small member provided with a reduced bore, a pipe 
threaded in the reduced bore and extending through the 
relatively large portion of the member and into the radia- 
tor, said relatively reduced portion extending laterally 
causing an elbow to be formed with an outlet opening, 
the wall of the relatively large portion having an inlet 
| opening, and a control valve and an outlet pipe threadingly 
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connected in said inlet and outlet openings respectively, | 0060060000000000000000000000000606000060006 


one end of the large portion of the member having a | 
gland nut formed integrally therewith, and beyond the | sed 
nut, the outer face of the large portion being threaded, | lgger ro ts 


for attachment to the radiator. 
with 


Health-o-Meter 










vananTeco 


Automatic Bathroom Scale 


Because of its unquestionable 
eficiency and unequalled 
economy the Health-O-Meter 
is a fast selling home scale. 
The demand increases daily 

s | and now is the time to order 
1,683,579. » | these in preparation for sales 

1,633,579. Ventilating Apparatus. John M. Frank and that mean bigger profits for 
Arthur G. Sutcliffe, Chicago, Ill., assignors to Ilg Electric you. Write for details today. 
Ventilating Company, Chicago. The combination with a 
fan, and a motor for driving the same, of a pivoted shut- 
ter, means for locking the shutter in closed position, and a 
single means for simultaneously starting said motor and | 
releasing said shutter locking means. 

a + * 

1,633,410. Thermostatic Yalve. Moses G. Hubbard, 
Chatham, N. J. An air valve for steam heating systems 
having an apertured seat open at one side to the atmos- 
phere, a freely movable member on the other side adapted 
to open or to close the aperture, a thermostat for op- | 
erating the movable member, said movable member mov- | 
ing to open position whenever the atmospheric pressure 
is greater than the pressure inside the system and movable 
by gravity when the thermostat is cold. 

az 








come ‘se 


———— 


Continental Scale Works 


5701 Claremont Ave. 
Desk 68-H CHICAGO, ILL. 


GOO999999G9H9 90H 0000009000000009000080 G09 





1,683,560. 
1,633,410. , 


1,633,560. Liquid-Fuel Burner. James W. Logan, 
Newark, N. J., assignor, by direct and mesne assignments, 
to Jenny M. Page, New York, N. Y. A gravity fed liquid 
fuel burner comprising, a hollow casing forming a com- 
bined liquid fuel and gas chamber, a liquid fuel feed pipe 
opening into the bottom of the chamber, a gas burner | 


pipe leading from the top of the chamber and having its ; 
3 Easiest to Sell! 


nozzle directed downwardly toward said casing, and a 


hollow extension for the gas burner pipe projecting down- One white seat may look pretty 
wardly a predetermined distance into the chamber, the much like any other but when 
bore of said extension being larger than the bore of the it comes to selling am that’s 
gas burner pipe. another story. 


Details and prices on request. 


STANDARD TANK & SEAT CO. 
Camden, N. J. 


1,633,502. Control System for Liquid-Fuel Burners. 
Allen C. Staley, La Fayette, Ind. A control system for | 
liquid fuel vapor pressure generators comprising a pri- 
mary fuel nozzle, a secondary aspirator fuel nozzle, a 
pump for supplying fuel under pressure to the primary | 
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nozzle, a float controlled chamber for controlling the 
supply of fuel to the secondary nozzle, means for sup- 
| plying air to both nozzles, means for diminishing the air 
| supply to the aspirator nozzle as the vapor pressure in- 





| creases beyond a predetermined point, and an auxiliary 
) prime motor operated by the vapor, said auxiliary prime 
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asoline Bloroch, 


6c ° bb ] 
No Clogging” — 
says Blotorch Bill | boiler of the character described comprising front, rear 


The RED DRAGON will NOT fail to blow when i , : - . 
you need it most. Powerful burner with special and intermediate series of connected sections forming a 
needle - point ccnstructi-n. Leak - proof b ttom, | fuel receptacle and a combustion chamber, and a series 
full - size cool wire handle on both qt. and pt. sizes. 
Ask your jobber or write us for 
price list and color inserts. 


LENK MFG. CO.,28 Merrimac S‘t., Boston, Mass. 
Mfrs. of Alcohol and Gasoline Blotorches Exclusively 













| mover being arranged to operate the fuel pump and air 
supplying means at times when the secondary nozzle is 
inoperative, substantially as set forth. 

* 7 + 

| 1,633,666. Boiler. Frank B. Howell, Buffalo, N. Y., 

| assignor to American Radiator Company, Chicago, Ill. A 
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YAGER’S , “me 
Soldering Paste || "leat 





Solders all metals but | of connected sections constituting the back of the boiler; 
aluminum. said series of sections disposed to the rear of the series 
Quick and economical constituting the front of said combustion chamber forming 
F a series of flues extending from said combustion chamber 
Buy it here or of your | to the smoke outlet of the boiler, substantially as specified. 
dealer, 2-0z., 8-oz., 16- | * * * 
oz. Cans. ' 1,633,549. Liquid-Fuel Burner. Harry C. Little, Lark- 
Write to Dept.“‘D’’ for samples spur, Calif., assignor to V. J. B. Cheda, San Rafael, Calif. 
A liquid fuel burner having a combustion chamber en- 
ALEX R.B ; ; é : : 
ENSON CO., Inc., Hudson, N.Y. closed by side walls, a top and a bottom, a large opening 


For list of distributors see 1927 McRae Blue Book 


| tod 1 ie j 
Sales Agency for Canada: Canadian General Electric Co, Lid. ontties located in the top through which the gases of combustion 














KNOTT | 








33 





TOILET SEATS 





Seat No. 1—Hinge No. 70 











You can place your complete confidence in 
Knott Toilet Seats. They have been giving i 
satisfaction for years. The lasting finish 1,633,549. 
always retains its lustre and is unaffected by 
water. 








| may pass from the combustion chamber, a ring resting on 
Write for details | the top and located inside the edge of the large opening 

| and an air-guiding ring resting on the first mentioned 
KNOTT MEG. co. Tell City, Ind. | ring and spaced therefrom, whereby a quantity of air may 
enter the burner and mix with the gases of combustion 
passing through the large opening in the top. 
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8 cents for each word including heading and address. 
for keyed address. 


DOMESTIC ENGINEERING 
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Minimum $2.00 for each insertion. 
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Count seven words 
One inch $4.00. 
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Cash must accompany order. Copy should reach us eight days in advance. 





Situations fie 


WANTED—HEATING AND VEN- 

tilating engineer who can design and 
make layouts. State age, experience, 
‘and salary expected. Address Key 907, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 





A MAN FAMILIAR WITH CAST IRON 

roughing in specialties, to sell our 
line of material, direct to the trade 
in Minneapolis and St. Paul. Address 
Key 900, “Domestic Engineering,” 1900 
Prairie ‘Ave., Chicago. 


WANTED — EXPERIENCED RADIA- 

tor and boiler salesman for Pitts- 
burgh and vicinity. Address Key 901, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


WANT ED—SALESMAN FOR OHIO 

also Western Pa. Must be heating 
sales engineer. Prefer man who is 
familiar with gas fired boiler. Address 
Key 903, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


WANTED—SALESMAN FOR NEWARK, 

N. J., and vicinity. Must be heating 
sales engineer. Desire man with ac- 
quaintance among wholesalers. Ad- 
dress Key 904, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 











Ww ANTE D-SALESMEN CALLING ON 

jobbers to sell our line of plumbers’ 
sanitary specialty tools consisting of 
closet augers, sewer augers, and bend- 
ing springs. Various territories open. 
Write Rapid Spring Co., Pittsburgh, Pa, 
WANTED—SALESMAN CALLING ON 

plumbing trade to handle our prod- 
ucts as side line. As manufacturer 
selling staple articles direct to plumb- 
ers, can offer attractive prices. Liberal 
commission allowed. Address Key 906, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


WANTE ee WHOLESALER OF 

plumbing and heating supplies in the 
Chicago district requires the services 
of an exceptionally good salesman. 
Only those men capable of earning 
$7,500.00 a year and willing to produce 
before getting the compensation need 
apply. To such a man will be given a 
most fertile territory and good drawing 
account and an opportunity to earn in 
commissions compensation in accord- 
ance with his ability. To the right man 
will also be given the opportunity in 
participating in the company. Address 
Key 905, “Domestic Engineering,” 1900 
Prairie _ Ave., Chicago, III. 


A WELL- KNOWN MANUFACTURER 
of gas appliances rated Al is adding 
a line of popular priced Automatic 
Storage Water Heaters. Will have 
some territory open for competent men 
who can finance an agency. All re- 
Plies will be held strictly confidential. 
Address Key 895, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago, III. 


SALESMEN—AN OLD ESTABLISHED 
house making a full line of plumbing 
Specialties in brass, leather, rubber, 





etc., could use local representatives in 
the principal cities of the United States 
to sell their line, either whole or part 
time, on a straight commission basis. 
A very liberal proposition with full set- 
tlement at end of each month. This is 
a high-grade line, with many exclusive 
items. Will bear the closest investiga- 
tion. We will not consider anyone who 
does not at present have a trade ac- 
quaintance in their respective city. If 
you are a resident of one of the larger 
cities and have a following among the 
Plumbing trade, we can put you in a 
position to make good money, providing 
your territory has not yet been allotted. 
Reference required. All replies treated 
in strict confidence. Address, stating 
qualifications, ete., Key 902, ‘“‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 
SALESMEN: REPUTABLE MANUFAC- 

turer of quality brass goods and 
valves has room for a few live-wire 
representatives having had experience 
calling on the plumbing trade direct. 
Interesting propositions to right sort of 
men. Outline experiences and qualifica- 
tions in detail. Address Key 892, “‘Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





Miscellaneous 


SHOP OWNERS 


Attention! 





Here is something new in the way 
of service to you. We have added a 
new facility that you can take advan- 
tage of, our 


PRIVATE 
CONSULTATION 


SERVICE 


for a period of one year. 

Business administration, manage- 
ment, better methods, technical 
problems, many phases of your own 
shop and its greater success are cov- 
ered in the advice given you indi- 
vidually. 

Write us for further information 
on this splendid, new service to help 


put your business on its feet at very 
reasonable cost. 


St. Louis Technical Institute 


4543 Clayton Ave. St. Louis, Mo. 


ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., or 
plumbers. Samples and prices by re- 
turn mail. Louis Fink & Sons Co., 
= Bldg. Laurel Springs, N. J. Est. 
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ALBERT L. JACOBS, B. Ss., L.L.B. 
Registered Patent Attorney 
Former Examiner U. S. Patent Office 
PATENTS, TRADEMARKS, DESIGNS 
Barrister Building, Washington, D.C. 


“Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 

THE O’BRIEN MACHINERY COMPANY 

113 North Third St., Philadelphia, Pa. 


Long Distance Telephone: Market 0727 
Cable Address: ““OBRIEN’’ PHILADELPHIA 


‘Books ~ Your Trade Library 


STANDARD PRACTICAL PLUMBING. 

By R. M. Starbuck. An exhaustive 
treatise .on all branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and circulation, Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and op- 
erations. Contains 347 original illus- 
trations, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages, bound in cloth. Price 
$3. 50. 


A PRACTICAL MANUAL OF STEAM, 

Vapor and Hot Water Heating. By 
EB. R. Pierce. The latest and most com- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man. Contains more than 50 
heating tables and 60 illustrations, all 
up to date and helpful in the solution 
of your heating problems. Size, 5%x 
8% in., 316 pages. Cloth. Price, $3.00 
postpaid. 


QUESTIONS AND ANSWERS ON THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically and 
briefly with the different phases of 
Steam and Hot Water Heating, Vacuum 
and Vapor Heating, Accelerated Hot 
Water Heating and Pipe Fitting in con- 
nection with Refrigerating Plants. A 
valuable work for the heating man. 
Covers all the points on these subjects 
he should be familiar with. Size 5x7% 
inches. 150 pages. Price, postpaid, 


$1.50 
Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 








| JUDD TOILET SEATS 


ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


EARL JUDD CORP. WRIGLEY BUILDING 








CHICAGO 
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MYERS SELEFOILING 


HIGH PRESSURE 


POWER PUMPS 


After all, when you sell a customer a power pump 
there is but one thing that really matters, and that 
is, will the pump give lasting satisfaction after it has 
been installed? 


In developing Myers Self-Oiling Power Pumps we 
have recognized at all times that satisfied users are 
business boosters, that sales depend on performance, 
and finally, that performance depends on the pump 
itself. 

And here is the secret of the success and of the 
widespread adoption of Myers Self-Oiling Power Pumps 
in agricultural, commercial, industrial and educational 
circles. So designed and so built as to render an 
exceptional standard of service, they win at the start 
and finish with colors flying. 
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BULLDOZER DEEP WELL 


WORKING HEADS 


The inherent qualities of Myers Self-Oiling Power Pumps 
are nationally known. And what a wonderful trade asset 
they have become. It’s either a Myers, or just as good as 
the Myers, but you take no chances when you buy a 
Myers, are now common expressions in trade circles the 
land over. 

Dealers who recognize the best in power pump con- 
struction recognize in Myers those outstanding improve- 
ments which create business—those protected features 
which meet exacting demands—those refinements which 
simplify installation and operation, and add years of life 
to the pump itself. 

Eight styles are illustrated in this advertisement. They 
indicate at a glance the completeness of the Myers line for 
every requirement up to ten thousand gallons per hour. 
Numerous other types are also cataloged in our No. PP59 
Edition, a copy of which will be mailed to any responsible 
dealer on request. 


THE FLE.MYERS & BIRO.¢9. 
ASHLAND, OHIO. 
ASHLAND PUMP AND HAY TOOL WORKS 


Mention Domestic ENGINEERING when writing advertisers. 











